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(Special telegram to AMERICAN LUMBERMAN) 
As of April 23, insured loans under Title I of 
National Housing Act aggregate $58,404,810. Total 
insured mortgages under Title I1, $2,357,845. 
J. P. Yoorr, 
Assistant Director Publicity, Federal Hous- 


ing Administration, Washington, D. C. 


Artisans Are Again At Work 


In Worcester, Mass., 116 contractors registered 
with the Better Housing Program Committee report that 
as a result of the recent house-to-house canvass that 
produced pledges for $770,000 worth of improvements 
they have on hand more work than they can handle. 


In Los ANcGeves, Cauir., in March, 423 persons in 
the building trades were removed from the relief rolls 
and given employment in private industries. 


In Austin, Tex., as a result of co-operation of the 
Builders’ Exchange with the Better Housing Program 
there is now no unemployment among building trades 
workmen. 


In Forr Smiru, Ark., all carpenters and painters 
previously listed on the relief rolls are now employed, 
according to reports from the relief administration. 


In Denver, Coro., 240 men in the building trades 
were removed from relief rolls in March and employed 
in their trades. 


q q y 


Making Many Modernization and 
Building Loans 


IN TWO DAYS RECENTLY in New Jersey, 50 applica- 
tions for modernization credit and insured mortgages 
were received, amounting to $299,300. The State is 
approaching the $3,000,000 mark in loans made. 


In Puoenrx, Ariz., the Valley National Bank has es- 
tablished a special department to care for mod- 
ernization credit and insured mortgage applications. Of- 
ficals of the bank say they have on hand over 100 ap- 
proved applications for modernization credit which they 
have been too busy to report to FHA for insurance, 





feeling it more important to approve new applications 
than to make immediate reports. This bank has set a 
goal of $500,000 modernization credit by Sept. 1. It 
has informed lumber and building material dealers that 
they may receive a report in fifteen minutes on each 
application properly submitted. Cashier’s check is issued 
immediately for the amount involved when the dealer 
can submit the signed note of his client. 


In Wasuinatron, D. C., the first tentative commit- 
ment issued by FHA in that city was accepted by a 
lending institution in record time. Issued one afternoon 
the mortgage was returned next morning at 11 o'clock 
with the approval of the lender. Accepted loans now 
number an average of twelve daily. 


In Forr Wayne, Inp., one bank reports the approval 
of eleven modernization loan applications in one day. 
During the first week of a canvass there 680 moderniza- 
tion and repair pledges for $193,000 and 41 pledges for 
new construction totaling $79,800 were obtained. 


In CLevELAND, Onto, up to April 15, the FHA office 
had issued commitments on loans amounting to $547,930. 


5 y y 


How the Housing Campaign 
Affects Business 


In an ILuiNots crry, a lumber and building material 
dealer is reported as having recently placed the largest 
order his concern has given in five years for lumber, 
shingles, insulating material, cedar posts and mill prod- 
ucts, all of which will go to fill orders already at hand. 
The president of the company says this increase in 
business is due largely to the FHA Better Housing Pro- 
gram. 


In Riptey, Onto, because the local Better Housing 
Committee was shy of funds with which to conduct a 
survey, a dealer conducted a personal canvass. In two 
weeks he booked more than $1,000 worth of paint busi- 
ness and sold several hundred dollars’ worth of hard- 
ware, fencing and other materials. 


In Queens County, New York, the chairman of the 
Better Housing Committee found his paint business im- 
proving so rapidly as a result of the campaign, he 
was compelled to relinquish his position on the com- 
mittee in order to look after his increased business. 
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The cords in the body are Gum-Dipped, giving greater 
strength and longer flexing life. 
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Prefabricated Homes Present Problems 


HETHER they want to believe it 
VW or not, lumbermen are facing a 

new competition in prefabricated 
house construction. Unlike the past 1n- 
roads of competing materials, this new 
competition is just as great a threat to 
the retailer as to the manufacturer. When 
patent roofing, asphalt siding, wall board, 
insulation boards, cement, stucco and 
others entered the field they were just 
other building materials and their logical 
source of distribution was and continues 
to be the retail lumber and building ma- 
terial dealer. He was a building material 
merchant; his function was to supply the 
building needs of his community, and 
naturally he would sell any building ma- 
terial on which he could make a profit 
and which would give satisfaction to his 
trade. 

ut prefabricated panel construction as 
a general rule does not include the dealer 
or even the local contractor in its sales 
program. 

In the past it was rightly the manu- 
facturer’s problem to meet the competi- 
tion of other materials. But this new de- 
velopment is a common problem, in meet- 
ing which manufacturers and retailers 
should become the staunchest of allies. 

Perhaps manufacturers and-* dealers 
alike are too prone to minimize this new 
movement. Many of them are inclined 
to consider panel construction as adapt- 
able only to cheap housing of limited de- 
sign, and desirable only for mass hous- 
ing, such as industrial communities. 

Lumbermen who saw the modernistic 
types at the Century of Progress Expo- 
sition were not particularly impressed. 
Neither were hardwood manufacturers 
alarmed at the first experiments in steel 
automobile bodies. 

Forbes Magazine (April 1) devotes 
much space to discussion of homes made 
with prefabricated panels. This article 
calls attention to the rapid changes ‘in 
methods. It speaks of the battle between 
materials and says: 


“Most observers agree that steel, iron 
and board 


insulating are leading on 
points; but lumber, knocked groggy in 


the first round, is now coming back with 
new developments in waterproof ply- 
wood; and concrete, its gloves loaded 
with pre-cast slabs, is close behind.” 

Design is not limited to modernistic 
appearance, flat roofs or standard plans. 

There are many different practices ; but 
one characteristic, common to all, is that 
the time and cost of erection on the job 
is limited to a fraction of that of ordinary 
construction. 

At least one of the important corpora- 
tions engaged in this business is reported 
to be building a fleet of trucks and trail- 
ers for delivering complete houses in 
knocked down form. With these trucks 
will travel construction supervisors who 
will live in the unusually large cabs while 
assembly of the house is in progress. 
There is no retailer in that picture. 


We are probably facing the greatest 
building era this country has ever seen. 
There is a great pent-up demand for 
homes and farm buildings. Aside from 
that, every city in the United States must 
be largely rebuilt. 

Somebody is going to start this build- 
ing movement. Will it be started in the 
direction of lumber? The answer is: Not 
unless lumbermen themselves are in at 
the starting. 

One of the starters being groomed for 
the race is the prefabricated-panel con- 
struction group, and there are a lot of 
materials there besides lumber. And they 
are planning to use the well-tested busi- 
ness tonic commonly known as advertis- 
ing. They are not going to try to dodge 
the issue by substituting the words “trade 
promotion” for “advertising.” 

The greatest talking point for prefabri- 
cators is increased efficiency, lowered cost 
and time saved by assembly on the site. 
There is where conventional home con- 
struction has been lamentably lame. 

There has been increased efficiency in 
the manufacture of lumber and improve- 
ment of product, but not enough improve- 
ment in construction on the job. Forty 
years ago a carpenter—more skilled than 
now—drew only as much wage per day as 
an average carpenter now draws per 
hour. That is a vulnerable point for 
panel construction to aim at. 

Some lumber manufacturers, recogniz- 
ing this condition, have taken steps to 
meet it. Standard frames and sash have 
reduced the cost of openings. Factory 
constructed built-in cabinets and plywood 
wall boards have reduced time and labor 
on the job. At least one plywood manu- 
facturer furnishes packaged trim for ply- 
wood paneled walls, with rosettes, moulded 
battens and brads to speed anplication. 


Lumbermen Are Not Excited About It ' 


ROM A FAITHFUL reader of the 
AMERICAN LUMBERMAN in Florida, 
who is closely identified with the 

lumber industry, comes a letter that is so 
interesting and “packs such a wallop” that 
the liberty is being taken of quoting it 
here for the benefit of readers throughout 
the country. It touches upon a point about 
which considerable talking is being done, 
but little of the talk is being transferred 
into action. Among other things this 
reader says: 

“T am glad to note that the April 13 
issue of the AMERICAN LUMBERMAN feels 
thicker than usual and there seems to be 
a much larger volume of advertising in it. 
It is rather interesting to note that such a 
large portion of this increase should come 
from the steel people, and not from within 
the lumber industry itself. 

“For a long time the efforts of the steel 
people in building an all-steel house met 
with indifferent notice of the people at 
large, but now they are designing such 


April 2%, 1935 





One of the most recent steps of Weg 
Coast manufacturers is production of 
end-matched sheathing, sub-flooring, sid. 
ing, roof decking, ceiling, etc. One con. 
tractor building a large dairy barn re. 
cently reported a saving of $4.50 per 
thousand by applying end-matched drop 
siding. Another, constructing a factory 
building, used various items of end. 
matched lumber with a reported Saving 
of over $3 per thousand feet. Another 
important development is the use of metal 
connectors in wood construction. 


These are steps in the right direction, 
Erection costs must be lowered. The re. 
tailer is just as vitally interested as the 
manufacturer, and it behooves him ty 
lend a helping hand—to study the prob. 
lem, to encourage any effort of the man. 
ufacturer, and to favor him with con- 
structive advice on essentials for meeting 
such competition. 


Let all branches of the lumber industry 
recognize their common self-interest and 
for once present a united front. The 
manufacturer must supply the barrage of 
heavy artillery under cover of which his 
ally, the retailer in the front line trenches, 
may advance. 

If prefabricated, panel construction is 
to become the accepted—or even the pop- 
ular—style, then the lumber industry, 
helping to maintain the rights and the 
duties of retailers as the purveyors of 
homes and of all the materials that enter 
into their construction should give serious 
consideration to the development of this 
type of dwelling, and to its distribution 
through the retail lumber and_ building 
material dealer. 

Yes, a building boom is in the offing, 
Will it be a lumber boom? Once upon 
a time the answer would have been “yes.” | 
Today the answer is “maybe.” It is up | 
to lumbermen. Will they be in the van- | 
guard or will they be content to take the 
“leavin’s’’ ? 





attractive houses and doing such a fine 
piece of advertising that the people are 
beginning to take notice and they are ap | 
proving the suggestion of the steel people | 
that steel is the ‘modern’ construction | 
material. | 
“T can’t find that lumbermen are a in| 

F 





excited about it. As an example, here in 
Jacksonville our local Junior Chamber of 
Commerce is laying plans to build a} 
‘model’ house of all-concrete construction. 
Of course, the cement people are footing 
the bill. I believe this body of men would | 
prefer to build a model home of wood 


construction, but no encouragement has § 


come from the lumber people. 


“T am just passing these comments F 
along to you as my personal observations, | 
and all the time the thought is running» 
through my mind that it is one thing toy 


take a licking while fighting back for all 


you’re worth, and quite another thing tof 
be kicked in the pants and do nothing af 


all about it.” 
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The farm trade always has formed the back 
log of business for the lumber industry and 
manufacturers and distributors of lumber and 
building materials should be cheered by this 
statement from “The Corn Belt Farm Dailies,” 
which keep a finger on the agricultural pulse 
and are well advised on conditions in the farm 
market: “The farmer is back in the market. 
He is buying farm tractors, automobiles, equip- 
ment of all kinds for farm and home; he is 
painting and repairing; he is meeting his in- 
terest and tax obligations. Those who started 
early to cultivate the farm market are reaping 
their reward.” That aggressive lumber and 
building material dealers are finding this true 
is indicated in reports from dealers in farm 
communities of an increasing volume of busi- 
ness in repairs and new buildings on the farms. 
But they have to get out and hustle for the 
business. The manufacturer who co-operates 
and the dealer who does a good job of merchan- 
dising both should profit from this field that lies 
fallow to their hands. 


* *K *K * 


In announcing the winners in a recent home 
electric architectural competition sponsored by 
it and the Federal Housing Administration, the 
General Electric Co. reports that, as indicated 
by the plans submitted, the home of the future 
“will be of the flat roof, modern type, somewhat 
as displayed at the Century of Progress in Chi- 
cago.” The tendency is for the garage to be 
placed at the front of the house with the kitchen 
adjoining, and the living room across the rear, 
facing the yard and garden, particular attention 
in the plans being paid to the landscaping. All 
plans submitted would permit any type of con- 
struction and greater utilization of the cellar 
or basement was brought out in many designs, 
the new tendency being to use this space for 
recreation or playrooms for children. The 
greater use of automatic heat is developing 
many possibilities, both in new and remodeled 
homes, for a more satisfactory use of basement 
space, while insulation is opening many similar 
possibilities for attic space in houses of the 
gable roof type. 

* *K kK * 


Kenneth Smith, secretary of the Lumber and 
Allied Products Institute of Los Angeles, is 
somewhat of a believer in direct action and 
does not “beat around the bush” much when 
discussing with his members problems in which 
ail of them should be interested. For example, 
in a recent bulletin he took some of them to 
task for objecting to an FHA requirement that 
No. 3 common lumber could not be used in a 
house on which an FHA insured loan is made. 
In this connection Mr. Smith said: “In our 
opinion the crabbing which some of you are 
doing about No. 3 common not being permitted 
is thoroughly unjustified. What you should 
do is to give thanks that one powerful agency, 
at least, is taking a stand for sound construc- 
tion. In the first place, they would be crazy to 
make an eighteen-year loan on a house that 
could easily commence to fall apart in five 
years from dry rot, as so many No. 3 houses 
have done in Los Angeles. In the second 
place, they are doing the lumber industry a 
favor in compelling the home owner, who nat- 
urally has no knowledge of the respective 
values of grades, arbitrarily to use grades that 
give him the best opportunity of securing a 
good house. The other building restrictions 


are intended, insofar as it is possible by rules 
and regulations, as an assurance that an hon- 
estly built house is handed to the borrower— 
one that will still have some value when it has 
been paid for at the end of the fifteen, eighteen 
or twenty year period. No. 3 may be properly 
used for many temporary purposes but it has 
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no place in permanent construction. No dealer 
should hesitate for a moment to report to the 
Federal Housing Administration any purchase 
or use of No. 3 lumber by owners or builders 
who are using FHA money.” 


* *K *K * 


From a long-time reader of the AMERICAN 
LUMBERMAN engaged in the log and timber 
business comes an interesting letter comment- 
ing on the fact that there are no national in- 
spection rules for logs and further commenting 
on the practically universal practice of calling 
back to the next lower figure all fractions of 
an inch when measuring logs. In his letter 
this correspondent says: “We certainly need 
a fair rule governing the inspection of logs. 
So many buyers take advantage in the meas- 
urement of logs. In some cases there is a dif- 
ference of from 1 to 6 inches between the 
smaller and larger end of a log. For example, 
a log measuring 2314 inches at one end and 25 
inches at the other, 16 feet long, measures by 
the Doyle Scribner Rule 400 feet. If it is called 
24 inches, the log will over-saw and it is hardly 
fair to call it 23 inches. In this case it will 
measure 359 feet and will over-saw fully 100 
feet. In buying logs I never could call the 
diameter back when it was just 14 inch less, 
especially when measuring the narrow way. 
My conscience would not permit it. I have 
been in the log and timber business forty-six 
years. If possible, I would like to attend a na- 
tional logging congress and help to correct the 
present practice concerning the measurement 
of logs, as the fellow who sells timber or logs 
will feel better if he knows that he is getting 
a fair deal. I think inspectors should use some 
judgment.” 

* *K *K * 


In the Mail Bag department of* March 16 
issue of AMERICAN LUMBERMAN was printed a 
letter from a lumber salesman presenting a 
phase of the relationship between the sales- 
man and the lumber manufacturer not often 
brought out into the light of public discussion. 
Comment was made that the letter was being 
printed “not because the conditions mentioned 
are the rule rather than the exception, but 
simply to present this side of the picture.” 
Evidently writing from the bottom of his 
heart, a reader who did not sign his name, 
clipped that part of the page and mailed it to 
the AMERICAN LUMBERMAN with this notation: 
“About the truest thing you have published in 
years. The salesman has to finance the entire 
selling of the industry and gets undermined 
for his pains. It’s rotten. No use to sign as 
we don’t count. Even you side step.” There 
is need for a revision of lumber selling prac- 
tices and a more genuine appreciation by 
manufacturers of the important part the sales- 
man plays in profitable distribution and the 
AMERICAN LUMBERMAN hopes that this may be 
recorded as one of the accomplishments of 
1935. 

* *K *K * 


The O. L. Davis Lumber Co, Trinidad, Colo., 
writes: “Taking a ‘tip’ from your issue of March 
30, we are sending this card expressing our ob- 
jections to Government interference in business. 
Government activities have created a lack of 
confidence which is reflected in the public’s 
hesitancy to build or remodel. As for NRA and 
the Lumber Code, they have served only one 
purpose to date and that has been to penalize 
the good citizen for the benefit of the chiseler. 
Without enforcement, why should an assess- 
ment be levied for enforcement?” Well, that’s 
a “burning question” with a lot of folks these 
days. Some answer it by ignoring the Code and 
declining to pay assessments. 
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Title I] Becoming A 
Real Force 


Jackson, Miss., April 22.—Mississippi 
is making a vigorous and sustained effort 
to put Title Two of the National Housing 
Act into effect. It is among the leaders 
in loans made and construction started 
under this title, and it is continuing the 
educational and promotion work neces- 
sary to convince both customers and lend- 
ing institutions of the soundness and 
utility of this mechanism. 

Many Mississippi retail lumber dealers 
are giving large amounts of credit for 
this development to W. P. Bridges, of 
Jackson, State administrator of the FHA. 
Mr. Bridges is a widely known real estate 
man, and in earlier years he did a con- 
siderable amount of building for sale. 
His varied experience has given him a 
full knowledge of the real estate field, the 
needs and habits of customers and the 
problems of construction. Early in the 
campaign he recognized that the general 
construction standards of the FHA did 
not precisely fit the Mississippi pattern. 
One purpose of the Housing Act was the 
raising of the quality of house construc- 
tion; a sound and highly useful objective. 
sut it soon became apparent that stand- 
ards suited to States that have long and 
cold winters were not necessary in the 
deep South and that these unnecessary 
standards were proving an obstacle to 


southern building. Without lowering 
essential standards, Mr. Bridges suc- 


ceeded in having specifications altered to 
suit local conditions ; a change which gave 
a considerable impetus to promotion work 
under the NHA. 

Jackson, the capital of the State, seems 








Extensively modernized under Title | 
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Erected with Title 
Il loan. First house 
so built in Jackson, 
and said to be the 
first in Mississippi. 
Materials supplied 
by Eagle Lumber & 
Supply Co. Pecky 
cypress siding 





to have made the most notable progress. 
A number of jobs are under way and are 
rapidly approaching completion. But more 
important than the actual number of 








Thomas |. Via, Planters Lumber Co. 


houses under construction is the fact that 
inquiries and requests for estimates are 
coming in with increasing rapidity. Most, 
but not all, local financing concerns have 
qualified under Title Two, and prospects 
who can meet the credit standards have 
little difficulty in getting loans. 

Thomas I. Via, salesman for the Plant- 
ers Lumber Co., and who handles much 
of this work for his company, stated that 
a tremendous amount of work was neces- 
sary in getting the new type of building 
finance under way. Not the least amount 
of labor had to be expended upon the 
finance men. Even after the bank or 
trust company or insurance company had 
qualified, something often done in the first 
instance merely to make a gesture of good 
will, much persuasion and explanation 
were needed to win full co-operation. 

“Old habits still rule the lenders, or 
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did at first,” Mr. Via said. “A banker. 
used to old methods, could hardly imagine 
a house built without a second mortgage, 
3ut many people who shouldn’t have lost 
their houses in earlier days did lose them 
because of a second mortgage. With di- 
vided ownership of the loan, the holders 
of the first and the second mortgages too 
easily lost sight of the interests and abili- 
ties of the borrower and began thinking 
wholly in terms of salvage. In the scram- 
ble the owner often lost out. The new 
method, with its federal guaranty, was 
intended to do away with those seconds. 
But in the early days we found lenders 
still trying to keep loans low; forgetting 
that in the nature of things and in accord 
with the law the first-mortgage loan must 
be large enough to do the job. A too- 


— 





small first mortgage meant merely that | 


the job couldn’t be done and couldn't even 
be started. It took much explanation and 
persuasion to get past this obstacle, but 
we seem to have gotten past it. 

“In the second place, the dealer has to 
have all the knowledge and must do all 
the work of getting the loan through. A 
young couple, wanting a house, come in 
and ask for information. They look at 
this book of directions and give up. It’s 
too complicated for them. They don't 
know what to do. So the dealer has to 


take them through the whole process. It § 


means work for him, but he can do it. 
And now that we have a number of jobs 
going, the public is ready to believe it is 
a practical thing. Signs all point to a 
rush of business in the near future.” 
Edwin J. Frum, general manager of the 
Eagle Lumber & Supply Co., and widely 
known through the South as an able lum- 
berman, stated that in his opinion the in- 
surance companies operating in Missis- 
sippi will be large factors in making Title 
Two a success. Bankers are helping, but 
they are still reluctant about making loans 
of the size necessary to meet the needs 
of customers under the legal provisions 
putting the entire loan into a first mort 
gage. Mr. Frum, too, believes that the 
success of the project must depend much 
upon personal ability. In this connection 
he rated Administrator Bridges as an im- 
portant and able man; capable of putting 
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the machinery to work in a practical way. 
The personal ability of the lumberman or 
his salesman is also highly important. The 
machinery is ready, but the customer does 
not know how to operate it. He must be 
shown, and he must be reassured. The 
customer, like the banker, is still caught 
in old ideas. 

H. O. Parker and C. D. Hayes, of the 
Eagle Lumber & Supply Co., have been 


New Store 


New Orveans, La., April 22.—The 
Davis-Wood Lumber Co. (Inc.), of New 
Orleans, has recently opened a display and 
sales office in the down-town retail sec- 
tion. This striking and carefully planned 
addition to the sales equipment of the big 
company is located at 317 St. Charles 
Street, near the nationally famous hotel 
of that name. 

The purpose of the down-town display 
is to bring the comprehensive service of 
the company within easy reach not only 
of the shopper but also of customers who 
are planning to erect new houses or to 
make extensive repairs or additions to ex- 
isting dwellings. All the planning facili- 
ties of the company are represented here ; 
and the show room is being made use of 
by building and decorating contractors 
who bring their customers there to perfect 
building plans and to close contracts. 

The Davis-Wood people make it a point 
to offer every kind of material needed in 
home construction. One of the latest 
services is a wall-paper department. 
Dealers have long recognized the fact that 
wall paper is an essential building mate- 
rial. Some, however, have refrained from 
adding it because of the mistaken notion 
that making sales of this material calls 
for long experience in a difficult field. It 
does call for some knowledge, to be sure, 
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giving much attention to the FHA busi- 
ness. Mr. Parker stated that the method 
followed was that of discovering what the 
customer needed and what his financial 
situation would justify. Then the yard 
draftsman makes a rough preliminary 
sketch and a sufficient material list; and 
from these the contractor makes his bid. 
If the price and plans suit the prospect, 
a contract is signed, the completed draw- 


ls Milestone 


but if some one or two persons in the 
organization will make a brief but thor- 
ough study of the subject they can soon 
master the technique. The Davis-Wood 
company has solved the problem of wall- 
paper stocks by means of an arrangement 
with a local wholesaler. Samples are car- 
ried in the sales rooms; and necessary 
additional stocks can be gotten easily and 
quickly. The wall-paper line already is 
proving to be a drawing card; bringing 
customers who can be interested in other 
items, such as paint. Some have been 
interested in remodeling by coming into 
contact with the displays and the build- 
ing helps. 

Paint, of course, is one of the lines 
prominently displayed in the sales rooms. 
The company is featuring Plas-A-Tone; 
which is, strictly speaking, neither a paint 
nor a plaster. It is a plastic material of 
silica and metallic ingredients that can be 
spread over any surface and worked into 
various patterns and textures. It is a per- 
manent finish and is proving popular both 
in new buildings and in refinishing old 
walls. One of the show windows is fin- 
ished with a number of display panels. 
The company carries a complete line of 
Pittsburgh glass and paints; and one side 
of the big show room has a range of 
shelves where paints are carried. 
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Attractive store of the Davis-Wood Lumber Co. (Inc.}, New Orleans, 
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ings required by the FHA are completed 
and the project is presented to the FHA. 
The yard has had enough experience al- 
ready to know what will meet with FHA 
approval. Delaying the making of the fin- 
ished drawings until the customer is satis- 
fied and has signed up saves the consid- 
erable expense of making these draw- 
ings if the deal does not go through. 


(Continued on Page 56) 


in Progress 


The rooms are decorated with tropical 
plants. There are sales desks along one 
side ; shown at the left of the picture. In 
the rear is a private office which looks 
from the display rooms, like the corner 
of a cottage. Millwork of various kinds 
is shown; and in the private office are files 
of building information. 

W. M. Wood, who spends much time 
at the display office, is a thorough lum- 
berman ; equipped to give any information 
about frame construction and to make 
estimates. R. J. Flotte is the expert in 
paints, wall paper and other building ma- 
terials. 

The increasing number of companies 
who are installing sales and display rooms, 
either at the yards or in retailing sec- 
tions, is an indication that the new build- 
ing era that is opening will center about 
sound and complete salesmanship and that 
it will include a greater attention to the 
customer who wants to do a careful job of 
remodeling. People are no longer willing 
to buy without a clear idea of the finished 
product. 

This company has long had a slogan: 
“When others wouldn’t, Davis Wood.” 
In a real sense, the St. Charles Street 
sales quarters are a product of the gen- 
eral policies indicated by the slogan and 
carried out in everyday operation. 


“ giabebe? ‘ 
aie re eer es « 
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Close-up of rack for wall-paper samples 








Home Workshop -- 


Since earliest .colonial days it 
has been an American tradition 
that the average citizen can suc- 
cessfully turn his hand to a great 
many different kinds of work. As 
cities have increased and the prin- 
ciple of mass production in indus- 
try and commerce has forced most 
people into an ever more acute 
phase of specialization, this cher- 
ished heritage has been progres- 
sively denied man after man. 

Maybe it is a new thought to 
consider the privilege of being a 
“jack of all trades” as an heritage 
or a right, but there is ample evi- 
dence that the American citizen— 
many thousands of him—resents his 
being deprived of it. For the only 
practical and effectual method of 
combating the machine’s repres- 
sion of man is the home workshop. 
And the number of these home 
workshops is astounding, as are 
their rapid increase and the great 
variety of men, women, and youths 
who pursue this hobby. 

It is well known among work- 
ing men that when a man is hired 
to go into a large factory and take 
his stand at a bench and, for ex- 
ample, stamp a parts number on 
an automobile hub still wet with 
lathe compound, he plies hammer 
and steel die on that job all day 
long, day after day; he does not 
leave that for an hour or so to try 
his hand at lathe or drill press, or 
any other machine, for he himself 
is part of a machine and must stay 
in his place, doing his little task 
of die stamping on each hub just 
as though he himself were actuated 
by some cam. It is equally well 
known in the realm of the white 
collar that a bookkeeper in a large 
office is there to keep books, and 
he does not double in sales work, or 
in production. 

The list could go on indefinitely, 
for under the mighty banner of 
Mass Production there are count- 
less men, in divers walks of life, 
who at their work do the same 
thing in the same way—or perhaps 
improving occasionally by finding a 
way to eliminate some one of the 
motions of the task—day after day 
and year after year. That is spe- 
cialization, and the great majority 
of men must conform to it if they 
would have steady work (when 
steady work is to be had) and en- 
joy a good income. 

sut that is only in shop or office. 
When that same commercially-spe- 
cialized man goes home in the 
evening he may diversify his work 
just as much as he pleases, and 
his time, strength, surroundings 
and resources permit. Surprisingly 
large numbers of these men attain 
this diversification by maintaining 
workshops in their homes, taking 
pride in making their own repairs 
and often their own furniture, and 
becoming as cocky about ability to 
saw a board straight or turn a ped- 
estal on a lathe as a golf maniac is 
about his ability to shoot under 80. 

They really know how to saw and 
hammer and turn and glue, too, as 
they effectively demonstrated in 
Chicago the week starting March 
25, when the members and member 
clubs of the National Home 
Workshop Guild required 10,000 
feet of space in the Hibbard-Spen- 





cer-Bartlett Building to display 
the products of their prowess with 
tools, to compete for numerous 
prizes, and to look over the offer- 
ings of manufacturers of machinery 
and supplies. 

These people are willing to, and 
do, spend considerable sums of 
money on riding this hobby—how 
much only an extensive survey 
could indicate. The AMERICAN 
LUMBERMAN is indebted for the 
following figures to E. C. Atkins 
& Co., well known saw manufac- 
turers of Indianapolis, who as early 
as 1906 recognized this field as 
being worthy of special develop- 
ment and pioneered in that direc- 
tion, encouraging machinery man- 
ufacturers to cultivate the home 
workshop market and publishing 
the Atkins “How-To-Do-It Book 
for Home Workshops”; already 
(since 1931) hundreds of thou- 
sandy of copies of this book have 
been sold at 10 cents each, and 
publishing of it is still “going 


strong,” the company announces. 
The demand for this book is itself 
an indication of the wide spread of 
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Hobby and Market 


80; five, 4; six, 22; seven, 10; nine, 
2; ten, 2; fourteen, 2; fifteen, 2; 
twenty-one, 4; twenty - three 
motors, 2 shops. Average motors 
per shop, 3.4. 


New Equipment to Be Bought 


Under the above heading the 
questionnaire returns disclosed that 
the following ten pieces of ma- 
chinery were expected to be bought 
by the indicated numbers of home 
workshop owners: 


ED 3. 6 teen dude we ae eae 350 
DEE DEE ipcrccnnaweees 50 
Se ee ee ee 58 
eee Ge 6 ncccseeweesees 84 
WEOTRE EMERG oie c cv cccccccecscs 90 
. i. OS rer ee 104 
CO ae ee a 108 
EE A gn wanes wee On 166 
IE a oe wa ace Ode Ges ee 332 
DED dita ayaa wane eee e eeeaaae 336 

Lumber dealers should notice 


with particular interest the large 
proportion of this equipment that 
is woodworking machinery, quite 
conclusive evidence that the home 
workshop is predominantly a wood- 
working shop. Probably the pro- 
portion would be even more favor- 





The home workshop as discussed here is a hobby and not simply a means to 

economical home upkeep, and frequently there is a considerable investment 

in machinery, as in this shop which a Chicago commercial artist and pho- 
tographer maintains in the basement of his suburban home 


home workshops, but more tangible 
as an index of interest are the re- 
sults of a survey made a few 
months ago. For convenience, all 
figures are based on 1,000 replies: 


Investment in Equipment 
Amount 
jy Aare 
Bee ON Bees ckccewes ik ae 
200 to 300 
300 to 500 
500 to 
We Sisceatrer sie ahmed 
a Pee 20 
900 
000 
200 
500 
750 
800 
000 
500 
000 


No. of Shops 


ION mS HO NO 


Average value of investments: 
$438. 

One motor in use in each of 242 
home workshops; two motors, 242 
shops; three motors, 140; four, 


able to wood if the home workshop 
operators had adequate sources of 
supply of the kind of wood they 
need, for on this questionnaire they 
were asked, “Do you have diffi- 
culty in obtaining suitable lumber 
and woods for particular uses?” 
and of those who replied 294 (or 47 
percent) answered “Yes” while 332 
answered “No.” Another question 
right in line with this was, “Would 
you like to have your local lumber 
dealer handle various kinds of 
woods for the craftsman?” to 
which 362 (or 63 percent) an- 
swered “Yes” and 214 answered 
“No.” When asked what exactly 
were the kinds of woods they 
wanted to have convenient for pur- 
chase the following were mentioned, 
the numbers of replies indicated re- 
spectively : 

Walnut, 54; plywood, 47; gum, 
30; cabinet woods, 28; walnut 
veneer, 28; mahogany, 26; 
22; fancy woods, 18; birch, 16; 
white pine, 14; all kinds, 14; 
cherry, 8; basswood, 8; rosewood, 
8; whitewood, 6; red cedar, 6; 
foreign woods, 6; seasoned woods, 


oak, * 


6; kiln-dried wood, 2; ebony, 9. 
balsam, 2; spruce, 2; cypress, 2: 
teak, 2; white holly, 2; dogwood 
2; hickory, 2. ‘ 

To the question, “Do you want 
more information on the use of 
wallboard, veneer, panels, insulat- 
ing board, plaster board, etc. ?” 584 
(or 73 percent) answered “Yes” 
and 236 answered negatively. 


What to Do About It? 


This certainly seems to offer an 
opportunity to retail lumber dealers 
who will take a little time to find 
out what these operators or would- 
be operators of home workshops 
need and then try to supply that 
need. It was stated above that 
when a man wants a home work- 
shop the controlling or limiting 
factors are his time, strength, sur- 
roundings and resources. A lum- 
berman may not be able to increase 
the man’s time nor strength, nor 
his financial resources, but he can 
be helpful in providing the neces- 
sary surroundings—it may be a 
basement workroom fashioned out 
of plywood or wallboard, or some 
suggestions on fixing up a work- 
bench—and thus give more power 
to such resources as the customer 
does have. And the lumberman 
can carry in stock the species and 
sizes of wood that these home 
workshop owners need, thoroughly 
seasoned as they require. 

The question of turnover natur- 
ally arises, but this probably can 
be taken care of, too, by intelli- 
gent merchandising, and proper tie- 
in with displays of home workshop 
machinery. Some dealers will 
want to sell this machinery them- 
selves, while others will prefer to 
leave this field to other merchants; 
but even in the latter case a sort of 
reciprocal agreement can be at- 
tained usually, perhaps by a co- 
operative display of machinery and 
woods, and other supplies of spe- 
cial interest to these hobbyists. 


Throw Out a Challenge 


Apart from the survey results 
previously quoted there is plentiful 
evidence that such merchandising 
of materials and tools, whether 
done co-operatively or by just one 
firm, if carefully planned and vigor- 
ously executed will be well worth 
while, especially when the dealer 1s 
located near one or more large in- 
dustries and when his merchandis- 
ing takes the form of a challenge 
to an office or factory worker to 
demonstrate his ingenuity in fash- 
ioning things with his own hands. 

Proof that young and old America 
will respond to such a challenge 
was offered by the more than 
twelve hundred projects entered in 
the various divisions of the Na- 
tional Home Workshop Guild con- 
test at Chicago, among which di- 
visions were: Club woodworking, 
civic activities of clubs, furniture 
made with hand tools, furniture 
made with power-driven _ tools, 
veneering and inlaying, wood turn- 
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ing, novelties and toys, model mak- 9 


ing, decorative metal work, 
wood carving. : 
The Chicago Premier Home- 


workshop Club won the grand 
sweepstakes prize of $200 and 4 
silver cup. In the third division, 
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furniture made with hand tools, H. 
C. Keysor, of La Grange, Ill., won 
frst prize of a silver trophy and 
s100, which had_ been offered by 
E. C. Atkins & Co. ; his entry was 
4 beautiful table, the result of his 
ability, craftsmanship and high- 
grade tools. A. O. Stenwick, of 
Red Wing, Minn., won second prize 
of $65 for a pioneer cabinet; and 
third prize of $35 was won by 
Merle J. Eddy, of Ashtabula, Ohio, 
with the flat-top desk he made for 
his home. Mr. Stenwick also won 
another valuable prize, capturing 
the $100 first prize and Disston 
trophy, awarded in the “Novelties 
and Toys” division by Henry S. 
Disston & Sons (Inc.), well known 
saw manufacturer of Philadelphia ; 
Mr. Stenwick’s entry in this divi- 
sion was “A Lion in a Cage,” 
unique exhibit which he had carved 
by hand from a block of walnut. 

In line of further evidence 
that there are apparently no 
geographical limitations to this 
hobby, it is interesting to note that 
other prize winners live in Iowa, 
New Jersey, Kansas, New York, 
Ohio, Massachusetts, California, 
District of Columbia, Washington, 
Oregon, Nebraska, Wisconsin, and 
Indiana. ; 

It surely is no exaggeration to 
say that every community of any 
size has its complement of home 
workshop owners, or persons who 
would have such shops if given the 
proper encouragement. It can be 
indeed profitable to the lumber and 
material dealer to supply this en- 
couragement, for not only will he 
sell the high grade lumber which 
such operators require, but also the 
glue to hold it together, the paint, 
stain and varnish to finish it, and 
perhaps, as already mentioned, the 
tools and machinery to shape it. 
Besides, he need not “go it alone” 
in his merchandising, for manufac- 
turers are ready to help him. The 
Atkins book has already been men- 
tioned as a valuable aid, and re- 
cently two other helpful publica- 
tions have come to the attention of 
the AmMeriIcAN LUMBERMAN. 


Two Good Sales Helps 


They are the Casco Gluing Guide 
and the Casco Project Book, both 
published by the Casein Manufac- 
turing Co. of America (Inc.), of 
New York City. Thousands of 
dealers know from their own ex- 
perience the unusually fine quality 
of Casco glue and its new running 
mate, Casco No. 2 white glue, and 
know how readily it brings repeat 
sales, but probably comparatively 
few realize that this company’s con- 
sistent advertising in the past five 
years has greatly increased its 
sales, and that sales for the first 
quarter of this year indicate that 
the anticipated 30 percent increase 
will be far exceeded. This is partly 
due to the steadily increasing inter- 
est in home workshops, partly to 
the steadily increasing advertising 
space bought by the company 
(sending its message to twice as 
many readers this year as in 1934), 
and partly to the fact that each 
person who answers one of the ads 
1s sent a sample of Casco glue and 
a copy of the Casco Gluing Guide, 
together with an offer to send the 
Project book free on request. Inci- 
dentally it is a decided triumph for 
what some are inclined to call an 
old-fashioned method of distribu- 
tion, for this product is sold only 
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through regular retail channels, 
never through mail order houses, 
chains, or house-to-house agents. 
It is in truth a retail item, and 
retailers owe it to themselves to 
send to the company for the free 
booklets referred to. The Gluing 
Guide is a technical treatise on 
how to get the best results from 
this glue on a great variety of 
jobs, including descriptions of spe- 
cial mixes for special purposes. It 
is a handy book to have around the 
house. The Project Book is de- 
signed especially to give inspira- 
tion to home craftsmen, suggesting 
and describing twenty-eight 
projects that won prizes in a con- 
test conducted recently by the 
Casein company; plans and direc- 
tions for each project are available 
from the company at nominal cost. 
There are numerous other items 
that fit into the special requirements 
of the owners of home workshops, 
and the lumber and material dealer 
who gives time and thought to mer- 
chandising them will find that in 
addition to the profit on sales of 
these products themselves, this 
added activity will bring him new 
customers for his yard lumber and 
building specialties — customers in 
whom a special affection for wood 
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to introduce to his customers. This 
would be a good way to give dra- 
matic presentation to new and bet- 
ter types of nails, for example. 
But whatever is included the ma- 
terial should be made up into 100 
sets, as near to exactly alike as it 
is possible to make them, and pack- 
aged in some manner easily identi- 
fiable with the lumber company. 


Advertise It Well 


Then, as soon as the dealer 
makes up his mind what he will 
include in each package, let him put 
an advertisement in the newspaper. 
Not a little 2-column by 2-inch, but 
let him take real space, at least 2 
columns by 8 or 10 inches; more 
will be needed in most towns. He 
should announce the contest several 
days in advance of the opening date, 
so news of it will penetrate to-all 
parts of the trade territory and so 
men, women, boys and girls will 
have a chance to plan what they 
can make with the materials listed. 
Some dealers will want to offer 
these sets free, while others will 
make a nominal charge of a dime 
or quarter, or the cost of the board. 
One thing certain, however—each 
contestant should be required to 
register, giving information the 








ONE MAN'S IDEA THAT 
"CLICKED" 


An unusual product of a home work- 
shop is this “Luck-ee Pup," a clever 
little advertising novelty developed 
by Harry S. Stronach, former field 
representative of the West Coast 
Lumbermen's Association and inventor 
of the Stronach nail. At his Chicago 
suburban home he makes these silent 
but soulful-looking canines, some of 
them of Douglas fir plywood, as 
shown, and others of red gum 





construction has been nurtured. 
Moreover, as a rule these home- 
workshop hobbyists are inclined to 
take a personal interest in the suc- 
cess of the dealer from whom they 
obtain their supplies and equipment. 
Hobbies seem to have that effect 
on people. But how to let them 
know the lumber company has this 
type of stock available? 


Why Not Have a Contest? 


One method—which should work 
but which is offered by the Amert- 
cAN LUMBERMAN simply as a sug- 
gestion, not as a tested merchandis- 
ing plan—would be for the dealer 
to conduct a local craftsmanship 
contest of his own on a novel plan 
which (as previously suggested) 
should contain a challenge to con- 
structive ability and ingenuity. He 
might perhaps prepare a quantity 
of short-length boards from his 
stock—for example, 100 pieces 1x6- 
inch, around 4 to 8 feet long—the 
size doesn’t matter too much, pro- 
vided all the pieces are exactly the 
same size. The number of pieces 
will vary with the community, and 
with the dealer’s own resources and 
daring, but if the number of boards 
is 100, let him likewise obtain 100 
free samples of paint or stain if 
his manufacturer has such an ar- 
rangement possible (some do), and 
add to the list 100 each of any other 
helpful little items he would like 


dealer can use for his mailing list. 

In most communities Saturday is 
a good day to have the contestants 
call for their materials, and prob- 
ably in most places it will be all 
right to require that the finished 
entries must be returned to the 
store by the following Friday, so 
they can be arranged for adequate 
display the next day, another Sat- 
urday. Then it is a good plan to 
leave selection of prize-winners to 
popular vote. One reason for this 
is that judges in such contests have 
been known to achieve great un- 
popularity, especially with non- 
prize winners. Another and equally 
good reason is that if the public is 
to judge, each contestant will help 
send his friends to the store to vote 
for him (or he will hope they will 
vote for him, anyhow), and thus 
many more people will enter the 
dealer’s display room and will be 
“exposed” to the sales appeal in the 
displays. 


Some Suggested Prizes 


The prizes should be worth a 
craftsman’s effort. Fine quality 
tools, such as saws, planes, ham- 
mers, chisels etc., are good for this 
purpose, and will be to each win- 
ner a long-time friend that will be 
a constant reminder of the contest 
and the company. Some excellent 
suggestions may be found in the 
January issue of “Stanley News,” 
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published by the Stanley Works, 
New Britain, Conn., for this inter- 
esting four-page sheet reflects that 
company’s vigorous promotion of 
the home-workshop idea and also 
will serve to give lumbermen added 
knowledge of the opportunities in 
this line. Copies of the publication 
still are obtainable from the com- 
pany on request, and it is noted 
that supplies of the Stanley book- 
let “The Joy of Accomplishment” 
are also available to dealers. 

It is important, when conducting 
such a contest, to take particular 
care with preparation of the deal- 
er’s own displays in his display 
room where the entries will be ex- 
hibited, as well as the place where 
the contestants will call for their 
materials, for this is the means by 
which the dealer can expect to cash 
in on the idea. On the day when 
the contestants are to come it 
would be well to give special promi- 
nence to materials that appeal to 
owners of home workshops, and as 
has been said this should include 
not only woods but also tools, ma- 
chinery and other supplies. If some 
other local merchant is co-operat- 
ing in this display—with either 
tools or machinery—he also should 
be willing to co-operate in prizes. 

On the day the contestants’ 
entries are put on exhibition, the 
display should feature the firm’s 
general line of building materials, 
for the public will be present and 
this will be an ideal time to sell 
both new construction and repair 
and modernization. Particularly it 
should be a strike-while-the-iron-is- 
hot occasion to talk of work rooms 
in the basement or attic, or other 
similar improvements. If the dealer 
wants to go into the thing that far, 
he could obtain photographs of the 
workshops of some of the contest- 
ants, and display with their entries. 
If space is available, a typical home 
workshop could even be set up in 
the display room or back in one of 
the lumber sheds—with paneled 
walls, machinery and all. Some 
dealers, in fact, maintain just such 
shops all the time, for the conve- 
nience of local workshop enthu- 
siasts and also provide meeting 
places for home-workshop clubs. 


Write Your Own Ticket 


There are possibilities for profit 
in this type of contest, all right, 
and it may be adapted to any size 
community and any size yard. One 
may confine it to amateurs; or may 
have both an amateur and an “open” 
class, as in golf competitions; and 
a special contest for boys and girls. 

Most dealers who enter upon this 
sort of program will be surprised 
at the number of persons both 
young and old who will be inter- 
ested. For it is a hobby that is 
growing. And another thing— 
practically all this business is cash- 
and-carry. A few days ago an 
AMERICAN LUMBERMAN represen- 
tative was informed of one dealer 
in a Chicago suburb who in good 
times used to do about $300 worth 
of cash-and-carry business each 
Saturday, supplying the needs of 
home owners and workshop hobby- 
ists. Now that men and women 
are finding added employment in 
the large factory near him he ex- 
pects that, with the increased inter- 
est in home workshops, that $300 
figure will be achieved again and 
surpassed. 








The Cotton South: Truckload of Cot- 
ton Bales, Traditional Pillared House 
in Background. Probably as Much 
Cotton as Half a Dozen Pickers Could 
Gather in a Season of Three Months 





The department at this writ- 
ing is in the Old South. We 
came chiefly because of the re- 
ports, pretty well substantiated 
by observation, that the southern 
members of the retailing frater- 
nity were selling a whale of a lot 
of lumber and building material. 
Added to this were purely per- 
sonal reasons. Dixie in spring- 
time has an opulent beauty that, 
once it gets into a person’s blood, 
takes him back at every oppor- 
tunity. The wistaria is flying 
its purple flags, the dogwood is 
bursting with snowball blossoms, 
and the roses are rioting. In the 
endless cotton fields are darkies 
and mules; in the proportion us- 
ually of one colored man to one 
mule. On the roads are long 
processions of all kinds of roll- 
ing stock, hauling fertilizer out 
trom town. In the mountains 
we met up with a fairly ener- 
getic snowstorm that stopped 
traffic for a day; but on this side 
we've had brilliant sunshine and 
the stir of spring work. Before 
these lines get into print the cot- 
ton crop will be planted; but as 
they are written the fields of 
highly colored soil are alive with 
industry. Even more exciting to 
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a lumberman is the music of 
saws and hammers as new 
houses are going up. 


COTTON AND TEXTILE 
INDUSTRIES 


The South of course isn’t out 
of the depression jungle. One 
thing that is giving the southern 
brethren much concern is an epi- 
demic of labor trouble in the im- 
portant textile industry. This 
department of course has no 
opinion of any value about the 
merits of the controversy; but 
everywhere we are told that the 
mill companies are being 
checked by uncertainty. They 
are not adding to their plants or 
to their strings of houses, and 
will not do so until they know 
what the Administration is go- 
ing to do about control policies, 
and what the unions are going 
to do about wages. Since tex- 
tiles are highly important to 
southern economy, this uncer- 
tainty has a bearing upon all 
other industries, including lum- 
ber. But even in mill towns 
where strikes were threatening 
we found a good many houses 
under construction. 

We have been told over and 
over that great areas of the 
South have a definite shortage of 
houses, and that only a touch is 
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REALM of the 
ETAILER 


needed to set a flood of building 
into motion. While many towns 
are organizing to take advantage 
of Federal loans, especially un- 
der Title I of the NHA, not all 
retailers seemed to be counting 
heavily upon these loans to get 
the big push started. Over and 
over we have heard the phrase, 
“too much red tape.’ Dealers 
are quite willing to utilize any 
advantage the loans offer, and 
they are promoting these things. 
But apparently they feel that the 
chief difficulty at the moment is 
the fact that rents are so badly 
out of line with the costs of new 
buildings. 


THE BEHAVIOR OF RENTS 


Rents are a peculiar thing. All 
over the country, and not merely 
in the South, rents have a sud- 
den and mass action. Owners of 
rental properties are not organ- 
ized. They have no statistical 
organization that works locally. 
So they are likely to keep rents 
high on a declining market un- 
til the fact dawns upon all of 
them that houses are empty and 
families doubling up. Then rent- 
als slide in a mass. When the 
process is reversed, rentals stay 
at a low figure until with equal 
suddenness it dawns upon all 
owners that there are no sur- 
pluses and that there is competi- 
tion for desirable dwellings. 
They go up then, again in a mass 
movement. In the South it would 
seem that the stage is set for a 
rise, with a collateral movement 
to build more houses. Naturally 
this is still checked by the un- 
certainty of the times; so that 
people who can afford homes of 
their own are still hesitating 
over obligating themselves for 
long periods. They want to be 
a little more certain about their 
future earning power. But the 
fact that new houses are begin- 
ning to appear in nearly every 
city and town would indicate 
that the wheels are beginning to 
turn again. 

This will be a good place to 
make one general statement, 
largely without comment, and 
then to let it lay. The Demo- 
cratic South, at least as repre- 
sented by dealers in several 
States with whom the Realm has 
talked, seems uncertain if not 
critical about national policies 
of control. 

The Belcher case was but one 
among many factors. Probably 
this can be explained upon local 
grounds and not upon general 


theories. But we have heard 
many quiet criticisms and haye 
been asked many questions that 
can’t be answered by a newspa. 
per man. For example, cotton jg 
the great staple in this area. Sta. 
tistics show that American cot. 
ton production has _ decreaseq 
sharply in volume; while cottop 
production in the three or four 
great competing countries has 
increased. American cotton for 
export, we are told, does not pay 
the processing tax. It goes 
abroad and is spun and woven 
by workmen who don’t receive 
the American standard of wages 
under the NRA; and the finished 
product comes back to the 
United States to compete with 
goods produced under the proc. 
essing tax and the American 
wage standards. Perhaps the 
tariff equalizes this somewhat, 
but in any event we’ve heard a 
good many statements to the ef- 
fect that the cotton South is los- 
ing its domestic as well as its 
foreign markets. We have sug- 
gested, with no statistics to bol 
ster the statement, that perhaps 
the new plan hasn’t as yet had 
time enough to prove its value, 
Usually this comment is met 
with a doubtful, “Maybe so.” 


Rather more surprising to us, 
because no reports to that effect 
had come in, southern retail 
lumbermen have been critical of 
lumber control under the NRA 
and the Codes. Naturally we 
have heard of revolts among 
northern dealers; but it was our 
impression that evasions of the 
rules in the North involved com- 
paratively few dealers, and those 
usually of a class who found any 
kind of co-operation distasteful. 
Perhaps the same is true in the 
South; but we have heard prom- 
inent and able dealers in Dixie 
call the State Code administra 
tions by hard names. We have 
even heard the word “racket” 
used. A composite statement of 


the extreme position would rut | 
“T don't | 
know what the Code administra | 


something like this: 


tion down here has been doing. 


I’ve paid my assessments; at | 


least for quite a while, until it 
seemed I was getting no benefit. 
I’ve reported violations, only t0 


be told I must send in evidence 9 
of a kind I can’t get and that * 
nobody could get without legal § 


authority to collect sworn testi: 
mony. In the meantime viol# 
tions have gone on as though 
there were no restraining rules. 
The only thing I could be sure 
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“Away Down South in Dixie” 


WATCHING THE PLANTING OF COTTON—A 
SERIOUS HOUSE SHORTAGE ON THE MAKE 
—SOUTHERN ATTITUDES TOWARD CONTROL 


of was the levying of assess- 
ments; and these assessments 
have been so high they cut 
deeply into what profits I’ve been 
getting. I don’t know why I 
should turn over a big share of 
my profits, when I make any, to 
an organization that, so far as I 
can tell, is not helping the re- 
tail lumber industry.” 


POST-MORTEMS ON 
EARLIER CONTROL 


The Realm hastens to add that 
this is not the universal opin- 
ion. Several dealers have cred- 
ited the Codes with checking the 





Type of small house built by the 
Federal Government 


- . " . 
= 5 att - dat ee 





cut-throat tendencies which are 
always active in a period of de- 
pression. Some dealers made no 
comment at all. But it seems 
fair to say that southern retail- 
ers are not fully satisfied with 
the principles and mechanics of 
control. They would co-operate 
on a carefully developed basis 
that corrected abuses, protected 
the public and gave dealers an 
opportunity to make full use of 
proper merchandising methods. 


Possibly the rewritten Code, 
which we understand is due and 
which may be in existence when 
these lines are printed, will fol- 
low these plans. If so, it is an 
easy guess that southern dealers 
will co-operate. Because of ear- 
lier experiences, they may ask to 
be shown. They are not quite so 
ready as they were to take plans 
and promises as accomplished 
facts; but, if this department is 
any judge, they are prepared to 
follow general rules of trade 
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practice that really fit local con- 
ditions in a practical way. 


There seems to be a difference 


.of opinion, or at least different 


degrees of interest, in public 
loans. Title I of the NHA has 
gone into action rather well; and 
in town after town we were told 
that local solicitors have uncov- 
ered much repair business. 
About Title II there is rather 
general agreement, up to this 
moment, that little has been ac- 


complished. Bankers are still 
lukewarm about it. Some are 
qualifying under it but have 


There may be 
and 


made few loans. 
a change at any time; 


doubtless will be when and if 
the campaign for new houses, 
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mentioned earlier in this article 
as a possibility, gets going. One 
dealer told us he had checked 
up as carefully as he could and 
was of the opinion that $60,000 
in new building was waiting in 
his town for reasonable loans. 
Other dealers tell us there is 
ample private money available 
for loans of the character asked 
for under Title II. Still others 
tell us the NHA has had a bene- 
ficial though indirect effect in 
rousing banks, private capital- 
ists and especially building and 
loan associations to do their 
stuff. These people see in the 
NHA a competing organization 
that may get away with desir- 
able loans, which otherwise 
might as well be held locally and 
without the special machinery 
devised by the Government. We 
have heard of several building 
and loan associations that have 
changed their loaning policies to 
conform more nearly to the 





Dogwood Tree in Bloom; 
Blossoms Appear Before 
Leaves 





standards set up by the Govern- 
ment. Others are continuing 
under the traditional plan of 
serial stock issues, but are 
making much more vigorous ef- 
forts to market their services. 


BUILDING RECOVERY 
IS APPEARING 


While we have no exact fig- 
ures for this area, dealers tell 
us that a large proportion of the 
unemployed, at least those who 
follow skilled trades, are to be 
found within the circle of the 
building industry. Here as 
elsewhere a rapid recovery of 
general construction would do an 
enormous amount to reduce re- 
lief costs. For this reason south- 
ern dealers are willing and anx- 
ious to co-operate in general 
building recovery plans. Nat- 
urally, their chief personal in- 
terest in the matter rests upon 
the sales they hope to make; 
but they know well that such a 
recovery, starting the wheels 
going, would be of enormous 
general value to all people of the 
South. 

It seems safe to say that this 











building recovery is appearing. 
Dealers say, with various de- 
grees of caution, thatitis. Some 
admit they can’t put their fin- 
gers on any one class of cus- 
tomer or line of trade that may 
be said to lead. Some say 
frankly they don’t know where 
the money is coming from; but 
here and there, among all classes 
—professional men, business men 
industrial workers of the higher 
economic levels and the like— 
families are finding the resources 
and the will to build. 

We suspect that if southern 
dealers are more critical of pub- 
lic recovery efforts, the reason 
is somewhat unusual and may 
seem at first glance to be un- 
reasonable. These men are mak- 
ing more sales and more profits. 
We expect many southern read- 
ers to let loose snorts of disbe- 
lief at this point; for a number 
of them have been at pains to 
make quite contrary statements. 
But matching our observations 





Built in 1792, Home of William Blount, 

First Territorial Governor of the 

Southwest Territory, at Knoxville, 
Tenn. 
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and the reports we have gotten, 
South and North, it is our opin- 
ion that southern trade is rela- 
tively active. With sales and 
profits showing up, it is natural 
that a business man doesn’t 
want to take further chances 
upon experimentation. 


IMPROVED BUILDING 
STANDARDS 


If a person may judge by what 
he sees from the street, the 
South is making considerable 
advance in the design of small 
houses. This will have an im- 
portant bearing upon the build- 
ing campaign which we believe 
to be approaching. While some 
of the problems are different in 
the South, they are none the less 
important. Design makes for 
efficiency as well as for good ap- 
pearance. This area has hot 
summers; and insulation is quite 
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but it is a safe guess that these 
things will figure in the future 
of southern building. If a con- 
siderable number of small houses 
of the better class are to be 
built soon, it will be important 
that the house design shall be 
such that these modern devices 


can be added later if they are 


not included at once. 

There are rumors of what may 
prove to be one of the greatest 
innovations in southern life 
since the cotton gin, and one 
that may have a sweeping effect 
upon our industry; though it is 
too early to do more than men- 
tion the possibility. They tell 
us that a highly efficient and 
not too expensive mechanical 
cotton picker has been put on 
the market. This was the inven- 
tion of two brothers: J. D. and 
M. D. Rust. It is said to pick 
as much cotton in a day as a 
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are several millions of people in 
the South who are share-crop- 
pers or tenants, and whose chief 
source of cash income is cotton 
picking. They tell us down here 
that if the mechanical picker 
proves to be as successful as it 
appeared to be last season, there 
will be of necessity a tremen- 
dous social change. No one quite 
knows what it will be. Several 
people have said it will be nec- 
essary to get these share crop- 
pers started on small farms of 
their own. If all of them are 
to be taken care of, it may be 
necessary to discover or create: 
greater cotton markets—some- 
thing easier to state than to ac- 
complish. But, assuming that it 
comes and that means are found 
to fit all the people into the 
changed industry, there will ap- 
pear within a comparatively 
short time a different and a 





upon better incomes. They 
seems to be a general agro 
ment that the power picker Will | 
benefit the industry; but not gy 
much agreement about what jt 

will do to the present share 
croppers. Contrary to the usa 
northern idea, there are mor 
white share-croppers than there 

are colored. 

In any event the South seems 
on the verge of a great chang 
in this highly important indy. 
try. It is something the south. 
ern lumber dealers may we} 
watch with care. 

Taking what we see and put. 
ting it roughly together, it ap. 
pears to us that the South js 
stirring with activity and with 
promise. It’s an encouraging | 
spectacle. Perhaps Dixie js | 
showing us that the long awaited 
corner has been reached at last. 

The traditional expansive frien. 








as important against heat as 
against cold. The new engi- 
neering, such as air conditioning, 
heating units and the like, are 
still more or less experimental; 


hand picker can gather in a sea- 
son of three months. 

A little imagination will indi- 
cate what this will do to the 
great cotton 


farm buildings. 


industry. There 


more extensive equipment of 
The share-crop- 
per’s house at present is fairly 
primitive. Naturally an improve- 
ment in this regard must turn 


liness is aS apparent and as 
charming as ever; and the sound 
of hammer and saw adds a pleas. 
ant note. It’s a good place for 
a business man to visit. 


Has Means to Enforce Ethical Distribution 


Los Anceres, Cauir., April 20.—One of the 
clearest and strongest expositions of the rights 
of the retail lumber and building material dealer 
to join his competitors in co-operative effort for 
the good of the industry, with or without a Code, 
that has come to the attention of the lumber 
trade recently is an opinion by Judge William 
S. Bennet, of New York City, written for the 
Chicago Retail Lumber Dealers’ Association, 
copies of which have been sent to members of 
the Lumber & Allied Products Institute of Los 
Angeles, by Kenneth Smith, its secretary. In 
this statement, Judge Bennet said: 

Permitting the price-cutter to scare a whole 
vicinity or whole industry is a wrong method 
not indulged in exclusively by retail lumber 


dealers. It is just as prevalent, and I think 
more so, among the manufacturers, and is 
not unknown among the wholesalers. These 


three necessary branches of the lumber in- 
dustry have yet to learn, or, at any rate, 
to put into practice, the fact that they can 
survive and, possibly, prosper by co-opera- 
tion, and can, on the other hand, exterminate 
the whole industry, or seriously cripple it, by 
unfair practices of one branch of the indus- 
try against the other two, or either of them. 
There is nothing new in this situation. The 
problem was recognized at least as far back 
as prior to 100 A. D. by Saul of Tarsus who, 
writing nearly two thousand years ago to the 
turbulent Galatians, said: 


“For the whole law is fulfilled in one 
word, even in this: Thou shalt love thy 
neighbor as thyself. But if ye bite and 
devour one another take heed that ye be 
not consumed one of another.” (Galatians 
5:14 and 15.) 

We Christians would be proud to assert 
that as distinctively Christian doctrine, but, 
as a matter of fact, it is merely the inspired 
common sense of one of the best educated 
men of his day, who was also one of the 
greatest lawyers of all time, and is based on 
the Ten Commandments. Relative to the 
lumber industry, it merely says that if it 
pulls together, it can win out, while if its 
members continue to devour one another, the 
entire industry will be consumed by its own 
members, which is precisely what has been 
happening during the last twenty years. 

The same legal rights which permit the 
retail lumbermen in any community to com- 
pile and distribute statistics, also permit you 
to act for your own protection in the matter 
of distribution. 

The Supreme Court of the United States, 
in Grenada Lumber Co. vs. Mississippi, 217 
U. 8S. 433, at page 440, stated twenty-five 


years ago one of the rights of a retail lum- 
ber dealer as follows: 


“That any one of the persons engaged 
in the retail lumber business might have 
made a fixed rule of conduct not to buy 
his stock from a producer or wholesaler 
who should sell to consumers in compe- 
tition with himself, is plain. No law 
which would infringe his freedom of con- 
tract in that particular would stand.” 


It follows, of course, that if a person has 
the right to establish for himself such a 
“fixed rule of conduct,” he has the right to 
assemble information as to such producers or 
wholesalers, and that he has the right to 
do that in concert with others who have 
the same “fixed rule of conduct.” As you 
know, the dealers of the Rocky Mountain 
division are acting on this idea, and have 
established their own Code of Distribution. 
Distribution practice in Cook County, Illinois, 
is set out in Rule 4, adopted by Division 
No. 29, Oct. 20, 1933, but not pressed for ap- 
proval before the NRA because of the steps 
which were being taken by the respective 
Code Authorities of the manufacturers and 
the retailers. In part, this rule reads as fol- 
lows: 


“Such practice is, that manufacturers 
and wholesalers confine their sales to 
bona fide retail distributers, except when 
made in carload lots, or more, to the fol- 
lowing classes of consumers to whom 
sales may be made directly by manufac- 
turers, wholesalers and retailers alike: 


(a) The Departments of the United 
States Government. 


(b) Shipyards and large dock builders. 
(c) Railroads. 


(d) Large users of industrial lumber 
who buy regularly in carload lots, 
but not for construction purposes.” 


There is no reason in the world why the 
one hundred and fifty retail lumbermen in 
Chicago should not collect information as to 
sales made in Cook County in violation of 
this practice, and report those sales to each 
retailer in Chicago. No retailer could be 
compelled to act on the information so ob- 
tained and distributed, but, on the other 
hand, any retailer could. Also, the collec- 
tion of this information would not affect 
either mills or wholesalers who do not de- 
sire to sell to retailers in Cook County, IIlli- 
nois, and such wholesalers, at any rate, exist. 


I have no sympathy with those who whine 
because the NRA has not approved a Code 
of Distribution. In their particular localities 
they have the remedy in their own hands. 


The great majority of the mills and of the 
wholesalers want to sell to retailers, and, if 
the retailers in a particular locality draw 
up their own Code of Distribution, the great 
majority of the lumber manufacturers ani 
wholesalers will live up to it. You might 
as well face the fact that there is never 
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Distribution. But, why worry about that 
when you can draw your own code and make 
it about ninety-five percent effective? If 
the Distribution Code is a big enough que® | 
tion to warrant the discussion that is taking 
place in connection with it, it is a big enough 


question to spend the little time and money 
that is necessary for the practical enforce 
ment of such a code, in any locality, in 4 
large degree of effectiveness. If it is not 
important enough to try to put into opera 
tion, then retailers should stop talking 
about it.” 


In sending this out to the members of his 
organization, Mr. Smith said: “We are pre 
senting this report to you because it is a vefy 
complete statement of your rights in a situx 
tion which is of concern to every one of yol 
and because, in addition to being the opinion o 
an eminent attorney, it has been affirmed to us 
by two local attorneys in whose opinion wt 
have confidence as being sound law in Califor- 
nia.” 
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AMERICAN 








LUMBERMAN 














BILL OF MATERIAL 
CONCRETE 


38 yds. Mass concrete walls and footings 
1040 ft. Basement floor and top 4” 

24 ft. Porch floor and top 4” 

24 ft. Concrete steps and spandrals 


BRICKWORK 


29 lin. ft. Basement flue 

18 lin, ft. Fireplace flue 

29 lin. ft. 8x12 flue lining 

18 lin. ft. §2x!2 flue lining 

| Fireplace complete with damper, ash dump and 
cleanout 


PLASTERING 


448 yds. Plaster 
634 M Lath 3%@xI'/2x4’ 0” 


SHEETMETAL 


50 lin. ft. Ridge Roll 

44 lin. ft. Valley tin 14” wide 20 Ib. 
40 lin. ft. Eaves trough 6” half round 
3 10” leaders complete 3” 


LUMBER 


2 pes. 6x6” 7’ Post 

78 1. ft. 2x10” Girder 

52 |. ft. 2x4” Girder 

26 pes. 2x4” 10° Basement Studs 
450° B. M. 1x8” Shiplap Sheeting 
132 1. ft. 2x8” Sill Plate 

54 pes. 2x10” 12° Floor Joists 

14 pes. 2x10” 14’ Floor Joists 

68 pes. 2x4” 14’ Ceiling Joists 

20 pes. 2x4” 20’ Rafters 

32 pes. 2x4” 18’ Rafters 

132 pes. 2x4” 9° Outside Studs 

32 pes. 2x4” 10° Gable Studs 

14 pes. 2x4” 8’ Gable Studs 

103 pes. 2x4” 8’ Inside Studs 

710 1. ft. 2x4” Plates and Shoe 

250 |. ft. 1x3” Bridging 

1750° B. M. 1x8” Wall Sheathing 
16 sqs. 24” Shingles, Walls 

1600' B. M. 1tx4” Roof Sheathing 
18 sas. 16” Shingles, Roof 

1300" B. M. 1x8” Shiplap, Subfloor 
644° B. M. E. G. Finish Floor 
812) B. M. E. G. Finish Floor 

2 Rough forms for arches in living room 
350° B. M, 5x4” M.&B. eaves ceiling 


SASH & DOORS 


79/12 3 It. Cellar Sash 

39 12 3 It. Single Frames 

29 12 3 It. Mullion Frames 

8 24x26/26x1%_ 2 It. Windows top cut 4 wide 
4 24x12/12xi3%_ 2 It. Windows 

4 20x26/26x13_ 2 It. Windows 


3 12x28 | It. Sash 
2 14x24 2 It. Sash 


P 


2  24x26/26 Single Window Frames & Trim 34x359"x 


Back Band 15x!” 


3 24x2626 Mullion Window Frames & Trim 


2 24x12/12 Single Window Frames & Trim 
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| 24x12/12 Mullion Window Frame & Trim 
3 12/28 1 It. Sash 
2 14/24 1 It, Sash Frames and Trim 
3'0"x6'0"x134 15 It. Front Door Frame and Trim 
2'10"x6'10"134 1 It. 2 pan, Rear Door 
2'8"x6'8"xI%_ | pan. Door 
2'8”x6'8"x1% 5 pan. Door 
2 1'6"x6'8"x1%_ | pan. Door 
12 Inside Jambs 
24 sides Inside Trim 
| Circle Head 34” dia. Colonial Transom 
| Frame Colonial Transom 
120 lin. ft. 34x45¢” Cove 
320 lin. ft. ¥x5Vo” Base 
320 lin. ft. '/2x34” Shoe 
30 lin, ft. {4x35% Chair Rail 
100 lin, ft. %4xtI¥2 Shelf 
25 lin. ft. 34x52 Hook Strip 
| Kitchen case, detail 
| Medicine Case, 18x30 Plain Plate Mirror 
| Table and Seat in dinette, detail 
| 3'0” Box Stairs to basement 
OUTSIDE MILLORK 
4 pes. 2x8 20° Verge Boards 
2 pes. 2x8 18° Verge Boards 
162 lin, ft. 242” Bed Mold 
50 lin. ft. Ix6 Facia 
162 lim ft. 1%x5/2” Architrave 
2 Front Porch Seats to detail 


ROUGH HARDWARE 

16 sets Sash Cords and Weights 
450 Ibs. Nails 

1 20x30 Coal Chute 

FINISH HARDWARE 

7 Basement Sash Sets 

4 Casement Sash Sets 

16 Sash Locks and Lifts 

! Front Door Set 

| Rear Door Set 

9 Inside Door Locks 

| D. A. Hinge 

| pr. Push Plates 

9 pr. Loose Pin Butts and Screws 
12 Drawer Pulls 

3 pr. 2x2 Butts and Screws 

3 Friction Catches 

2 plane 3 Spring Hinges for sink wings 
PLUMBING 

Bath Tub 

Lavatory 

Stool Complete 

Kitchen Sink 

set Laundry Trays 

Basement Floor Drain 

2 Lawn Sprinkler Sill Cocks 


HEATING 
| Warm Air Heating Plant Complete 


! 
| 
8 
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American Lumberman Farm Building Suggestion 


A PLAN FOR GENERAL REQUIREMENTS OF MILK HOUSE 
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SCALE Ye" 1-0" 


Concrete, |'/2 cu. yds. sand, 3 cu. yds. peb- 


bles, 20 sacks cement. 


Sills, 3 pes. 2”x4"x8’ and | pe. 2”x6"x8’ for 


tank. 


Studding, 20 pes. 2”x4x5’ and | pe. 2’x4x16’ 
for gables. 
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Use and Location. 


To meet the require- 


ments of most cities, the milk house or milk 


room should be used only for the handling 


and storing of milk and the storing of clean 


cans and utensils. In order 


that it will be 


free from undesirable odors it should be 


so located that there will be natural drain- 


age away from the building and it should 


be at least 50 feet from manure pits and 


outhouses. 


GROUND 
# 





DETAILS 


MATERIALS FOR 8’x8’ MILK HOUSE 


Plate, 8 pes. 2”x4”x8’. 


Rafters, 5 or 7 pairs, 2”x4”x6’. 
Door, one 2’ 8x6’ 8” batten or mill. 


Sash, 2 six-light 9x12”. 


Trim, 100 linear feet |"x4” B and better. 


Siding, 200 bd. ft. 


TRIPLE 
STUDDING 
Za 





La, 
ee 
CORNER 


No. 116. 


Lining, 300 bd. ft. (shiplap, flooring, ceiling, 
insulating or wall board.) 


Roof Sheathing, 150 bd. ft. 


Roofing or shingles, 


1/4 squares. 


Hardware and paint additional. 
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Coty, Kan., April 22.—Twenty 
years ago a well-known and pro- 
gressive line-yard operator—the 
Foster Lumber Co.—bought farms 
in the vicinity of Colby, secured the 
advice of agricultural college ex- 
perts, and plowed and planted soil- 
binding crops as a demonstration 
that the drifting of wind-driven top 
soil, or soil erosion, as it is now 
known, can be materially lessened 
or prevented altogether. At that 
time, as now, the dirt, mixed with 
tumbling weeds, was drifting over 
fences, roads and railroads, ob- 
structing traffic, and discouraging 
the hardiest farmers. Great credit 
was given the Foster Lumber Co. 
by Kansas newspapers at that time, 
and in recent editorials, for its suc- 
cess in pioneering this movement, 
and for the encouragement that its 
demonstration farms gave to farm- 
ers for miles around. 

As a matter of fact, the company 
had too much invested in that re- 
gion to allow the farmers, and the 
town residents dependent upon 
them, to quit or to remain “blue.” 
For the yards of the Foster Lum- 
ber Co., even in the smaller towns, 
are known for their convenient, 
well-built and well-kept buildings. 
Uniformity of arrangement of 
stocks also is a characteristic, while 
the white strips used in piling the 
lumber form an identifying trade- 
mark that heightens the attractive- 
ness of orderly bins, and renders 
the stock more in evidence to the 
passer by. 

Colby has railroad outlets in four 
directions, supplemented by main 
highways, and two years ago the 
Foster plant in this city was mate- 
rially enlarged to accommodate the 
distribution of materials that can 
not be shipped conveniently in car- 
lots to each of the yards in smaller 
towns. Thus the Colby plant pre- 
sents a metropolitan appearance. 

Another line-yard company that 
has shown, by actual demonstration 
on the ground, what can be accom- 
plished, is the Hardman Lumber 
Co., of which M. W. Hardman 
(president) and C. M. Arnold 





AMERICAN 


(auditor) live at Downs, Arthur 
Hardman at Osborne, and Claude 
Hardman at Wakeeney. The head 
of this company is also keenly in- 
terested in good farming and good 
farm buildings, and through his 
purchase of Solomon River bottom- 
land farms has become one of the 
largest land owners in that section 
of Kansas. He conducted a notable 
experiment to find amount of grain 
required to produce beef, per pound, 
with the feeding steers protected by 
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agneaee = 
General office of the 
Hardman Lumber Co., 
Downs, Kan.—Will Hard- 
man, president, standing 
in front of automobile 
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Office and storage shed of the Hardman Lumber Co., Osborne, Kan. 








Yard of Foster Lumber Co., Colby, Kan., enlarged two years ago 


Showing white stripping used in yards of Foster Lumber Co. 





river bank and trees; by sheet-iron 
sheds; by concrete sheds, and by 
well-built lumber sheds—with re- 
sults favorable to the latter, as to 
economy in feed. 

He is also a strong advocate of 
diversified farm production of dairy, 
poultry and animal products, which 
his practical demonstrations show 
require good buildings, maintain 
soil fertility, and assure year-round 
income. Of the American Lum- 
BERMAN representative Mr. Hard- 
man asked enthusiastically: “Have 
you seen anywhere a better place 
to live, or for a young man to make 
for himself a good home, than the 
Solomon valley?” Recalling the 
success of the Hardman brothers 
we could well reply, “No,” but 
what most impressed us was the 
spirit of this business man who, be- 
ginning with an apprenticeship in 
the Howell Brothers lumber yard 
over a half-century ago, has grad- 









ually expanded his business over a 
large area of Kansas, Colorado and 
Nebraska, and who in an hour’s 
visit on varied subjects did not seem 
to recall any weather disasters or 
other hardships. 

It is the Hardman policy to 
stick closely to lumber and coal; 
in but one case—a Colorado town 
that had no hardware store—a 
stock of hardware was added. The 
company’s lumber stocks are large 
and of good quality. Conservative 
as to campaigns for business ex- 
tension, “once a customer, always 
a custumer,” applies so generally 
to the Hardman yards that there 
must be good underlying reasons. 
This habit appears to be particu- 
larly strong with customers from 
the Holland, German, Russian and 
other settlements who prove such 
good buyers. This conservatism 
does not imply that these people are 
not alive to the value of ready- 
built hog and chicken houses; lawn 
settees, and the like, and suscepti- 
ble to seasonable advertising in the 
local papers. 

There may be a lesson in the col- 
lection expedient, applied whole- 
sale, of Clarence Kirk, when Kan- 
sas “comes back” with another 
bumper corn crop, as she is sure 
to do—perhaps this year. J. W. 
Berry and John Monahan, of the 
Golden Belt Lumber Co., Manhat- 
tan, had sent Mr. Kirk to one of 
their yards in western Kansas 
whose collections were behind. 
Finding a lot of good accounts on 
the books, but little cash in sight, 
Mr. Kirk offered 5 cents above the 
market price for corn on accounts, 
and stored it—some twelve or fif- 
teen thousand bushels—in circular 
cribs within the yard. Corn was 
then commanding what was con- 
sidered a good price, and beginning 
with 56 cents, as much as 85 cents 
was paid to the farmers on a ris- 
ing market. But it was sold by 
the company at 90 cents to a dollar 
a bushel, thus paying handling 
costs, and cleaning up the old, de- 
linquent accounts. 





OveER FORTY contracting painters 
were guests of the Gordon Lumber 
Co., Fremont, Ohio, on a recent 
Monday evening to hear a discus- 
sion of the Better Housing move- 
ment sponsored by the FHA. The 
speakers included Walter Aufder- 
heide, resident manager; and 
Lorenz O. Kilmer, general man- 
ager of the company, the latter 
from the headquarters office. 
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This Dealer Finds Electrical Side- 
line Profitable 


The experience of the New Mexico Fuel & 
Lumber Co. (Las Vegas) in merchandising 
electrical appliances is interesting. Manager 
Frank Vaughn reports that electrical mer- 
chandise has increased his total revenue more 
than 30 percent in the last year. 

“Electrical goods were about the only thing 
that carried us through last summer, and they 
have been a big help the year around,” says Mr. 
Vaughn. “We feel that even when the lumber 
business comes back to normal this side-line 
will continue to be a valuable one.” 

The company did a particularly good busi- 
ness last summer on electrical refrigerators, and 
also sells many washing machines and radios. 

An attractive display room for the complete 
line is maintained in the company office. AI- 
though the yard is off the beaten path no diffi- 
culty has been experienced in getting people 
to come in to see the goods. 

However, most of the sales are made directly 
or indirectly by an outside specialty salesman, 
who also sells lumber and building materials 
whenever he has a chance. His personal con- 
tacts, in the homes, give him an opportunity 
to observe needed repairs and other sources of 
business in materials. 

Quite a few inquiries are brought in by con- 
sistent use of newspaper advertisements. These 
“leads” are all followed up at the homes by the 
salesman. 


Rebuilt Yard Is a Credit to 


Owner and Community 


Carson, Towa, April 22.—Rebuilding of the 
Fullerton Lumber Co.’s yard at this point, 
which has been in progress for the last two 
months or more, is practically completed. The 
new plant replaces the one which was de- 
stroved by fire last January. 

The new shed measures 88x70 feet. Mate- 
rials used on the front of the building demon- 
strate their various uses as, for instance, log 
cabin siding, red cedar lap siding. dipped wood 
shingles in two colors etc. The interior of the 





office also is a display of uptodate materials, 
the walls being finished with a new type of 
insulation board, instead of plaster. The floors 
are of oak. 

The completed yard is one of the best ar- 
ranged and constructed retail plants in this 
part of the State. It is a unit of the Fullerton 
Lumber Co. system, whose headquarters are 
at Minneapolis, Minn. 


Builds Each Advertisement on 


One Central Idea 


For some kinds of game the shotgun is best; 
for others, the rifle. Just so, “shotgun” and 
“rifle’ advertisements both have their uses. 
This is about the latter kind—each bullet 
straight to the mark; in other words: 

One thought in one advertisement. 

That is the advertising principle adhered to 
by Morrison-Merrill & Co., Salt Lake City. 


LET US EXPLAIN 
HOW TO REMODEL 
YOUR HOME 


1 to 5 Years to Pay 
CALL 
MORRISON. 
MERRILL & CO. 


Wasatch 410 

















2-inch advertisements are 


by 
run continuously in the same position in the 
newspapers, directly at right of editorial mat- 


Single-column 


ter, in the most widely read section. Here 
they are certain of attracting the most reader- 
notice. 

A typical advertisement of the series is re- 
produced herewith, in exact size of the original ; 
and the text of a number of others is printed, 





visible from both top and side. 








MINIATURE ROOM DEMONSTRATES INSULATION IDEA 


A specially constructed, miniature room recently illustrated the benefits 
of insulation, and method of application, in a novel window display of 
the J. C. Baldridge Lumber Co., Albuquerque, N. M. The display greatly 
stimulated interest in insulation, according to assistant manager W. P. 
Harley. The basis of the display was a wood box eight inches deep, 10 
inches high and 11 inches wide. The front side of this was cut out and 
replaced with glass, fitted in a slot. 
of the room was set in about two inches down from the top of the box. 
The resultant space was filled with insulating material. 
The inside of the box was decorated as 
a room of a home, complete even to miniature furniture. 


A false top to represent the ceiling 


Insulation was 








without display, to illustrate the basic idea ,j 
“One item, one ad,” as follows: 

From EXCAVATION to COMPLETION 
from cement for the foundation to hardwar 
for the completed structure—we can promptly 
supply the materials for every progressiye 
step of building. 

You will be thrilled with an OAK BLOcK 
floor in your living room and hall. The cog 
is surprisingly low: PLAIN RED OAK 3 
cents per square foot, laid and finished, 

NO ORDER TOO SMALL—Though we fre. 
quently fill orders that require carload ship. 
ments we welcome the small orders too, 

New TILE EFFECT in PASTEL COLORS 
for bath or kitchen; seven lovely colors, 
Chromium fixtures. Beautiful, durable. Ip. 
stalled for only 48 cents per square foot. 
Ask to see it. 

Occasionally in the case of seasonable ideas, 
or ones that the firm particularly desires to 
stress, Messages are repeated. 

Specially trained men study the needs oj 
industries in this section. As a result, a more 
complete service is rendered to patrons, and 
many products are developed and sold by Mor. 
rison-Merrill & Co. that otherwise might haye 
been ordered from outside of the State. Per. 
haps the best example of creating the product 
to suit a particular local need was the con- 
struction of a mammoth 18-compartment washer 
equipment for the Royal Laundry. 

Catering to local needs also resulted in the 
development of flotation cells to be used in 
mining, but more than a local or State demand 
has been supplied in this instance, as these are 
shipped all over the United States as well a 
to South America, Russia and other foreign 
countries. 

Morrison-Merrill & Co. have been in bus- 
ness for approximately 40 years. 














Dealers Co-operative Display | 
Is Big Success | 


Fort Smiru, Ark., April 22.—Dyke Bros 
and a number of other local lumber and material 
dealers are co-operating in the Better Housing | 
Exhibit at 1120 Garrison Avenue, this city. | 
The sponsors number some 25 or 30 firms, it- 
cluding manufacturers and wholesalers as wel 
as retail lumber and building supply dealers, j 
and others. + 

So successful has this project been that tt j 
has been decided to continue it for three | 
months, instead of for one week only as was 
originally intended, and to have all the loca | 


dealers use it for demonstration purposes. The | 
first week the crowd was too large to do any ' 
selling, but there is always a steady stream ol | 


visitors, nearly all of whom are interested in 
some particular item or phase of either new 
building or modernization. The exhibit, being 
in the most prominent location in the business 
section of the city, lends itself to easy access. 
The exposition, prior to and since its open- 
ing, has been extensively advertised through 
newspaper, radio and mail media. 
Besides the lumber and_ building 
displays, the Real Estate Board has a booth, 
with plenty of housing literature on hand. 
Booths are also maintained by the local build- 
ing and loan associations, and the painters’ an 
carpenters’ local unions. The latter union has 


built a beautiful miniature house, reproducing f 


on a reduced scale one of the most attractive 
homes in this city. 


The Mississippi Valley Power Co. has a very B 


attractive exhibit, featuring a model kitchen 
with electric time and labor saving devices. 
The Crane Co., in collaboration with local 
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plumbers, shows a model bathroom. The Johns- 
Manville Corporation and the Philip Carey Co. 
have attractivev displays of roofing. } 

The Philip Carey Co. and Dyke Bros., in co- 
operation, are offering a cork insulated shingle 
roof as prize to the home owner coming the 
nearest to naming the correct number of nails 
in a glass jar on display. The local carpenters 
ynion is donating the labor for applying this 
roof, so that the lucky owner will receive a 
new roof for his home, completely applied. 
Other exhibitors are giving away souvenirs of 
yarious kinds. 

All visitors are requested to register their 
names and addresses, the types of homes they 
occupy, and to state what repairs, if any, are 
needed thereon. 

All of the exhibitors are well pleased with 
the results. Incidentally, Dyke Bros. sponsored 
4 similar exhibit in Little Rock, participated in 
by approximately 30 dealers and manufacturers, 
which display is now in its thirteenth month 
and has proved well worth the cost of main- 
tenance. 


Florida Yard Operators Watch 
"Chain Store" Bill 


TALLAHASSEE, FLA., April 22.—The sensa- 
tional chain store control bill now before the 
legislature is bothering the lumber dealers of 
some sections of the State. In a letter to State 
Senator C. F. Raulerson, W. E. Tylander, 
general manager of the East Coast Lumber 








Notice the false front of garage built into fence which surrounds yard of the 


Micklin Lumber Co., Omaha, N 


& Supply Company, Fort Pierce, says that as 
the comptroller has recently ruled that the East 
Coast group comes under the chain store spe- 
cial tax rule, payment has been made under: this 
rather than in licenses for each place as before. 
Jack Townsend, of the Townsend Sash, Door 
& Lumber Co., Lake Wales, has been in Talla- 
hassee several days watching the matter. There 
are 38 yards in the State that come under the 
chain store classification, as follows: 

East Coast Lumber & Supply Co., 10; Bond- 
Howell Lumber Co., Jacksonville, Lindsley 
Lumber Co., Miami, and Townsend Sash, Door 
& Lumber Co., Lake Wales, 5 each; S. M. 
Bivans Lumber Co., Pahokee, Renaurt Lum- 
ber Co., Miami, Dekle Lumber Co., Jackson- 
ville, 3 each; West Coast Lumber Co., Sara- 
sota, and West Coast Lumber & Supply Co., 
Haines City, 2 each. 


A Guide to Profitable Use of 


Farm Fencing 


_ Now is the time for the dealer to talk fenc- 
ing to his farm customers, and to do this effec- 
tively he needs to be thoroughly posted on the 
subject. Therefore every dealer who handles 
larm fence, or is planning to do so, should 
obtain and carefully read the new “Ready Ref- 
erence Fence Guide,” published by the Pitts- 
burgh Steel Co. This is a thick booklet of 120 
pages, of generous size and freely illustrated, 
which tells the dealer just what he needs to 
know on this subject. It was compiled with 
the aid of prominent agricultural authorities, 








eb. 
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and contains information of value to everyone 
interested in the distribution or use of fence. 
Just to give an idea of its contents: Part one 
treats of manufacturing processes; part two 
stresses selection; part three tells how to judge 
fence values; part four gives particularly use- 
ful information on how to erect fences; part 
five discusses modern poultry management; part 
six tells of miscellaneous uses for welded fence 
fabrics, and part seven compresses within a few 
pages a vast amount of useful reference in- 
formation. All in all, this is a practical man- 
ual on fencing that will help any dealer to 
qualify as an authority on the subject. While 
distribution of the book is limited somewhat 
because of the cost of producing it, the com- 
pany will send a copy free to any dealer ex- 
pressing desire for same. 





New and Cleves Are These Two 
Yard "Wrinkles" 


A garage built right into the lumber-yard 
fence—how’s that for an _ attention-getter? 
Swell idea, say we! And that isn’t just Ger- 
trude Stein chatter—it really makes sense. But, 
as the Chinese say, a picture is worth a thou- 
sand words, so just take a look at the photo 
showing front of yard of the Micklin Lumber 
Co., at Nicholas and 19th streets, Omaha. See 
the garage—in center? Of course, it’s a false 
front—yet an exact replica of the front (doors 
and all) of a real garage. It’s a mighty clever 


This 


example of a dealer utilizing his fence space 
for boosting his own business. 

The high board fence surrounding the yard 
of above company is one of its best advertising 
mediums. This fence is not used in the cus- 
tomary way—merely for painting messages 
thereon. Far from it. Real ideas are “put 
over” with the aid of the fence. 

For instance, the company’s slogan: “Build 
two garages on your lot—one for your own 
car and rent the other for enough to meet 
monthly payments on the whole,” resulted one 
year in selling 400 of these small garages. 


The garage shown is 12 x 22 feet; a false 
front of one of the garages makes a panel in 
the yard fence. This front is finished and 
painted just as is the actual garage which the 
company supplies. 


Another idea, illustrated in the other photo- 
graph, is the showing of asbestos shingles on 
a sloped roof built in the fence. A space about 
8 x 12 feet is used for this. Near this a twen- 
ty-foot stretch of the fence demonstrates brick 
siding. Paints are shown by picture and not 
words. A nice cottage forms still another sec- 
tion of the fence; it’s painted in three colors, 
cream body and lead trim, with the roof in 
green. A large can of paint is also shown in 
the picture. 

In addition to the fence advertising, which 
leaves a photographic record on each prospec- 
tive builder’s mind, the Micklin company is a 
consistent newspaper advertiser, running a 
small advertisement regularly in each of the 
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city’s dailies. The advertisement is sometimes 
four inches, two columns; again, five inches, 
single column. The ads mention but one item 
at a time, with appropriate illustration. 

J. B. Brookstein, of the Micklin company, 
believes having on hand everything for com- 
plete home-building purposes—the customer 
being as courteously sold 25 cents worth as a 
carload—has had much to do with attracting 
and holding the trade of the small home owner ; 
first, his repair, then his building, trade. 





Here's a Way of Collecting 
Those Old Bills 


Men debtors, at least, hate to refuse a woman. 
Perhaps that’s why a lady collector has been 
the most effective means ever used by the Ra- 
ton (N. M.) Lumber Co. for bringing in de- 
linquent accounts. She has succeeded in col- 
lecting about 75 percent of the old bills she 
has worked on, according to Manager E. V. 
Humphreys. 

“Observing the success of women in certain 
lines of selling, we had the theery that a woman 
collector would get much better results than a 
man,” said Mr. Humphreys. “Finally, we de- 
cided to try out the scheme—and results were 
even better than we expected; in spite of the 
fact that most of the bills given our lady col- 
lector were ones others had failed to collect. 

“However, there are a couple of important 
things to remember in using the plan. First, it 





section of the Micklin yard fence shows how the company advertises 
composition shingles, also brick veneer siding 


pays to get a_ well-known, respected local 
woman. We didn’t have any trouble in this 
respect. The one we chose was very glad to 


handle the job on a commission basis. 
“Second, the woman must be willing to do 
a good deal of follow-up work. The third and 
fourth calls are the ones that bring results. Our 
collector’s plan was to get a promise to pay 
something on a certain date and then call back 
promptly at that time. After two or three calls, 
people were so much ashamed to ‘turn her 
down’ that they made a real effort to get the 
money. Of course the system applies only to 
small accounts—but that is where some of our 
biggest difficulty has been.” 


Methods That Save Steps and 


Increase Sales 


A 50 percent reduction in the height of paint 
shelves, with resultant doubling of shelf capac- 
ity, is saving a lot of steps and increasing sales 
for the Union Lumber Co., Trinidad, Colo. 

Like a good many others, this company 
previously had large paint shelves. Those used 
for gallons were about 20 inches high, and the 
quart ones, a foot high. Thus, about half 
the space was being wasted. The gallon shelves 
have been cut to 10 inches and the quart ones 
to six inches, which has exactly doubled the 
available shelf space. 

“The change means that we have to get stock 
out of the store room only half as often,” 
explained Manager George Quimby, “and the 








28 


fact that we show more paint attracts attention 
to it and brings in more sales.” 

The same principle has been applied in the 
yard. The number of stringers in the lumber 
bins has been doubled, making it possible to 
keep twice as much lumber on the yard level. 
With this change, it has been possible to bring 
most of the reserve stock down from the upper 
level where it was hard to get at. 


A third efficiency measure is the use of 
gravity conveyors in unloading cars. Trackage 
is across the street from the yard. Formerly 


a truck had to be taken out of delivery service 
to bring the stock across to the yard. Now all 
of this is done in less time and at a fraction 
of the cost with the conveyor. 


“How to Nail a Better Job" 


A clever little illustrated folder of unique 
design, attractively printed in colors, has been 
zotten out by the Bradley Lumber Co. of Ar- 
Caeme, to show how with that company’s “Nail- 
Seated” flooring it is possible to lay more feet 
per day and do it better. The pictorial dem- 
onstration and text are convincing. This is 
info1mation that the dealer should have and pass 
along to his flooring prospects. The folder, 
which is entitled “How to Nail a Better Job,” 
is envelope size. Samples and information may 
be had by addressing the above company at 


Warren, Ark. 








Modernizing Racketeers Vic- 
timize Home Owners 


LouisviLLe, Ky., April 22.—Apparently the 
current interest in home modernization has sug- 
gested to devious minds the possibilities for 
profitable racketeering in that field—against 
which legitimate dealers and contractors should 
be on guard, to prevent home owners from being 
victimized. 

Complaints filed with the Louisville Building 
Congress by more than fifty home owners al- 
lege that they were flim-flammed into signing 
contracts offered by high-pressure salesmen, 
which they were told called for remodeling of 
their homes without cost to the owners, as a 
demonstration of what the remodelers could do 
with old properties, and furthermore promised 
bonuses of $50 for each contract signed within a 
radius of several blocks of the remodeled home, 
if and when such contract should be signed as a 
result of the demonstration. 

The methods were about the same in every 
instances. The owners fell, signed the con- 
tracts and later discovered that they had signed 
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notes payable at so much per month for the 
work done. 

Report of the grand jury said in part: 

“Representations, running the gamut from 
promises to install furnaces without cost to 
promises to purchase sets of false teeth, were 
made orally in the preliminary negotiations, and 
then a written contract was, in legal effect, a 
mechanic’s lien, and did not incorporate these 
absurd promises. We were amazed to learn 
that in every instance the property owner 
signed it without knowing its contents.” 


Activities of Ohio Dealers 


Marion, Ounlo.—F. M. Brabson, manager 
Avenue Lumber & Supply Co., was host on a 
recent evening to members of the Marion Build- 
ers’ Exchange and other local contractors, for 
a viewing of the Johns-Manville modernization 
film. Local architects and FHA workers spoke, 
and refreshments were served. 








BROOKVILLE, OuH10.—The annual paint sale of 
the Brookville Lumber Co. on a recent Friday 
attracted many customers. A 15-percent reduc- 
tion in paint prices prevailed. Experts demon- 
strated decorative uses of paints. Each adult 
attending was entitled to have one article deco- 
rated free—plus another if he bought anything. 


Liserty CENTER, On10.—The Gordon Lumber 
Co. recently acquired the cement block and 
builders’ supply business of I. G. Sharpe, and 
has moved its yard to the latter location. 


New CARLISLE, On10.—The Goodall Lumber 
Co. recently staged another of its popular all- 
day “jug-decorating” demonstrations, as a fea- 
ture of its annual spring paint sale. Each 
woman attending was entitled to have one ar- 
ticle painted free, by a factory expert. More 
than 500 jugs, vases and other articles were 
decorated. 


Braprorp, Oun10o.—The Bradford Lumber & 
Supply Co. held its annual paint sale on a re- 
cent Thursday, featured by free decoration of 
vases, etc. brought in by ladies. 


New Band Mill Replaces Burnt 


Circular 
Surro_k, Va., April 22.—Work on the new 
band mill being erected by the Kirk Lumber 
Co. to replace its circular mill that was burned 
on March 29, is just about completed, and it 
is expected that the new plant will be ready 
for operation within a few days. J. R. Kirk is 

head of the Kirk Lumber Co. 











Above photograph shows how Col. T. S. Peerson, of the Foxworth-Gaibraith Lumber Co., Greenville, 
Tex., has fixed up the space adjacent to the lumber yard as a small park and playground. Amid greenery 


and flowers of every hue are swings, chairs and benches. 


In the background are a bird bath and fish 


pond. The whole space is bordered with bluebonnets, wild yellow and cape jasmine, redbuds and roses. 


Children's play devices include a see-saw and slide. 
night by a flood light 


This lumber-yard "beauty spot" is illuminated at 
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New Upward-Acting Garage 
Door Hardware Uses Weights 


Garage-door hardware capable’ of Carryin 
“up and over” any door, new or old, that - 
be operated as one piece, has been developed by 
the Kinnear Manufacturing Co., of Columbus 
Ohio, with two advantages besides reasonable 
price that will be especially appreciated by dey. 
ers in their efforts to merchandise this type of 
door equipment. 

One particularly worth-while feature of Tip- 
Top door hardware is that it includes neither 
springs nor pulleys, but provides ease of Opera- 
tion by a system of counterbalances instead, a5 
may be noted in the accompanying illustration, 
These two weights, one on each side, are se- 
lected according to the weight of the door, and 











Tip-Top door hardware makes operation ‘ 

easy by a system of counterbalances 

which results in simplicity of design and 
other advantages 


any lumber and material dealer’s knowledge of 
mechanics will tell him what this simplicity of 
design will mean in long life and trouble-free 
maintenance. 

The other notable advantage of this system 
of door mounting is that it permits “sealing’— 
that is, after the door is practically closed by 
its downward and outward movement, the lever 
system provides a final vertical movement of an 
inch and a half, which fits the door snugly 
against the weather stripping on all sides, where 
it is locked, alike discouraging to burglars and 
weather. 

This possesses also that other advantage 
offered by one-piece doors—the possibility of 
fitting the door to any desired architectural de- 
sign rather than forcing it to be one of only a 
few panel designs. An attractive folder has been 
prepared by the company to describe the advan- 
tages of upward-acting garage doors in general 
and of this type in particular, and copies may 
be obtained by readers on request. 





Insulating Board, Not Lumber, 











Sold to Italy 


MonTrEAL, Que., April 22.—Through a re 
grettable error. a news story sent from this 
city and published in the March 30 issue AMER- 
ICAN LUMBERMAN stated that the Donnacona 
Paper Co. of Quebec. had sold 10,000,000 feet 
of lumber to the Italian Government. The Don- 
nacona Paper Co. is not a manufacturer ol 
lumber, but is a large producer of insulating 
board, and it was insulating board that was 
sold by it to the Italian Government. 





To Produce Alder Chair Stock 


CENTRALIA, WasH., April 20—L. F. Car- 
ver and E. J. Schanck have started construc- 
tion of a factory at Ford’s Prairie, near here, 
for cutting alder stock for chair factories. Mr. 
Schanck said the plant would tap an extensive 
alder supply in this district, taking 52-inch 
bolts measuring seven inches or more in diam- 
eter. This is smaller than dimensions ordinarily 
required by plants cutting alder into chaif 
stock. 
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New Builders’ 
Store Is 
Opened 


South Benp, Inp., April 22.—The Builders’ 
Store (Inc.), the 14th unit in a group of lum- 
ber yards in northern Indiana and_ southern 
Michigan under the general direction of W. M. 
Hass, has recently been opened at 216-222 East 
Jefferson Boulevard, with B. Monty Tharp as 
manager of the store. All the other units of 
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Exterior of a unique merchandising establishment — The Builders’ Store (Inc.), South Bend, Ind. 





View of the paint and wallpaper department of The Builders’ Store (Inc.), South Bend, Ind. 


the group are lumber yards and building mate- 
rials stores. This new store is novel and pe- 
culiar to itself. It is believed to be the only 
one of its kind—in the middle West, anyway. 

The store is in the downtown section of the 
city, and has 17,000 square feet of floor space— 
first floor and basement. Here is displayed vir- 
tually everything that goes into a building, even 
to the kitchen stove and wall paper. 

The store handles all kinds of building mate- 
rials, including Sherwin-Williams paints ; Johns- 
Manville products (a small cottage sided with 
asbestos shingles of various types shows the dif- 
ferent forms of application) ; warm air heating 
and conditioning units, pressure stoves and lan- 
terns, oil ranges and heaters. It also has com- 
plete hardware, kitchenware and chinaware de- 
partments; and handles mechanics’ and carpen- 
ters’ tools, washing machines, bicycles and other 
wheel goods, plumbing fittings, electrical equip- 
ment, ladders, radios and refrigerators. 


Mr. Tharp, before joining the Hass group of 
yards, was connected with a hardware concern 
of Louisville, Ky., and more recently was with 
the Lydick Lumber Co. (one of the Hass group) 
at Lydick, Ind. 

The Builders’ Store (Inc.) will act as sales 
agent for the 14 yards of the group. The 
company plans to help the contractors in every 
way possible to close up deals and to assist in 
financing the labor and materials for building 
or repair work. It does no contracting, leaving 
that entirely to the regular building contractors. 


This group of lumber yards was started sev- 
eral years ago by Bales & Hass; from time to 
time new yards were acquired or formed in 
southern Michigan or northern Indiana until 
this new unit is the fourteenth of the group. 
A controlling interest was held in each yard by 
Bales & Hass. Since the death of Mr. Bales, 
Mr. Hass has continued as the head and direc- 
tor of the group, each unit having an independ- 
ent organization. The principal office of the 
group is at the Belleville Lumber & Supply Co., 
3922 West Sample street, South Bend. 





Interior of The Builders’ Store (Inc.), South Bend, Ind., showing the hardware department 





When Customers Want 
Dry Basements 


Dampness in the basement formerly was 
thought by most people to be an annoying but 
unescapable evil in certain types of locations, 
but now with so much being said and written 
about the improvements in homes in recent 
years many home owners are beginning to 
wonder if there is not some way to prevent or 
cure damp basements. No doubt numerous 
lumber and material dealers already have been 
approached with questions about this. 

There need be no uncertainty in the dealer’s 
voice when he replies, “Yes, Mr. Smith, indeed 
there is a way to damp-proof your basement.” 
In recent issues of the AMERICAN LUMBERMAN 
readers have seen the advertisements of the 
Raintite Manufacturing Co. (Inc.), of St. 
uis, and numbers of them have written in 
to make inquiries about this firm’s product, 
Raintite’”’ VVV cement waterproofing. Be- 


cause it is comparatively new to the trade na- 
tionally a little investigating has been done to 
learn of its past performance, and numerous 
letters from satisfied users have been produced, 
all expressing complete satisfaction with the 
results obtained. One storekeeper wrote, “It 
has eliminated all dampness and greatly re- 
duces loss of heat,” and indicated his intention 
to apply it also to a new elevator installation. 
Another letter was from a church in which 
the basement had been waterproofed six years 
before, so satisfactorily that the church was 
now ordering the same product to waterproof 
its boiler room. Other letters supplied similar 
information (one adding that the cement dries 
so white as to brighten up the basement and 
reduce the amount of artificial light needed) 
and all seemed to bear out the company’s claim 
that Ranetite VVV cement waterproofing, 
mixed with sand and cement and plastered to 
the inside walls, will resist an outside pressure 
up to 250 pounds a square inch. 


Truck Load of 30,000 Feet 
Makes Difficult Trip 


SPoKANE, WasH., April 20.—Recently a 
truck load of lumber, 30,000 feet, arrived at 
the yard of the Builders’ Material Co. at the 
site of the Grand Coulee Dam. The lumber 
came from Snoqualmie Falls Lumber Co. mill 
at Snoqualmie. The object of sending the enor- 
mous load was to ascertain whether the trans- 
portation of loads of that size would prove prac- 
tical, and also for advertising purposes. No 
inconvenience was encountered whatsoever in 
making the trip, although a blizzard was raging 
on the Snoqualmie Pass when the truck with 
its load passed over. Expert loaders were em- 
ployed in the loading, and gave special atten- 
tion to balance etc. On both sides of the load, 
in vivid colors, were huge signs: “They do 
things in the Grand Coulee. Weyerhaeuser 
lumber for the Builders’ Material Co. yards at 
Osborne in the heart of the Grand Coulee.” 
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Late Flashes From the Building Field 


Residential Construction Contracts 
Almost Doubled 


New York, April 22.—Figures released by 
the F. W. Dodge Corporation on April 20 
show that March awards for residential build- 
ing construction almost doubled the volume 
reported for February. At the same time 
the residential total exceeded the March, 1934, 
volume by almost 15 percent, in fact the March, 
1935, contract volume for this class of con- 
struction, according to the Dodge report, was 
the highest recorded since March, 1932. 

For the first quarter of 1935, residential con- 
tracts totaled $71,234,400 in the area east of 
the Rockies. This was a gain of almost 23 
percent over the total for the first quarter of 
1934; incidentally, an increase over the first 
quarter of 1933 of almost 78 percent was shown, 
while as compared with the corresponding pe- 
riod of 1932, the current year’s first-quarter 
total was about 16 percent smaller. 

Total construction awards during March in 
the 37 eastern States amounted to $123,043,500. 
Besides residential building this volume in- 
cluded $44,581,600 for non-residential buildings, 
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$39,779,400 for public works; and $6,475,100 
for public utilities. The March contract volume 
for all classes of construction recorded a gain 
of 64 percent as compared with the February 
volume of $75,047,100. Compared with the to- 
tal of $178,345,800 for March of last year, 
however, a loss in excess of 30 percent was 
registered. 

For the first quarter of 1935, total awards 
amounted to $297,864,500 in the 37 eastern 
States, as against $461,525,800 for the corre- 
sponding quarter of 1934. In this connection 
it should be recalled that a year ago the PWA 
program was approximately at its height. 





Report Large Increases in Modern- 
ization and New Building 


Newton, N. C., April 22.—Building activi- 
ties, both repair work and new construction, are 
greatly increased in this city over last year, 
various dealers report. 

D. Lee Setzer, general manager Setzer Lum- 
ber Co., declared that his company was enjoy- 
ing the largest volume in the past seven years. 

June Yount, of the Young Lumber Co., said 
that his firm was having an unusual amount of 
business,” especially in remodeling, repairs and 
repainting. 

Grover Herman, of Herman & Sipe, stated 
that his firm was doing the largest volume of 


Old house on original site, before modernization. 
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business since its organization ten years ago. 

Mr. Erwin, a leading contractor, stated that 
his business is showing a decided upturn. “Each 
day,” said he, “brings more inquiries about re- 
pairs, remodeling and construction of new 
homes, showing that once more after six years 
of stagnation people are again becoming inter- 
ested in construction.” 


Old House Is Modernized on City's 
Public Plaza 


INDIANAPOLIS, INp., April 22.—Twenty-two 
lumber companies participated in modernizing 
an old house, which was moved from a slum 
district to the plaza of the Federal building. 
Robert S. Foster, head of the lumber company 
that bears his name, was a member of the spe- 
cial committee of the Construction League 
which had charge of this modernizing demon- 
stration. The estimated cost was $3,000. It 
could have been done much cheaper, but sincé 
the house was to be put on exhibition those in 
charge felt there should be no reasonable ex- 
pense spared. The Indianapolis Chamber of 








Commerce, through its repair and moderniza- 
tion program executive committee, sponsored 
the general project. 

The Federal plaza is in the heart of the 
downtown district. At night floodlights make 
the structure stand out. 

After the house has fulfilled its present mis- 
sion, it will be given to the Girl Scouts. They 
secure the names and addresses of visitors and 
ascertain whether they contemplate any re- 
modeling or repair work. 

As this was written, nearly 100,000 persons 
had inspected the finished house. It is esti- 
mated that before “moving day” comes, the to- 
tal will be nearly 150,000 persons. Each vis- 
itor is given an attractive booklet, showing 
exterior and interior views. The interior, fur- 
nishings, kitchen equipment, bath etc., embody 
the latest in home construction and equipment. 


The lumber firms which participated in the 
project are: 

Adams- Rogers Co., Anderson - Davidson 
Lumber Co., F. M. Bachman Lumber Co., 
Balke & Krauss Lumber Co., Brookside Lum- 
ber Co., Burnett-Binford Lumber Co., Capitol 
Lumber Co., Carter-Lee Lumber Co., Ervin- 
Valdenaire Lumber Co., Forbes Lumber Co., 
R. S. Foster Lumber Co., Gansberg-Shirk 
Lumber Co., Hobart-Mathews Lumber Co., 


Home Lumber & Supply Co., Indianapolis 
Lumber Co., Johnson-Maas Lumber Co., 
Nickel Plate Lumber Co., Pinnell Lumber 


Co., Southport Lumber Co., Speedway Lum- 
ber Co., Allen A, Wilkinson Lumber Co. 





Right: Nearly 100,000 persons have visited the transformed house, on Federal Court House Plaza 
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Adds Department to "Cut Red 
Tape" on FHA Loans 


Passaic, N. J., April 22.—A mortgage loan 
service department has just been added to the 
Home Advisory Bureau of the Passaic-Bergen 
Lumber Co. (Inc.). According to Roy f 
Sweney the express purpose of this new depart. 
ment is to expedite securing FHA loans for 
those desirous of building new homes anywhere 
in northern New Jersey. This service meets q 
long-felt want. Slow action on mortgage loans 
has often deterred prospects from utilizing the 
FHA plan to modernize. In a number of cases 
the Passaic-Bergen Lumber Co. has lost sub. 
stantial sales because the prospects became dis- 
heartened at the delays and “red tape” en- 
countered by FHA applicants. 

The new department has been formed to cut 
this “red tape.” Arrangements have been per- 
fected whereby acceptable loans can be put 
through within two weeks. It will work in 
close co-operation with the banks and the FHA, 

The department will be under the supervision 
of R. A. Hetherington, who was formerly in 
charge of the mortgage loan division of the 


Passaic National Bank & Trust Co., which has 
led the entire country in mortgage loans under 
the Federal Housing Administration plan. 
With this addition the Passaic-Bergen Lun- 
ber Co. is in position to render a complete serv- 
ice to those desirous of building homes, includ- 





ing practical assistance in the selection of a suit- 
able lot, procuring of plans and estimates of 
cost and arrangement of the financing. The 
company works in close cooperation with real- 
tors, registered architects and approved builders 
and contractors. No charge is made for any 
service rendered by its Home Advisory Bureau. 


Will Supply Ten Millions for 
Financing Home Building 


Wasuincton, D. C., April 22.—Ohio life 
insurance companies have agreed to supply $10,- 
000,000 during 1935 to assist in a program 0 
new home construction and the refinancing of 
home mortgages. 

Following a conference of high executives of 
the Ohio companies, Theodore H. Tangeman, 
former director of commerce in the State, ad- 
vised James A. Moffett, Federal Housing Ad- 
ministrator, that the entire 10 millions would 
be available for the purchase of home mort- 
gages insured by the FHA. 

Mortgage purchases by the Ohio insurance 
companies will be limited largely to Ohio banks 
and other lending institutions which have been 
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approved as mortgagees by the Federal Hous- 
ing Administration and are prepared to make 
mortgage loans under provisions of Title 2 of 
the National Housing Act. 





Sells Seven New House Jobs 


KnoxviLLe, TENN., April 22.—Fred Williams, 
manager Quality Lumber Co., this city, reports 
having sold the materials for seven new homes 
in recent weeks, as result of advertising con- 
nected with the Housing campaign. Two of the 
seven houses were recently completed and the 
other five are under construction. 
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Healthy Gain in Illinois Construction 


A healthy increase in building activity in 
Illinois was indicated by figures released April 
17 by the division of statistics of the State 
Department of Labor, which showed that dur- 
ing March permits for 960 projects were is- 
sued. This compared with 515 permits issued 
in February, an increase of 86.4 percent. The 
dollar value of the projects showed a much 
larger gain, the March total being $3,146,694, 
an increase of 236.4 percent as compared with 
February. 

Permits for 51 new individual dwellings were 
issued in March, compared with 18 in Febru- 


Home Show Promotes 


Forr Wayne, Inp., April 22.—The Fort 
Wayne lumber and material dealers, under the 
able leadership of Fred Wehrenberg, of the 
Standard Lumber & Supply Co., scored another 
bull’s-eye with a Home Show which opened 
Tuesday night, April 2 and closed Sunday night, 
April 7. Attendance for the week, not includ- 
ing school children who came in groups during 
the afternoons, was 15,383. 

The Fort Wayne Builders’ Supply Co., made 
the public “modernization conscious” by show- 
ing a “before-and-after-modernizing” section 
of a house; one-half of the outside wall with 
siding and roofing and the other half showing 
how modern material can be applied over the 
old. Another effective comparison was that of 
the old kitchen sink with the 1935 enameled 
unit, with chromium faucets, tile drain-board 
and custom-built cabinets. Jacob Klett & Sons 
(Inc.) featured roofing products, Insulite, Bruce 
block flooring and samples of lumber, millwork 
and building supplies. 

Dahm Bros., roofers, had built a six-by-eight 
play house which was presented to a lucky miss. 

The Standard Lumber & Supply Co. had an 
exhibit featuring Johns-Manville products and 
custom-built cabinets from its own wood-work- 
ing mill. It also displayed Andersen casement 
frames. This live-wire outfit had bought sev- 
eral thousand jig-saw puzzles and placed its ad- 
vertising literature in the boxes. Visitors were 
asked to sign their name and address and re- 
ceive the puzzles. Needless to say, the Stand- 
ard booth was kept busy. 

The Old Fort Supply Co. devoted its space 
to a display of Certain-teed products and other 
standard building materials, also showing a 
mechanism for converting old-style garage 
doors into the modern overhead type. A me- 
chanical stoker came in for attention. 

The Fort Wayne Lumber Co. featured a cus- 
tom-built kitchen cabinet and also let the world 
know that it handles Ruberoid products, stained 
shingles and a complete stock of lumber and 
other building materials. 


An exhibit which attracted both men and 
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Displays of (left) Standard Lumber & Supply Co., and (right) Fort Wayne 
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ary. Seventeen of the 51 dwellings were to 
be constructed in Chicago; 20 in the Chicago 
suburban area, and the remainder elsewhere 


in the State. 
—_———__—___—_—_—_——— 


Florida Permits Show Good Gain 


JACKSONVILLE, Fxa., April 22.—Building per- 
mits for Florida structures ran to $4,082,886 
for the first quarter of 1935, compared with 
$3,570,714 for the same time in 1934. The fig- 
ures are based on reports from 36 cities and 
towns to the State Chamber of Commerce. 
March figures were $1,574,844, as against $1,- 
287,320 in same month of 1934. 


odernization 
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Left—Exhibit of Lincoln National Bank & Trust Co., featuring redwood cottage of Union Lumber Co. 
Right—Exhibit of Jacob Klett & Sons (Inc.} 


women was the redwood cottage of the Union 
Lumber Co., of California, loaned for the oc- 
casion to the Lincoln National Bank & Trust 
Co. which is co-operating 100 percent in mak- 
ing FHA loans. The National Housing Act is 
now taking hold in a way to gladden the hearts 
of material dealers, lumbermen, builders and 
artisans. 

State Housing Director R. Earl Peters at- 
tended the show, as also did State Architectural 


Supervisor Wright and S. A. Brooks, the latter 


in charge of State appraisals, while Washing- 
ton was represented by W. H. Chadbourne, of 
the FHA industries division. 

It was the consensus of sponsors and visitors 
alike that shows of this character, and this one 
in particular, which demonstrate the attractive- 
ness and livability of well built and well ar- 
ranged modern homes, go far to stimulate the 
desire to build or modernize, and thus contribute 
materially to the welfare of the nation, espe- 
cially at this particular time. 





Builders’ Supply Co., at recent Home Show 








Plan Is 
Awarded 
“First” 


Deapwoop, S. D., April 22.—An 
outstanding exhibit of the first 
Black Hills Industrial Exposition, 
held in the city auditorium April 
9-13, was the model house built to 
scale by the Fish & Hunter Co., 
local lumber retailer. Three hun- 
dred Black Hills women submitted 
plans in a contest sponsored by the 
Federal Housing Administration 
Setter Housing campaign. Mrs. 
Peter Lux, Rapid City, was winner 
of the $50 cash prize for the best 
plan. 

From this plan the Fish & Hun- 
ter Co. constructed the house, using 
Black Hills materials as far as pos- 
sible. Complete in every detail, 
even to landscaping, the miniature 
house shows what can be done for 
a moderate sum; the rules of the 
contest limiting the designer to a 
cost of $3,000 for a full-size house, 
28x26 feet. 

Other Black Hills firms exhi- 
bited rooms in the model house. 
A kitchen, bath room, bed room, 
living room, dining alcove etc. were 
fitted with latest labor saving de- 
vices and up to the minute equip- 
ment. 

Materials for the construction of 
the prize-winning house in any 
town in the Black Hills were 
offered as a grand prize for at- 


tendance, by contracting, building, 
plumbing, lighting and furnishing 
firms in the territory. Each ad- 


mission ticket gave its purchaser a 
chance at the grand prize. 

The Exposition committee is 
working in conjunction with the 


Federal Housing Administration 
and will arrange to have the labor 
necessary for the construction of 


the house financed through that or- 
ganization, in event the winner can 
not handle the financing. Inciden- 
tally, Deadwood ranks first in South 
Dakota in the number of loans 
made under Title I of the National 
Housing Act. 

The entire show emphasized 
Black Hills materials and showed 
what can be done in the way of 
modernization and improvement of 
old homes. C. R. Goss, chief of 
the FHA in South Dakota, and 
two assistants were on hand to ex- 
plain details of the federal housing 
program. 

The model house has a founda- 
tion of concrete made from cement 
from the State plant at Rapid City. 
It has stucco finish from Black 
Hills gypsum, which is manufac- 
tured near Rapid City. Ponderosa 
pine lumber, Certain-teed shingles 
and paint, oak floors, Celotex in- 
sulation, and Huttig windows and 
doors, went into its construction. 
Black Hills brick, made at Belle 
Fourche, was used for the fireplace 
and chimney. 

The Deadwood show is the only 
one to be held in the western part 
of South Dakota and one of three 
held in the entire State. 
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First American Wood Radio Tower 


RicuMonD, VA., April 22.— 
Completion of WRVA'’s new all- 
wood triangular tower, a_ sturdy 
tripod thrusting 320 feet, skyward 
here to suspend the stations ver- 
tical broadcasting antenna—the 
frst all-wood radio tower built in 
America—has evoked a flood of 
curious inquiries, for it is gener- 
ally believed that a wood tower of 
sufficient strength would be too 
heavy and cumbersome to reach 
such a height and yet achieve a 
lacy, graceful appearance. [ven 
engineers are revealing some curi- 
osity along these lines. 

Wood has been long known to 
radio engineers as ideal material 
for tower construction because of 
its slight interference with broad- 
casting and its low cost as com- 
pared with other materials. Until 
recently, however, its use was con- 
sidered impracticable because of 
the necessity of emploving bulky 
members, on account of the weak- 
ness of the old-fashioned bolted 


joint. The designer was constantly 
confronted with problems arising 
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Opens Extensive Field for Utilization 
of Timbers With Modern Connectors 


from the fact that it was impos- 
sible to make the conventional 
bolted connection as strong as a 
cross-section of the members enter- 
ing it. For that reason he could 
only figure on using 50 to 60 per- 
cent of the allowable working 
stress of any wooden member. 
Where a piece 4x6-inch would be 
strong enough of itself, the de- 
signer would perhaps have to em- 
ploy a 4x10- or 4x12-inch in order 
to get the necessary room for bolts 
at the joint. 


Where the Connectors Come In 


, 


The “split ring” connector used 
is a smooth ring of steel with a 
tongue-and-groove break. A sim- 
ple cutting tool carves a circular 
groove around the bolt hole in 
each of the joined pieces equal in 
depth to half the width of the ring. 
As the tool works from the bolt 





UPPER RIGHT—The 

tower practically com- 

pleted; but with con- 

struction platform. still 
in place near top 


UPPER LEFT—All-wood 
Radio Tower of WRVA 
under construction at 
Richmond, Va. Struc- 
tural steel workers were 
employed on the job 


BOTTOM—A worm's- 


eye view of the tower 


when it had reached 
190 of its final 320 feet 
height 





hole, there is assurance that the 


grooves in the overlapping pieces 
will be exactly opposite each 
other. The “split ring” connector 
is placed in the groove and the 
two wooden members bolted to- 
gether. The connector carries all 
of the load, the bolt merely hold- 
ing the pieces together. The. flexi- 
bility given by the break in the 
ring enables it to bear against the 
encircled core as well as against 
the outer edges of the groove. 

The new wood joint employing 
timber connectors enables the de- 
signing engineer to employ from 
80 to 100 percent of the allowed 
working stress of any wooden 
member, so that, with this new 
system of construction, if the al- 
lowable working load of a 4x6-inch 
timber is of itself sufficient for the 
intended purpose, a thicker piece 
need not be used. It will be seen 
that modern timber connectors 
permit the use of wood in innu- 
merable structures where it might 
otherwise be considered impracti- 
cal. In addition to strengthening 
the joints, the connector principle 
gives wooden structures a rigidity 
not otherwise obtainable. 


Triangular Plan Novel in Radio 
Towers 


While the connectors found 
their real initial development in 
Europe, the patented triangular 
form of tower construction is 100 
percent American in origin and, 
thus far, in development. WRVA’s 
new structure is the first com- 
pleted adaptation of this newest 
method—although fourteen Govy- 
ernment forest lookout towers em- 
ploying this ingenious method of 
construction are now being built 
in the Northwest. 

The tripod has two important 
advantages over the time-honored 
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square-base, or four-legged, type 
of tower—advantages which prom- 
ise its adaptation for all sorts of 


towers, such as water-tank sup- 
ports, poles for high-tension trunk 
wire lines, and the like. It op- 
poses only three, instead of four, 
faces to the elements, with result- 
ant decrease in wind resistance. 
The cost is lower—materials and 
labor of erection being under that 
of the square-base variety. 

The corners of the base are 38'4 
feet apart at the tops of the con- 
crete foundation piers, the struc- 
ture tapering gradually and grace- 
fully until, at a height of 280 feet, 
the corners are but 15 inches 
apart. From this point a_ top- 
mast projects 40 feet upward to 
attain the desired height of 320 
feet from which to suspend the 
antenna. 

For each piece, detailed draw- 
ings were prepared from the plans 
so that the various members could 
be cut, bored and grooved in the 
shop and brought to the site ready 
for assembly, just as is usually 
done in the erection of steel fram- 
ing. The contractor, however, 
elected to do this work on the job. 


Credit for Pioneering 


Credit for pioneering courage 
goes to the owner of WRVA, 
Larus & Bro. Co., tobacco manu- 
facturer, and the general manager 
of its radio department, C. T. 
Lucy. Anxious to add to the 
effectiveness and widen the range 
of the station’s broadcasting, which 
had been done from a horizontal 
antenna suspended from two steel 
towers, they accepted the recom- 
mendations of Paul F. Godley, 
Upper Montclair, N. J., radio con- 
sultant, for the type of tower 
just completed. Mr. Godley was 


(Continued on page 41) 





SPENCER BALDWIN, G. W. LaPOINTE, 
Jersey City, N. J.; Menomonie, Wis.; 


Retiring President Elected President 

Wasuincton, D. C., April 22.—George W. 
La Pointe, Jr., of Menomonie, Wis., former 
vice president, was elected president of the Na- 
tional Retail Lumber Dealers’ Association at 
the eighteenth annual meeting held in this city, 
April 16-17. 

James S. Taylor, of Salt Lake City, Utah, 
was elected vice president, while L. P. Lewin, 
of Cincinnati, Ohio, was re-elected treasurer, 
and Frank Carnahan, of this city, was re-elected 
secretary. 

The bylaws were amended so that the ex- 
ecutive committee was divided into seven geo- 
graphical districts, the new executive committee 
to consist of the following: . 





North Atlantic District—Spencer Baldwin, 
Jersey City, N. J., former president. 

“Solid South” District—H. J. West, Atlanta, 
Ga, 

North Middle West—George W. LaPointe, 
Menomonie, Wis. 

South Middle West—J. A. Scroggs, Kansas 
City, Mo. 

North Pacific—Carl Blackstock, Seattle, 
Wash, 

Mountain States—James S. Taylor, Salt 
Lake City, Utah. 

California—F., Dean Prescott, San Fran- 
cisco, Calif. 

"Advertise," Says Housing Administrator 


One of the principal talks of the convention 
was made by James A. Moffett, retiring ad- 
ministrator of the Federal Housing Adminis- 
tration. 

He expressed appreciation 
had received from 


of the help he 
the retail lumber dealers 
of the country. “But,” he said, “in some 
sections of the country retail lumbermen 
have appeared to be lackadaisical. They have 
sometimes failed to provide financial assist- 
ance for local housing campaigns. They have 
sometimes refused to participate in better 
homes exhibitions. They have sometimes 
hesitated to advertise and promote the pro- 
gram personally.” 

“And,” he continued, “believe it or 
have records of retail lumbermen who have 
declined to follow up actual orders uncoy- 
ered for them by house-to-house canvasses 
in their communities.” 

Referring to his retirement, Mr. Moffett said 
that the Housing program will go on and 
“its benefits for your industry are growing 
greater and greater. Years after you and 


not, we 


I are dead the program will be assisting 
your business. Sooner or later, every retail 
lumberman in the United States will be 


aboard the band wagon. 

“The reason is easy to find. In helping the 
better housing program, you are not merely 
being patriotic. You are not merely helping 
our general welfare. You are also helping 
yourselves. The purposes of the program— 
to promote modernization of existing build- 
ings and to stabilize new home construction 
—mean more business for you. Practically 
every job financed under the Better Housing 
Program entails an order for lumber or mill- 
work. 








AMERICAN LUMBERMAN 


National Retailers Take 


DISTRIBUTION—To Make New Effort to Restore 
Oppose Unlimited Mixing of Commodities in Carlots. 
Through Normal Channels and from Satisfactory Material 
ORGANIZATION—Executive Com. 


Prefabrication of Homes. 


“To prove this, I need only point out that 
business among your ranks has increased the 
most in those sections where co-operation 
with the program has been the greatest. 
Dozens of retail lumber establishments are 
now thriving.” Mr. Moffett then quoted at 
some length from reports which his organi- 
zation has received from retail lumbermen in 
various parts of the country—all showing 
better business because of the housing pro- 
gram, 

“I ask you,” said Mr. Moffett, in conclud- 
ing, “to spread the good word to those mem- 
bers of your industry who are still inactive. 
If they can be made to understand the pro- 
gram, their assistance is assured. 

“I ask you to redouble your own efforts. 
Advertise more. Try new methods of promo- 
tion. Make every property owner in your 
community conscious of the program through 
which a responsible citizen can either im- 
prove an existing building or build a new 
home. 

“As your efforts increase, so will your 
business. So will employment. So will in- 
dustry in general. And so will the prosper- 
ity and happiness of our country.” 


President on Code, Distribution, Housing 


Spencer Baldwin, retiring president, who has 
held office for more than two years, said, “We 
have a 100 percent association representation 
at the present time,’ and he reviewed the ac- 
complishments since his encumbancy of office. 
He spoke in some detail of the Code work 
which was done by the association, and said: 

No industry tried harder to make its 
Code work than we did. I think if we are 
honest with ourselves, we will admit that it 
helped our industry for a while, or until the 
chiseler found out we were not to get any 
compliance enforcement, Our experience 
with the Code proved it was possible to get 
better prices when we all pulled together. 
I do not think anybody expected it to work 
100 percent. Certainly, under our Code, 
the little fellow got more than a break, so 
much so that more small yards started in 
business during the time of the Code than 
ever before, and during the depression too. 
That the Codes have broken down is not be- 
cause they were not good Codes; it is be- 
cause they ran contrary to the laws of the 
nation and the States, and to a certain ex- 
tent to politics. 

President Baldwin also discussed at some 
length the Housing Act and the part taken by 
the association in inaugurating it. Of distri- 
bution, he said: 

For a year and a half this question has 
been battered around from association to 
Code, and back, but at last it has gotten on 
solid ground, The distribution statement we 
have adopted, is one that we all can sub- 
scribe to, and I hope that every Division will 
put its wholehearted effort into making this 
work. 

Mr. Baldwin made several suggestions for 
the future of the association. In this con- 
nection he suggested “that there be a presi- 
dent of the association, a vice president and 
that the executive committee be increased to 
represent the different sections and thereby 
eliminate any sectional feeling.” The asso- 
ciation later acted on this suggestion. 


Secretary Tells Association Accomplish- 
ments 


“We may all look with considerable pride 
and satisfaction upon the achievements of our 
national association during the past year,” said 
Secretary Frank Carnahan in his report. He 
stated that the association now has a member- 
ship of 23,000 retail lumber yards located in 
every State in the Union, “an association which 
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has demonstrated its ability to secure for its 
industry benefits of great value.” 

Mr. Carnahan spoke of the old association an 
of its reorganization and of what has beq 
accomplished since that reorganization, “Th, 
principal accomplishment of your national a. 
sociation since the last meeting,” he said, “wa; 
to secure the passage of the National Housing 
Act.” He told in detail of what was done bj 
the association in this connection. 

Reviewing other activities of the association, 
Mr. Carnahan said that “the association ha 
given attention to various other activities, such 
as amendments to the RFC bill, millwork as- 
sessments, grade and trade marking of lumber 
reciprocal tariffs with Canada, pushing sales ¢j 
simplified accounting manuals etc.” 

He spoke also of the joint merchandising 
service which has been set up by the associ. 
tion in conjunction with the National Lumbe 
Manufacturers’ Association. He said that this 
service is filling a long-felt need. ‘These tw 
organizations,” he said, referring to the manu. 
facturers and retailers, “have so many prob. 
lems of common interest, that we should mak 
every effort to coordinate our endeavors to fur 
ther the interest of the retail lumber dealer 
the customer of the manufacturer.” 

On the question of distribution Mr. Carnahan 
said: 

I am not at all satisfied with our progress 
on distribution. We have had to start t 
rebuild this, because much headway was lost 
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Elected Treasurer South Middle West “i 
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in bickering with NRA. However, that } / specific 
past, but things are still in a chaotic state. : - 
We have lost ground; we must regain it E and me 
On Jan. 5 a policy agreeable to our associa- dealers 
tion was adopted. It is not far removed from Fred 
the one agreed to by the three branches 0 of the 

the industry several years ago. Howevél, tion. 
we have not had much success in handling & Duri 
this new statement with the manufacturers. very 2 
I do not attribute this to a lack-of interes! tributi 
on their part, but rather to disappointment by the 
of their efforts in making a success of thell and w 
Code. ing of 
Manufacturers Seek Co-Operation oo 
Wilson Compton, manager of the National suppo: 
Lumber Manufacturers’ Association, made 3 » founda 
brief talk in which he said that “insofar as We accom 
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AMERICAN LUMBERMAN 


Stand on Essential Issues 


to Ethical Channels; Condemn Unequal Pricing by Manufacturers; 
ING—Want New Home Construction Done by Private Capital 
and Will Support FHA Efforts to Stimulate Building; to Investigate 
mittee Increased to Give Representation to All Sections. 


are able to influence the lumber manufacturers, 
we stand for distribution through the retailers 
and we are agreed on the so called Kendall 
statement.” He said that the manufacturers 
not only want but intend to have real team- 
work on all matters between the manufacturers 
association and the retailers. 

“Our job,” said Dr. Compton, “is to get 
lumber specified when it comes to Government 
projects, and we prefer, though we can exer- 
cise no control in the matter, that such lumber 
be sold through retail distributors.” 

He made mention of portable houses, and 
said that this type is ahead and that there is 
a trend in its direction, whether lumbermen 
like it or not. “The trend,” he said, “is to- 
ward small, low-cost houses using plywood.” 
Mr. Compton said that he believed that the 
lumbermen should plan ahead to see how the 
industry in all its branches, instead of battling 
various new trends, can go along the same 
direction and carve out as large a “slice for 
ourselves as possible.” It’s a problem, he said, 
principally for retailers and manufacturers. 


Roofing, Distribution and Insulation-Hard- 
board Committees Report 


The full extent and details of composition 
roofing discrimination against retail lumber 
dealers was presented by John Suelzer, Fort 
Wayne, Ind., chairman of the Asphalt Roofing 
Committee, in making his report. Mr. Suel- 
zer’s exhaustive study aroused the dealers to 











F. DEAN PRESCOTT 
caBs.s 


H. J. WEST, 
Atlanta, Ga.; 


San Francisco, 
California “Solid South” 
the necessity of immediate action. Details of 
specific manufacturers’ discounts to wholesale 
and mail order competitors of the retail lumber 
dealers were presented from authentic sources. 

Fred H. Ludwig, Reading, Pa., as chairman 
of the committee, made a report on distribu- 
tion. He said: 

During the past year we have taken up 
very actively the restoring of our old dis- 
tribution ideas which have been established 
by the industry through years of experience, 
and which were observed prior to the com- 
ing of the Code, by approximately 90 percent 
of those engaged in the business. As a re- 
Sult of Codes coming in, distribution was 
Supposed to be handled under NRA, but we 
found during 1934 that this could not be 
accomplished and, accordingly, we set out 


as an association to again restore the busi- 
ness to the proper channels through which 
it should flow. 


Mr. Ludwig gave it as his opinion that “we 
are allowing the Government to occupy the po- 
sition of our sales organization through its 
branch known as the Federal Housing Admin- 
istration, and in this I think we are making 
a big mistake. I want to call your attention 
to the fact that unless we organize ourselves 
to do a better selling job, our problem of dis- 
tribution is constantly going to be worse in- 
stead of better.” 

A report was also made to the meeting on 
insulation and hardboard by Andrew H. Dykes, 
New York, as chairman of that committee. He 
said that for the past year his committee had 
endeavored to conclude an agreement with the 
manufacturers of these products that would be 
mutually acceptable, “but to date our efforts 
have failed.” Further, he said: 

Numerous attempts have been made to 
register with them the dealers’ viewpoint, 
but it has been unavailing. Certainly, it 
seems exceedingly strange to me that the 
lumber dealer, constituting by far the pre- 
ponderant factor in the sale of their pro- 
ducts, should not be consulted in connection 
with their merchandising plans. Economical 
distribution of the products of the insulation 
board industry requires the service of the 
lumber dealer who represents the industry’s 
principal contact with users. He should be 
encouraged to promote the sale of insulation 
and hardboard products by adherence on the 
part of the manufacturers to distribution 
methods which through long custom have 
become the unwritten law of the lumber 
business. 

It is my hope that this association will 
start something without delay. The situa- 
tion cries for attention, and we believe a 
board should be appointed to adopt a plan, 
legally and economically sound, that could 
be made the basis for co-operative action 
and by which the lumber dealer may protect 


his markets and place the distribution of 
these commodities on a sound and economic 
basis. 


Among others who talked during the con- 
vention were: Don Critchfield, manager of 
the Forest Products-Better Paint Campaign; 
W. W. Schupner, secretary-manager National- 
American Wholesale Lumber Association; A. T. 
Upson, National Lumber Manufacturers’ As- 
sociation; Representative Don H. McLean, of 
New Jersey; Arthur Walsh, deputy housing 
administrator for New Jersey, and others. 

The nominating committee consisted of the 
following: C. E, Alter, chairman; C. I. Chey- 
ney, Edward DeNike, R. S. Grier, H. J. 
Munnerlyn, and Donald Montgomery. The 
ways and means committee included the follow- 
ing: J. A. Scroggs, chairman; John Alexan- 
der, J. Frank Carroll, Fred Robinson and 
L. P. Lewin. 

The resolutions committee included: Paul S. 
Collier, chairman; Fred Stair, Findley M. Tor- 
rence, Fred Ludwig and Carl Holekamp. 

Eleven resolutions were presented by the 
committee, and adopted. 


Favor Reciprocity with Canada 


The first dealt with the tariff on lumber im- 
ports. After setting forth the facts, the reso- 
lution continued: 

Resolved, That the retail lumber dealers 
do vigorously oppose the retention of any 


duty or excise tax upon the needed imports 
of northern white pine, Norway pine, and 
western white spruce lumber from Canada, 
and accordingly concur in and ask approval 














JAMES S. TAYLOR, 
Salt Lake City, Utah; 
Vice President 


CARL BLACKSTOCK 
Seattle, Wash.; 
North Pacific 


by the appropriate agencies of the United 
States Government of the recommendations 
recently submitted by the National Lumber 
Manufacturers’ Association to the Committee 
for Reciprocity Information and Foreign 
Trade Agreements, respecting the pending 
negotiation of a trade treaty with Canada. 


Want All Buyers Placed on Same Basis 


The second resolution pointed out that “dur- 
ing the past few years there has arisen in the 
building material industry the practice of grant- 
ing secret rebates and/or different prices to 
the same class of buyers, thereby placing cer- 
tain members of the industry in advantageous 
competitive positions, therefore be it 

Resolved, That the Naticnal Retail Lumber 
Dealers’ Association go on record as con- 
demning this practice, and through its office 
endeavor to secure from all producing asso- 
ciations or units a selling plan that will 
place all buyers on the same competitive basis 
where they buy under the same conditions 
and in the same quantity. 


Condemn Use of Inferior Material 


Resolution No. 3 took up the manual pre- 
pared by the lumber industry, calling attention 
to the fact that the use of certain grades of 
lumber, “especially No. 2 and No. 3 common 
for certain types of construction, is against the 
best public interest.” The association went on 
record “as condemning this practice and agree- 
ing to use its every effort to discourage the 
same by securing a change in present building 
Codes so that this practice can not be con- 
tinued, and that the association through its 
subdivisions publicize and educate the consum- 
ing public so that they may know what mate- 
rials should be used and specified in the nor- 
mal types of construction in which they are 
interested, in the hope that by doing this lum- 
ber will recover markets that have been lost, 
or markets that it is now about to lose, as 
the result of the use of those grades of lumber 
which are unsuited for the types of construc- 
tion for which they have been purchased.” 


Oppose Mixed Commodity Shipments 


The association expressed its determined op- 
position to a proposed change in Rule 10 of the 
Classification under Subject 79 of the Consoli- 
dated Docket No. 61, “to permit unlimited mix- 
ing of all commodities, whether related or not, 
in the same railroad car, each commodity con- 
tained therein to be shipped at the carload rate” 
and declared “this change, if adopted, would 
impose an additional burden upon traffic, would 
diminish railroad revenues, and would seriously 
jeopardize the functions and services of all 
local merchants, including lumber and building 
material merchants.” 


Build Homes Through Normal Channels 


Recounting that the association, through a 
nationwide survey, has ascertained that there 
is now planned and in process of planning a 
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volume of residential and other construction 
estimated at over $500,000,000, a volume of 
business sufficient to put back to work a large 
percentage of the unemployed in the construc- 
tion industry, a type of construction that calls 
for no spending on the part of the Government 
and entails no enlargement of its obligations, 
it was 

Resolved, That this association go on rec- 
ord and convey to the President especially, 
and to both Houses of the Congress, our 
desire that they support the Federal Hous- 
ing Administration and its plan for getting 
modernization work and new building 
started, with the knowledge that it will not 
only put men to work, but that this type of 
construction done through normal channels 
with private capital will in addition restore 
the confidence of investors in the loans which 
they now have on real estate, or the invest- 
ments that they may be able and willing 
to make in the immediate future, thereby 
still further advancing the Recovery pro- 
gram and the work and efforts of the Fed- 
eral Housing Administration. 

Another resolution pledged the support of the 
association to the President’s Recovery pro- 
eram, and offered the services of its members 
“who by training and practical experience are 
familiar with housing problems, to the Presi- 
dent and to any of his agencies created to carry 
out his determination to improve living condi- 
tions.” 


Expressing the sincere hope that James A. 
Moffett may be induced to retain his office as 
Federal Housing Administrator, and thus in- 
sure the successful continuation of the con- 
structive efforts to accomplish the purpose of 
the National Housing Act, it was 

Resolved, That the National Retail Lumber 
Dealers’ Association hereby urge Mr. Moffett 
to reconsider his decision, and remain as the 
head of this Administration. We hereby pub- 
licly express our highest regard and appre- 
ciation to Administrator Moffett for his past 
efforts in our behalf, and extend to him every 
best wish for the future. 


Asks Investigation of Prefabrication 


With reference to pre-fabricated, demount- 
able and other mass construction being experi- 
mented with in Government projects, it was 

Resolved, That we recommend a thorough- 
going inquiry and public report on the Gov- 
ernment’s experience in such prefabricated 
construction, its and value compared 
with those of construction undertaken under 
coventional and long-established methods 
utilizing local building trades artisans and 
local sources of supply. 


cost 


The grateful thanks and appreciation of the 
association were expressed to the officers for 
their splendid efforts in behalf of the lumber 
and building material dealers of the country, 
and there was a special resolution of thanks and 
appreciation to the retiring president, Spencer 
D. Baldwin, for “giving himself without stint 
to the end that our association may be in posi- 
tion to serve our industry in larger measure.” 

\ resolution was adopted in memory of the 
late A. C. Gauen, of Collinsville, Ill., this reso- 
lution declaring “the heartfelt appreciation of 
the contribution he made in such large measure 
for the benefit of us all is hereby recognized, 
and it is with deep feeling in our hearts that 
we mourn his passing.” 


Retail Authority Discusses 
NRA Extension 


Wasurncton, D. C., April 22.—At the annual 
meeting here last week of the Retail Lumber & 
Building Material Code Authority (Inc.), an 
executive committee for the ccming year was 
elected, Code problems were discussed, and 
resolutions were passed urging the extension of 
NRA and opposing the enactment by Congress 
of a 30-hour week law. The executive commit- 
tee elected comprises the following: 


H. W. Wilbur, West Allis, Wis., chairman. 


James S. Taylor, Salt Lake City, Utah, vice 
chairman, 

Orville H. Greene, Syracuse, N. Y.; Her- 
bert J. West, Atlanta, Ga.; Homer W. Bal- 


linger, Springfield, Ohio; George W. LaPointe, 
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Menomonie, Wis.; Fred H. Ludwig, Read- 
ing, Pa. 

The executive committee made the following 
appointments : 

Secretary and councillor—Paul S&S. 
Rochester, N. Y. 

Treasurer—W. Albie Barksdale, Charlottes- 
ville, Va. 

Assistant treasurer—D. 
ington, D. C. 

Executive officer—Clyde S. Webb, Houston, 
Tex. 


What New Retail Code Should Provide 


The resolution with reference to NRA pro- 
vided that should a new Code be adopted, it 
should meet the following conditions: 

A. Fair trade practice provisions shall be 
effective in such Divisions as determine to 


Collier, 


A. Stichweh, Wash- 


Exporters Honor Past President 


SEATTLE, WasH., April 20.—Maj. E. G. 
Griggs, of Tacoma. who after serving twelve 
years as president of the Douglas Fir Ex- 
ploitation & Export Co. of this city, recently 
retired and was made honorary chairman of 
the board, was the honor guest at a banquet 
at the Olympic Hotel here, Tuesday night. 
The banquet was attended by members of the 
export company, most of whom were present, 
together with other invited friends and asso- 
ciates of Maj. Griggs. 


No other lumberman on the Pacific Coast 


commands as much respect and downright af- 
fection among all classes in the lumber in- 
From the earliest 


dustry as Maj. Griggs. 
days, long before doing 
so became popular and 
profitable, he was al- 
ways sincerely  inter- 
ested in the welfare of 
his humblest employee. 
A fighter for his rights, 
he has at all times 
displayed that rare abil- 





E. G. GRIGGS, 
Seattle, Wash.; 
Guest of Honor 





ity to get the other 
man’s viewpoint. Few 
lumbermen, if any, have 
been as untiring in their 
efforts and broad- 
gauged in their policies 
from an industry stand- 
point as Maj. Griggs. 


L. E. Force, president of the Douglas Fir 
Exploitation & Export Co., arranged the happy 
affair. E. W. Demarest, Tacoma, ex-president 
of the West Coast Lumbermen’s Association, 
was chairman for the evening, E. D. Kingsley, 
a former president of the West Coast associa- 
tion, was the principal speaker, representing 
the lumbermen in paying their tributes of es- 
teem to their honored guest. 

Mr. Kingsley among other things pointed to 
the St. Paul & Tacoma Lumber Co., of which 
Maj. Griggs was the head for so many years, 
as an outstanding organization of the Pacific 
coast. He recounted the many years during 
which Maj. Griggs was president of the Pa- 
cific Coast Lumber Manufacturers’ Associa- 
tion, his record as president of the National 
Lumber Manufacturers’ Association, and as 
director for many years of the United States 
Chamber of Commerce, as one of the organ- 
izers of the Douglas Fir Exploitation & Ex- 
port Co. and its president from 1923 until Feb- 
ruary, 1935. He recalled that Maj. Griggs 
went to Japan in the interest of the Douglas 
Fir Exploitation & Export Co., and later in 
1929 on a personal trip to the United King- 
dom he made valuable contacts for the com- 
pany. Mr. Kingsley described him as “a man 
always unselfish and always doing a lot more 
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operate under the Code. The cost of 
taining the necessary administrative m 
ery to make effective the aforesaid pro 
shall be borne by such Divisions as agree 
establish fair trade practice provisions ens 
maintain appropriate administrative machip 
ery for this purpose. ‘ 

B. The present regulations relative t 
hours and wages should be continued, : 


C. Definite fair trade practice proyj 
for the protection of the consumin 
should be enacted. 


D. The revised Code should permit Divi. 
sions and Subdivisions which so desire te 
make effective the socalled open price fi 
provisions, with modifications 
effective operation. 

E. A new revised Code should permit Di- 
visions and Subdivisions to make effective 
the socalled liquidated damage clause as a 
method of enforcement. 


Main. 
achin. 
Visions 


Sions 
& public 


( ling 
required for 


for the industry than any of the rest of ys.” 

Walter Nettleton, Seattle, president of the 
West Coast Lumbermen’s Association, appeared 
with a very badly sunburned face, as evidence 
that he had attended the National Ski Tourna- 
ment at Mount Rainier last week. He added 
further expressions of appreciation of Maj. 
Grigg’s part in the West Coast industry. 

Ernest Dolge, another ex-president of the 
association, in a brief talk presented Maj. 
Griggs with a silver cocktail set as a memento 
of this occasion. 

Maj. Griggs responded by praising’ the late 
W. H.. Talbot, first president of the export 
company, and E. G. Ames, of Seattle, long one 
of its active members. He expressed appre- 
ciation for the praise that had been given him, 
and simply stated that he had been associated 
with men all his life who gave their best to 
the industry. 

President L. E. Force read telegrams from 
James Tyson, of San Francisco; Ralph Burn- 
side, Portland, Ore.; J. H. Bloedel, Seattle, 
and H. Watzek, Wauna, Ore., all ex. 
pressing their regret at being unable to attend 
and telling of their respect and esteem for the 
guest of honor. 

M. E. Blackmar, representative of the Doug- 
las Fir Exploitation & Export Co. at Osaka, 
Japan, arrived in Seattle from Japan just in 
time to attend the dinner. Mr. Blackmar told 
the lumbermen of the lumber market situation 
in Japan at present, and stated that Maj. 
Griggs had made many friends in Japan who 
often asked about him. 


Fir Exporters’ Commission to 
Visit Argentina 


SEATTLE, WaAsH., April 20.—At a meeting of 
the directors of the Douglas Fir Exploitation & 
Export Co., of this city, April 16, a trade com- 
mission was appointed to visit the Argentine in 
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the interests of the company’s export business to 
that country. The commission consists of Maj. 
E. G. Griggs, Tacoma, chairman of the board 
of the export company; L. E. Force, Seattle, 
president, and E. D. Kingsley, Portland, a mem- 
ber of the board, and will sail from New York 
eatly in May. The membership of the Douglas 
Fir Exploitation & Export Co. comprises most 
of the mills of Washington and Oregon that 
engage in export business. 


Wouldn't Let a He-Man Heave 


a 4-Foot Piece 

Burrao, N. Y., April 22.—The labor com- 
mittee of the Ontario legislature has voted down 
a bill offered by John Rowlandson, to prevent 
any lumber operator from permitting an em- 
ployee to move by muscular power any timber 
of greater length than four feet. Walter C 
Cain, deputy minister of lands and forests, de- 
clared the bill ridiculous. One member of the 
committee said the bill would prevent a man 
from moving a fence post. 
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Modernize the Modern Way 


with CALIFORNIA PINE 
PLYWOOD and WALLBOARD 


To assure the success of modern interior treat- 
ments, ‘Paul Bunyan's" California Pine Plywood is 
specified. For the finest finishes in paints, enamels 
or lacquers there is no base equal to California Pine 
at anywhere near the cost. 


















In some of America's finest stores this Red River 
product is used extensively for the construction of 
fixtures and wall decoration. 


Quality is the first consideration for installations 
of this class. At the same time its low cost makes 
this strong, light, easy-working material available 
for a multitude of uses where economy is vital. 


tei ———— = 7 _ Eg oe 


WM. TAYLOR SON & CO. 


CLEVELAND, OHIO 


Over $500,000 was in- 
vested last year in mod- 
ernization by this leading 
mercantile house. “Paul 
Bunyan's' California Pine 
Plywood, supplied by the 
Davis Plywood Corpora- 
tion, played an important 
part in this work. The 
Taylor management has 
expressed their entire sat- 
isfaction with its quality 
and economy. 


IN RED RIVER MIXED CARS 
A PRODUCT AND SERVICE 
PROFITABLE (TO DEALERS 


“Producers of White Pine for Three Generations” 


THE RED RIVER LUMBER COMPANY 


Mill, Factories, General Sales, WESTWOOD, CALIFORNIA 


SALES OFFICES: 


860 N. Michigan Ave. 315 Monadaock Building 807 Hennepin Avenue 1851 Grand Central 
CHICAGO SAN FRANCISCO MINNEAPOLIS Terminal, 
702 E. Slauson Ave., LOS ANGELES NEW YORK CITY. 





Distributing Yards — CHICAGO MINNEAPOLIS LOS ANGELES RENO 
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MODERN WOOD PREFABRICATION 
MAY LOWER COST OF BUILDING 


A building in which 
for finish on outside 
lining and roof 
completed on the grounds of the U. 
Products Laboratory, Madison, Wis. 
is supported by built-up arches, 
and of solid timbers. 
building is intended primarily 
purposes, it affords an objective 


used 
for inside 
just been 
S. Forest 
The roof 
some glued 
Though the 
for service 
demonstra- 


plywood 
walls, and 
sheathing, has 


was 


some 


tion of the adaptability of wood to modern- 
ism in both design and construction. The 
building is in two sections, one a storage and 
testing unit 160 feet long, 46 feet wide, 12 
feet high at the walls and 19 feet high at 
the center; and the other a garage 64 by 24 
feet, with a roof height of 12 to 14 feet. 

In design it is in keeping with the main 


building and other structures on the 
Its construction embodies special 
developed or adapted through Laboratory 
research. Such features, widely discussed 
in the American wood and building indus- 
tries of late years but as yet largely unused, 
are based on the idea of factory-made wood 
structural units suited to quick and econom- 
ical erection, and at the same time adequate 
to the requirements of strength, serviceabil- 
ity, and appearance. 


grounds, 
features 


Built-up Arches Provide Open Floor Space 
In designing the main section, a 
ment was unobstructed floor space 
overhead clearance for sawmill 
industrial projects, for which reason arched 
supports were chosen in preference to col- 
umn-and-girder or standard truss construc- 
tion. Here the results of previous studies 
were useful in the design of three-hinged 
arches glued and built up from small mate- 
rial to give service equivalent to that of 
high-quality solid timbers. 
Two types of glued arch 
one solid and one of double 
A third type to be included 
arch held together at the 
ring and hinge-and-plate 
solid arches, and two each of the composite 
types, were built and symmetrically dis- 
posed in the building—solid arches at the 
middle bays, double I-beam arches next, and 
trussed arches at the ends. The halves of 
the large glued arches were bent at the 
knee but were straight below and above the 
knee, taking the familiar boomerang shape, 
and were held together at the apex with 
bolted plates. Flanged plate bearings for 
all arches were provided at the founda- 
tions, which were built to withstand a side 


require- 
and ample 
and other 


were provided— 
I-beam section. 
was a trussed 
joints with split- 
connectors. Five 





Installing of roof panels on large arches of main 
unit was done by six men in two days 





By L. V. Teesdale, Senior Engineer, 
U. S. Forest Products Laboratory* 


thrust of 10,000 
maximum roof 
square foot 
load, wind, 


pounds at 
loading of 
was assumed, 


each footing. A 
45 pounds per 
including dead 
and snow. The arches were de- 
signed to carry live loads either uniformly 
distributed or acting on half the roof only. 
The solid arches were glued up of lamina- 


tions of fs-inch material to a width of 11% 
inches and a thickness of 12 inches at the 
base, 24 inches at the knee, and 8 inches at 
the apex. Each layer was made of 4 inch 
and 8 inch pieces, with the edge joints stag- 
gered in alternate laminations. The length 
of individual pieces varied from 6 to 16 
feet. To obtain the length required, such 


pieces were glued together at the ends with 
a scarf joint having an angle of 1 to 12. 


The chords of the double I-beam arch 
were built up of similar laminations. The 
bottom and top chords, 6 inches thick and 
8 inches wide, were cut lengthwise into 


three pieces with a kand saw, the center 
section being 3% inches wide, and the two 
outer sections 2% inches wide. The center 


sections 
together 


of the two chords were then boxed 
by gluing on Douglas fir plywood 
plates 1 inch thick and of the desired out- 
line, after which the outer chord sections 
were glued on to form flanges. The completed 
arch was 21 inches thick at the base, 36 
inches at the knee, and 12 inches at the 


apex. Casein glue was used in the arches 
described and in other glue work through- 
out the building, except in the premanufac. 
ture of sheet plywood. 

The trussed arches were constructed of 
chord members 6 by 8 inches in Section, 
and web members of sizes ranging from 2 
by 4 to 4 by 6 inches. Joints at the knee 
were formed with Siemens-Bauunion assem. 
blies, the well-known device of German or- 
igin in which stresses are tr: ansmitted from 
the wood member by inset claw Plates to 
straps or flat plates, which are socketed at 
the joint proper in a double-ringed, inset 
and through-bolted “hinge connector.” Other 
joints were made with Teco split- ring con- 
nectors, which are recessed in precut £rooves 
on opposing faces of members to be joined 





This garage, 64x24 feet and 12 to 14 feet high, 
is constructed with bowstring arches. Picture 
shows the gluing and nailing of plywood sheets on 


garage roof arches 





ew 


¥ 
’ 


Go? 





the latter then being drawn together with a 
bolt. Offsetting the cost of the 
modern connectors is the fact that, 
ciently 
of wood, they obviate the oversizing of mem- 
bers merely to provide seating for the large 
number of bolts that would otherwise be 
needed to obtain a safe joint. 


Roof Deck Consists of Built-up Plywood 
Panels 


The roof deck of the main section of the 
building consists of built-up panels 4 feet 
wide and 16 feet long. Each unit, forming 
a large flat box beam with stressed cover- 
ings, consists of an upper and lower sheet 
of Dovglas fir plywood 4 feet wide and 1 
feet long, glued to three 2 by 6 inch joists 
one at each edge and one in the middle. The 
upper sheet, 5-ply and % inch thick, forms 
the roof sheathing. while the lower sheet 
3-ply and % inch thick, provides a smooth 
ceiling. Previous tests had demonstrate( 
that such units, owing 
the plywood itself, have 
ness equivalent to that 
supported by 10-inch 
beams or roof panels were joined 
at the edges by splines in the outer joists 
and were fastened at the ends to the 
by nailing through the lower sheet. T 
facilitate nailing, the upper sheet was left} 
6 inches short and the space filled in 
erection. Included in the construction ® 
the panels was an insulating 


so 


by effi- 


strength 
of ordinary 
joists. These 


called | 


distributing stress over a large area| 


arches 
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*Maintained at Madison, Wis., in co-oper} 


tion with the University of Wisconsin. 
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the arche. | tered, 3 mid height of the joists. The roof New building of plywood construction at U. S. 
Ches ae te tae -ravel. . 
k through, covering is tar and gravel Forest Products Laboratory; length on this face 


remanufac. | Siding Panels Are of Yellow Poplar Plywood is 224 feet 
Outside walls were framed with 2 by 6 
inch studding spaced 24 inches on centers 





structed of 
IN section : : e scessarily as its fins sc ion. Tests o1 
hed Ction, und were covered on the outside with 5-ply necessarily as its final olution Tests on 
18 from 9} a2 ; ofall sie f full-scale duplicates of the large arches are 
t th “| s-inech yellow poplar plywood glued on the ‘ SP : 

ne kneg 8 now in progress, and are giving a quite sat- 


: | -ess with water-resisting artificial resin mae : +4 

ion assem. | 2° —* oe _ : "ey oon te isfactory check of design factors. The cost 66 99 
alia clue, and installed in sheets 4 feet wide and i ney eae te a a 
7€rman or. | 8*4* one ee A i brie of the building complete, just over $23,000, a 

nitted fr 4 to 8 feet long. The wall extends upward - 15% cents per cubic foot, even though 

y ; es to form a 2-foot parapet. The studs were _ oe pe : . po vod 


Plates to : a it ine -s extra pioneeri xpense in ar 
socketed 2 eross-braced at each horizontal joint of the = ee — -aemanesygay een Bc, cgupedlne 4 = 
at plywood, and midway between joints where - a 4 ec’ - a 


nged, inset 4 ‘ OS di ry cons tio osts 
tor.” a the height of sheets was 8 feet. Both hori- cont of ordinary construction, and lower costs eans 00 on @a 
or.” Other send weed : Sr on similar projects under standard produc- 
t-rij zontal and vertical edges of the sheet were : a 
ring con- bluntly V-jointed and were spread with an tion conditions may naturally be expected. 
cut grooves} UB": “ : 2 The type of construction made it possible 


\ he Sofie elastic composition, shoved into place, and Oo sith tage Pi 2 < 
joined the sheets nailed to the studding. A sheet to enclose the building very quickly. The 





Several generations of buyers know that 
the "NEWMAN" Brand has always in- 





—— : : iii anit * ; nine large arches were erected by six men - : : he 
4 feet hich metal drip was provided at the bottom of using a hoist in 1% days, and the roof panels sured satisfaction in Long Leaf—choice 
; igh, in 2 days, and the outside plywood panels virgin timber, cut true to specifications, 
es. Picture} Interior of main unit of new plywood building at Were placed by four men in less than 3 days. thoroughly seasoned and up to standard 
od sheets on , : Contractors for the arches were Unit in every respect. 
U.S. Forest Products Laboratory at Madison, Wis. structures (Inc.), of Peshtigo, Wis., whose 
showing large glued and trussed arches operation began with this project. Hot- The name "NEWMAN" is plainly sten- 


ciled on every big stick that leaves our 
Mills and it eliminates the risk of buy- 
ing unbranded structural material. 





A trial order will prove that you'll make 
no mistake in relying on "NEWMAN" 
for your needs in Long Leaf: 


TIMBERS, YARD AND SHED STOCK, 
DIMENSION, FLOORING, FINISH, 
PLASTERING AND FENCE LATH, 

SHINGLES, ETC. 


Timbers are Dowicide dipped after dress- 
ing so they'll remain bright—all air dried 
stock is treated to prevent stain. Di- 
mension has “eased edges.” 


Drop a line TODAY and let us quote on 
your requirements. We'll be glad to 
suggest a trial Mixed Car. 


Newman stock is S. P. A. Grade Marked— 
Trade Marked—Species Marked 


her witha} the wall. All exterior walls were given two press plywood for exposed outside walls was -_ a. N EWMAN 


so called | coats of aluminum priming paint, and 2 supplied by the Haskelite Corporation, Grand 
at, by effi- coats of lead-and-oil finishing paint. Rapids, Mich., and cold-glue plywood by the | U NM BER f -O 
large area} Inside walls were of 3-ply %-inch Douglas Harbor Plywood - 


8 Corporation, Hoquiam, 
BROOKHAVEN, MISSISS!PPI 





1g of mem-| fir plywood. This, as well as the Douglas Wash. 
r the large} fir plywood used in the roof panels, was built 
herwise be up with a commercial moisture-resistant 








glue of specified quality. Loadings of Revenue Freight Eastern Sales Offices: Scranton, Pa. 

. : : ses Als li s “Bud lity’ Short- 

Plywood Garage Arches Are of Bowstring Type A report of the car service division of the i gelling fomons “Bude Quality’ : beet 
Wall construction in the 64 by 24 feet gar- Association of American Railroads shows the Shook, Crating, Cut Stock and Piling. 





ion of the) *8@ Section was similar in all respects to Tevenue freight loadings for the two weeks 
els 4 fet) ‘iat of the main section. The garage roof, ended April 13, 1935, totaled 1,133,312 cars, as 
it, forming however, having about half the span of the follows: Forest products, 48,701 cars (a de- 
sed cover.) °ther, is supported on lighter arches of bow- crease of 1,752 cars below the amount for the : om 

»wer sheet} “ting type. These were built up to a depth two weeks ended March 30); coal, 177,160 BURDETTE LUMBER COMPANY 
ide and 1 <> menen with glued laminations inch cars; coke, 11,370 cars; ore, 12,726 cars; live- zs 

inch joists) {nck and 1% inches wide. They were spaced stock, 25,230 cars; grain, 53,548 cars; merchan- CUT-TG-GROER TIHEERS & HEAVY JOIST 








iddle, The <a ae Ba sag of a tie rod at ise, 324,544 cars, and miscellaneous, 480,033 STEAM K D FINISH~6RIGHT ORY 
a ale Ae < arch, s 2»wbacks rere ry E vw» ’ >» - N ’ ’ 

‘ick, _m the wall line ‘ er a eS weet eee cars. The total loadings for the two weeks SHIPLAR FLOORING AND BOARDS 
oe ae were glued up of six by 12 inch planks ¢nded April 13 show a decrease of 81,953 cars HIGH GRADE DIMENSION 


nonstratel, °2°h. They were recessed slightly to receive below the amount for the two weeks ended MILLS AT EDWARDS,Miss.& CANTON, Miss. 


= walneal oa arch ends and tied together by inch rods March 30. SALES OFFICE 


























feet apart. Roof sheathing over the 7 | 
and stiff-& I : oof sheathing over the MERIDIAN. MISS 
ie ping sarage consists of 5-ply 5%-inch D ir : ; 
ry decking | ra , 5-ply %-inch Douglas fir | 
rhese, barf P¥Wood in sheets 4 by 10 feet, glued and Deepen Lake Charles Channel 
d together | ee ba the arches. Lake Cuartes, La. April 20 —Lake 
iter joists penny in which wood sash were used Charles deep-water channel has been allotted 
the arch®§ building. oo eee te ceo Ge rng — $50,000 initial maintenance and $30,000 annually ‘The Heart Content’’ 
“go i? COMcrete. The ~ tt gp ig Cr by the Rivers and Harbors Bill that has passed Hove yeu delayed giving your wits. Gis 

was lel : “ ‘ s - sto) sya oa . 
d in afte) °°? for compacted gravel. Adequate heat- the House. The money will be used to deepen aon bem ty (ee eee weet 
‘action if 28 8nd lighting and other necessary serv- the channel, where necessary, and to otherwise how it will cheer her up! $1.50 postpaid 
unket fas— -°°S.4Te provided. improve the waterway. Lake Charles is an Address the Publisher 

i a building as completed stands as a important shipping point for lumber for export, American Lumberman 

. co-opert Bj), od of the problem of wood construction as it enjoys some advantages that are absent 431 So. Dearborn St., CHICAGO, ILL. 
Anni S more progressive aspects, though not from other ports. 





AMERICAN LUMBERMAN April 27, 193: 








aprit 27, 198% 


National Production, Shipments and Orders Calif 


San FRANC 


Wasuincton, D. C., April 23.—Following is the National Lumber Manufacturers’ Association report for two weeks ended April 13, and for §j. lowing inforr 
teen weeks ended that date, covering mills whose statistics for both 1935 and 1934 are available also percentage comparison with statistics for identical reports of 31 


mills for the corresponding period of 1934: 








TWO WEEKS: Av. No. Production Percent Shipments Percent Orders Percent 
Softwoods: Mills 1935 of 1934 1935 of 1934 1935 of 1934 
Southern Pine Association............eseee0. 152 48,517,000 103 50,754,000 131 54,714,000 143 , 
West Coast Lumbermen’s Association........ 428 188,021,000 102 190,724,000 114 202,383,000 125 production 
Western Pine ASSOCIAtion....cccccsccccccccs 115 71,867,000 84 87,489,000 101 80,104,000 95 shipments -- 
California Redwood Association........... y 16 12,007,000 S87 14,701,000 131 16,547,000 163 Plant use --- 
Southern CyPress ccccccccccccscccccscccccccces 17 3,539,000 175 5,442,000 102 5,194,000 9 | orders— 
EE SE 2. cccnnntbapeeéhaawstvacieneses 8 2,306,000 672 2,521,000 85 2,036,000 92 | Received 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 5,077,000 272 2,862,000 12% 2,725,000 116 On hand .- 
Northeastern ..cccccccccccsccsescesecscccese 10 211,000 2 1,284,000 135 2,087,000 egg Pstock on hal 
Ne Ns ccicsesecersvisdsnewesse 767 331,545,000 o 355,777,000 113 365,790,000 jag B enna 
Hardwoods: : ; a paae e ee : eed Ga! 
Hardwood Manufacturers’ Institute.......... 156 26,425,000 113 27,154,000 107 24,932,000 93 50 ternt 
Northern Hemlock & Hardwood Mfrs, Assn.. 21 2,202,000 40 3,501,000 90 2,984,000 oe bbe rnt 
DET Vick recudedackssesssedbwenkebeas 10 1,432,000 109 601,000 70 541,000 aio BEastern 
ee errr ere eee 63 818,000 6S 968,000 73 1,294,000 124 Forels 
os tr aweniais 250 ~ 30,877,000 99 32,224,000 102 29,751,000 95 _— ‘anc 
°9 499 2g . 9295 *N 
CEE. nibsbdedcdccdandedeveseenien 986 362,422,000 99 388,001,000 112 395,541,000 17 os tale Obi 
FIFTEEN WEEKS: +Washingt 
Softwoods: +All other 
Southern Pine Association........... eoosccoe 184 391,154,000 105 407,212,000 12: 418,497,000 115 = 
West Coast Lumbermen’s Association........ 430 1,253,117,000 100 1,284,632,000 122 1,342,765,000 115 
Western Pine Association........cccseessees 124 346,245,000 S4 616,585,000 127 680,780,000 128 
California Redwood Association............-. 15 87,046,000 93 95,768,000 108 107,139,000 134 fj 
BOUGGee GHONEED b00<ccccccccecceccce RPT 17 22,412,000 133 35,013,000 108 32,887,000 109 Roo ing 
Northern Pine .....ccccecccccccscscccccvcecs 8 6,529,000 145 19,444,000 96 17,685,000 x9 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 23 21,334,000 1: 16,745,000 101 22,644,000 12% Ne 
POOSERORSEEEE ccc hehe ee ee ceseeeKecococssooces 8 6,826,000 144 8,414,000 98 8,688,000 84 p 
ae Err oye = Pg ei —seeerereesanenienen — jest Pal 
Total sOftwoods ...ccccccccccccs cocccccces 779 2,134,663,000 9S 2,483,813,000 122 2,631,085,000 118 _— ki 
Hardwoods: the wrecking 
Hardwood Manufacturers’ Institute.......... 169 193,079,000 104 206,579,000 117 216,410,000 115 | Poinciana H 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 23 40,198,000 110 31,074,000 122 35,198,000 116 Ptory one of 
NOPtRGAStOFR cccccccccesccceccccccseccccccce 8 6,735,000 100 3,770,000 86 3,304,000 0 : ill | 
a nati _” Blong will be 
TOCEE BATS WOOES cc cccccctwcccccccccseeses 200 240,012,000 105 241,423,000 117 254,912,000 114 thousands of 
Gee Se aveseaseanes aie matniact panes 948 2,374,675,000 99 2,725,236,000 122 2,885,997,000 118 | have enjoyec 
seasons. La 


Western Pine Summary 


[Special telegram to AmMERICAN LuMBERMAN] 


PortLaAnD, Ore., April 24.—The Western 
Pine Association reports as follows on opera- 
tions of member mills during the two weeks 
ended April 20: 

Weekly average of identical mills, average 

number, 104%: 

Production (weekly average for 
three previous years).......+... 27,562,500 
Average per week 
during two weeks ended 
Apr. 20,1935 Apr. 21, 1934 


Production ...... — $4,145,500 43,717,000 
Shipments .......... 41,952,000 $0,491,500 
Orders received...... 42.736,000 40,663,500 


For 103 mills— 
On Apr. 20, On Apr. 21, 
1935 1934 


Unfilled order total... 147,570,000 133,323,000 


West Coast Review 


[Special telegram to AMERICAN LuMBERMAN] 
SEATTLE, WasH., April 24.—The 519 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
two weeks ended April 20 reported: 
Production 197,168,000 
Shipments 205,294,000 4.12% over production 


Orders 234,271,000 18.81% over production 


A group of 519 mills, whose production re- 
ports for 1935 to date are complete, reported as 
follows: 

Average weekly cut for sixteen weeks: 
[nn Mins eter cbse bw teas anwanee 86,316,000 





UN ia oh nen oe Sar Sele tcc ee 84,767,000 
Average cut for two weeks ended 

i EES Petre are 98,584,000 

A group of 519 mills, whose production for 
the two weeks ended April 20 was 197,168,000 
feet, reported distribution as follows: Unfilled 

Shipments Orders Orders 

tail ...... 76,943,000 80,593,000 108,294,000 
Domestic 


cargo.... 77,326,000 109,996,000 196,545,000 
Export ... 32.801,000 25,458,000 90,060,000 
wee 


Local 8,224,00 18,224,000 











205,294,000 234,271,000 394,899,000 


- 


A group of 426 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1934 and 1935 to date, reported as 
follows: 

Aver. for two 

weeks ended Aver. for 16 weeks ended 

Apr. 20,1935 Apr. 20,1935 Apr. 21, 1934 
Production 97,611,000 83,999,000 83,381,000 
Shipments 102,114,000 86,303,000 70,204,000 
Orders 116,272,000 89,896,000 76,308,000 











Sales Rise to 17 Percent Above Cut [im 


the course O 

















[Special telegram to American LuMBERMAN] to be in ex 
Wasuincton, D. C., April 25.—Ten groups for the two weeks ended April 20 reported asfago more th: 
follows: Week No. of gonal shing] 
Softwoods ended Mills Production Shipments Orders F moth struct 
Southern Pin Associatio North April 13 148 22,648,000 25,007,000 25,322,001 
Se fa Caer April 20 144  23.492000 24,502,000 —-227417,00 > inghncop 
Ww ~~ e April 13 519 97,485,000 97,550,000 110,898,008 te 
6 Ses See ae Senecinten April 20 819 99°683,000 107°744,000 123°374'00mis shown in 
Western Pine Association (Inland April 13 106 34,890,000 43,003,000 40,422,0000 have found | 
Empire and California)............ April 20 1038 33,401,000 = 40,901,000 = 45,050,000B nice charg 
. ; e April 13 12 2,156,000 1,173,000 1,293,001 . 
Northern Pine Manufacturers*....... Abril 20 : 1'279°000 1’511'000 143900 and brand 
_ April 13 21 2.521.000 1.544.000 1,376,001 
Mapaee Spares G eawees ane- foo seit 1'784,000 1'207,000 1163008 Peg 
; BOOSTER + ase ccececes April 13 16 5,837,000 7,494,000 7,341,000 
California Redwood Association..... April 20 15 5'828,000 5.953.000 9°9.40,00i ‘ 
. April 13 21 2'076.000 2'577.000 2°893,00¢ 
ees Seer ewe A fe oe 19 1'977.000 2'931,000 2'622,008 
watt: nina... * April 13 10 84,000 673,000 933,000) anxious to 
° B PEW Owey Ser ererersene April 20 11 91,000 894,000 550,008 which had 
WRVA, w 
, April 13 853 167,697,000 179,021,000 190,478,000 PB: 
Totals, Softwood ...........+ss+0- April 20 837 167,535,000 185,643,000 206,545,000 — hi 
cide oO em 
Hardwoods April 6 153 12,794,000 12,321,000 11,715,000 
Appalachian and Southern Hardwoods pret 20 141 10'525,000 11'861'000 12'115°000 MPa 
April 13 21 1,234,000 1,716,000 1,201,000 B+ Vartwri; 
Northern Hardwood ..........+++++- April 20 17 1,344,000 1'893.000 1,167,008 both being 
April 13 10 770,000 243,000 379,00 B tional L 
Northeastern Hardwoods ............ April 20 11 676,000 440,000 413,000 Washin me 
April 13 65 529,000 603,000 962,000 @ *Y. gto! 
North Central Hardwoods............ April 20 61 442,000 425,000 525,000 _ by Y 
sidiary of . 
April 13 249 15,327,000 14,883,000 14,257,000 
Totals, Hardwood ......-.+.++000- April 20 230 —_12°987,000 14,619,000 —_ 14,220.00 ormed for 
April 13 1,071 183,024,000 193,904,000 204,735,00) ment in tin 
i SE ncn cee cnn mee sares April 20 1,067 180,522,000 200,262,000 220,765,000 Mof the Ar 


*American mills. 





types. Th 


Relation of Unfilled Orders to Stocks oer 


. ei , : : : resi 
Wasurineton, D. C., April 23.—Following is a statement for six groups of identical mills anl president 








































: ° ° ° “1 49. mestructur 
flooring factories of the gross stock and unfilled order footages in thousand board feet, April 1: the — 
No. of Gross Stocks Unfilled Orders By umber 
Softwoods— Mills 1935 1934 1935 1934 B ‘ 
Te oc wan sede ane aaaeil 145 405,360 424,737 57,349 75,469 Workers W 
na a asians alata eto 426 1,257,649 1,310,939 379,004 354,85! 
"le lil a ee elt 106 1,010;510 1,069,663 158,497 136.308 Lumbe 
California Redwood ................- 16 287,364 284,715 35,592 33,788 
i SL vn rceraneeresenan ee 17 190,819 249,584 7,008 5,710 
i PE ee kbrahice nsveccenesi 7 76,238 103,073 3,436 4,25 The pro 
ee ee eee 13 81,611 77,680 6,941 4,373 stati 
Northeastern .....ccccccccscrsccccces 10 23,513 21,606 $,527 4.67) station wi 
oun, P —__—— B Standard 
ee POND e.ac.av-0s «20600000 740 3,333,064 3,541,997 651,354 representa 
Hard woods— : 
aac nti a ctaidiecnbiks 204 795,459 754,937 122,439 103,223 gPart in. th 
sab RRR RR ee eee pare te 17 112,550 123,629 8,908 9,32) usual inte 
LOLS EON 10 17,328 16,398 3,412 2,28 Blength of 
I EE soc n't hae han bene OAS 61 21,321 22,301 3,343 5,435 
sages cima 
Total Hardwood ................ 292 946,658 917,265 138,102 120,208 Tey ye 
ED ME hec.c ean dacpeckates 1,009 4,279,722 4,459,262 789,456 740,39, SN Xe 
Flooring— Ive note 
ete EE any eee re ae 90 56,081 62,621 8,857 15,965 BHeller, N 
Maple, Beech, Birch............+6- 2 15,333 14,133 4,200 5,110 






27, 1993 


d for ff. 
Identical 


Percent 
of 1934 


orted as 


Orders 


25,322, 00 


6,00/ 


933,000} 


550,00 


10,478, 00 
6,545,000 








mills and 
April 13 


oo 
136,305 
33,788 
5,710 
4,955 
4,315 
4,675 


620,121 


103,223 
9,322 


‘President of the company. 





sprit 27, 1935 


California Redwood 


can Francisco, Cattr., April 20.—The fol- 
wing information is summarized from the 
reports of 31 mills to the California Redwood 
\ssociation for March: 
os —Redwood— White 
Percent of Wood 
Production Feet 


production ...-- 22,697,000 2,564,000 
een 28,328,000 } 3,650,000 
Plant Be Sas maida 1,957,000 133 465,000 
Orders— a 
ae 26,578,000 113 2,998,000 
pe aan 27,717,000 ... 3,482,000 
stock on hand. . 276,659,000 14,772,000 


Detailed Distribution of Redwood 





Northern California*.. - 10,758,000 10,799,000 
Southern California*... 6,052,000 4,476,000 
Westernt oooh pee aeke eae 26,000 84,000 
BEE Siasescsensins 8,832,000 9,274,000 
DUNE seve cstvcseeves 2,660,000 1,945,000 

TotalS ...cccccceveces 28,328,000 26,578,000 


*North and south of line running through 
san Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Roofing Used Ten Years; Brings 
Nearly Price of New 


West Patm Beacu, Fta., April 22.—With 
the wrecking recently of the palatial Royal 
Poinciana Hotel here, there passed into his- 
tory one of the landmarks of this section that 
long will be held in pleasant recollection by 
thousands of people all over the country who 
have enjoyed its hospitality during the winter 
seasons. Last winter’s severe storms under- 
mined the foundations, making the structure 
unsafe, and it was decided to demolish it. In 
the course of the wrecking, the roof was found 
to be in excellent condition. About ten years 


‘ago more than fifteen carloads of Eternit Hexa- 


gonal shingles were used to re-roof this mam- 
moth structure, and the wrecking contractors 
report that when removed these shingles appar- 
ently were as good as new. That this is true 
is shown in the fact that hundreds of squares 


i) have found a ready sale at a price close to the 


price charged for new shingles of this type 
and brand. 


First Wood Radio Tower 


(Continued from page 33) 


anxious to employ the all-wood construction, 
which had proved so successful abroad,. and 
WRVA, willing to pioneer in that direction, 
accepted his further recommendation and de- 
cided to employ the tripod plan. 

The WRVA tower was designed by Frank 
P. Cartwright and checked by Peter Landsem— 
both being engineers associated with the Na- 
tional Lumber Manufacturers’ Association, 
Washington, D. C. The connectors were sup- 
plied by the Timber Engineering Co. (a sub- 
sidiary of American Forest Products Industries 
formed for the purpose of promoting improve- 
ment in timber design and construction), owner 
of the American rights to various connector 
types. The builders of the tower are the Wise 
Granite & Construction Co., Richmond, and the 
work was personally supervised by Lee Pachall, 
The high quality 
structural longleaf heart southern pine of which 
the tower is built was furnished by the Putnam 
Lumber Co., Shamrock, Fla. Steel structural 
workers were employed in the erection. 





Lumber Representatives on Opening 
Program 


The program that will formally open the new 
station will be given at 9:30 p. m. (Eastern 
Standard Time) on Sunday, April 28. Several 
representatives of the lumber industry will take 
part in this program, which will be one of un- 
usual interest. WRVA operates on a wave- 
length of 1110 kilocycles. 





_ TEN YEARS more will see the “modern decora- 
, ” * . 
lve note” in every American home, says Robert 


fi PHeller, New York decorator. 
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Where Can You 
Get Facts On 


TERMITES? 


HE comparatively sudden popular recog- 

nition of the problem of termite control 
results in some confusion as to sources of au- 
thentic information. Government bureaus 
and technical associations have made com- 
prehensive reports of research on this sub- 
ject. These reports are available to those 
interested. Write us for copies if you are 





Vulnerable 
points for 
termite 














1. Plates and 
corner posts. 








not familiar with this material. 

Authorities unanimously agree on the ef- 
fectiveness of two preservatives, creosote and 
zine chloride. These have been used for a 
sufficient period of time to have long passed 













the experimental stage. Their approval rests 
on the only sound basis—many years of serv- 
ice in termite-infested regions with highly 





2. Sills. 









satisfactory results. 








ee 


3. Porch 
columns. , 





















In view of the facts mentioned above, and 
the results of years of experience, The Amer- 
ican Creosoting Company uses only these two 
proven preservatives in AmCreCo pressure 
treated timber. 


(AMERICAN CREOSOTING COMPANY 


INCORPORATED 














COLONIAL GEORGIA 
CREOSOTING CREOSOTING 
COMPANY COMPANY 


INCORPORATED INCORPORATED 





LOUISVILLE — KENTUCKY Gee 



















































‘hon | 
and Lecrnutes: 
PROTECT ALL EXPOSED WOOD WITH 


EASTMAN NIOCuj Dak woo preserver 


Log houses, foundation timbers, fences, warehouses 
and all exposed woodwork should be protected from 

the attacks of decay and termites. NO-D-K fur- 
nishes this protection at low cost. Application 
is easy with either brush or spray. 


Write for our new free wood preservation guide 
entitled ‘Preservation with Eastman NO-D-K." 


TENNESSEE EASTMAN CORPORATION 
KINGSPORT, TENNESSEE 











quire Pine, Oak, Gum, Tupelo, 
Cypress, Beech, Ash, Elm, Hick- 
ory, Tremont is a dependable 
‘ source of supply. And now we 
can furnish Tremont Beech 
Flooring. Order a car to-day 
mixed to suit your require- 
ments. Rely on Tremont! 


TREMONT LUMBER CO. J 
ROCHELLE, LA. = 
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snort cear PINE. 


OAK FLOORING, 
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“(SOUTHERN | 


LONGLEAF 
PINE 


Our virgin Missis- 
sippi Longleaf tim- 
ber is superior—our 
manufacturing facili- 
ties adequate and 
you can depend on 
our standards of 
quality and service. 


Mempuis, TENN., April 22.—The feature of 
the twenty-second annual meeting of the South- 
ern Hardwood Traffic Association, held here 
on April 18 and attended by approximately 100 
hardwood manufacturers and other manufac- 
turers, was the report of C. A. New, secre- 
tary-manager, covering activities of the organi- 
zation during the past year. Outlining the 
many important traffic matters handled last 
year and those that are scheduled for the 
ensuing year, Mr. New showed that while the 
association had had some financial trouble due 
to decreased membership and the difficulty in 
collecting dues, it still was able to pay off 
much of its old debt and to pay current operat- 
ing expenses without a loss being shown in 
even one month. The cost of operation has 
been kept to a minimum and the association is 
in the best financial position it has occupied 
for many years. He indicated, however, that 
a number of important matters had to be neg- 
lected for lack of sufficient funds to carry on 
all the work, but the most important problems 
had received attention. He made a plea for 
additional membership in order that the asso- 
ciation may be of even more benefit to its 
members and to the industry. 

With reference to individual service, he re- 
ported that claims collected amounted to $20,000 
more than cost of operation, and that the vol- 
ume of work of the organization was practically 
the same as in previous years, yet it was done 
with less cost to the membership. 


Helped Avoid Rate Increase on Lumber 


Mr. New called attention to the fact that 
although the Interstate Commerce Commission 
has granted a general increase in freight 
rates, lumber and other forest products were 
exempted. This is the first time that lumber 
has ever been exempted from a general rate 
increase—a high tribute to the effective work 
of the association in co-operation with other 
organizations. This exemption will result in a 


saving to the industry of more than $1,000,000. 
LAST NG Other matters mentioned were suspension of 


increased rates on forest products in Official 
POPU | ARITY Classification Territory; issuance of orders by 
the commission on important Fourth Section 
matters, which will keep the present lumber 
rate structure intact and mean a saving to the 
industry; the continuance of per car rates on 
rough material; extension of re-shipping time 
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We invite your in- 
quiries and orders, 
particularly for all 
house bill items and 
special cutting. 
Careful loading and 
prompt shipment. 


GILCHRIST- 


FORDNEY ©}; 
LAURELHISS. _ 

















You'll say so too—after a visit to Pitts- 
burgh's popular Hotel—the popularity is 
deserved. Quality Accommodations at 


a real hospitality. And limits on rough material and transit tonnage; 
waar veou! proposal to reduce eastbound transcontinental 
rates; fighting proposed increase in rates for 

800 Rooms, $1.50 -- $3.00 export, import and coastwise movements ; main- 
NONE HIGHER : taining the present system of combination rates, 


and reduction of rates to the Pacific Coast. 


ate Fil 1 BOLEL 





Huntinoton, W. Va., April 22.—The Anchor 
Lumber Co. of Parkersburg, W. Va., was the 
successful bidder for approximately 55,000 feet 
of oak lumber on which proposals recently were 












































Southern Hardwood Traffic 


Lumber Bids Show Wide Variation 
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While these were just a few of the more im. 
portant matters handled for the protection of 
the hardwood and cooperage industry, they ingj. 
cate that the association actually pays dividends 
to its members. 

Two resolutions were passed, one urging the 
Interstate Commerce Commission to grant the 
railroads an additional period of one year within 
which to comply with the outstanding Foyrt) 
Section orders affecting hardwoods, and one 
recommending that the period of limitation fo; 
filing of claims by shippers for overcharges, oy 
for recovery of damages for charging of unlay. 
ful rates, or by carriers for undercharges, shoul) 
be fixed at two years, with retention of he 
present provisions for extension of time. 


New Officers Are Elected 


Eugene Woods was re-elected president and 
other officers were elected as follows: 


Vice Presidents 

Memphis district—E. A. Powell, Memphis. 

Eastern district—M. L. Tipton, Townsend. 
Tenn. 

Cincinnati district—Earl Hart, Cincinnati, 
Ohio. 

Louisville district—P. P. Joyes, Louisville 
Ky. 

New Orleans district—Thayer May, Garden 
City, La. 

Helena district—Charles M. Rasche, Helena. 
Ark. 

Vice president in charge of committees: 

Rate adjustments—F. T. Dooley, Brinkley, 
Ark. 

Legislation—George McSweyn, Memphis. 

Transportation—E. D. Rhodes, Helena, Ark. 

Export Traffic—H. D. Love, LeMoyen, La. 

Financing and auditing—F. A. Conklin, 
Memphis. 

Membership—K. L. Emmons, Memphis. 

Assessments—T. L. Shannon, Memphis. 

Demurrage and _ storage—R. A. Taylor, 
Memphis. 

Car supply—C. M. Gooch. 

Freight claims—W. L. Wellford, Memphis. 

Rate book—S. M. Nickey. 





A. Carlson, Truman, Ark., was elected a 
director to succeed K. L. Emmons, and new 
directors for a three-year term were elected as 
follows: W. B. Chapman and Joe Thompson, 
Memphis; R. W. Fullerton, Warren, Ark.; 


J. B. Edwards, Oakdale, La.; H. J. Brenner, § 


Alexandria, La.; G. I. Frazier, Louisville, Ky, 
and Lee Robinson, Mount Vernon, Ala. 
Almonta Smith was re-elected as treasurer. 
At a meeting of directors, following the an- 
nual convention, C. A. New was re-elected 
secretary-manager, and it was decided to at 
once start a campaign for membership. 


the amount per thousand feet of each bid being 


as follows: 


Mixed Oak, Including White Oak, Freight | 


Car Stock, Rough Sawn 
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WHITE PINE Idaho— asked by the district office of the Corps of = - i ; 
Ponderosa— Engineers, U. S. A. in this city. Bids were : ; 4 9 " 
California White opened and the award made by Maj. John F. Pal 3 ¥ a S, & 
Also and Sugar Pine Conklin, the lumber being purchased for U. S. Be ras 2 a. a = 
ns 5 - Pr r fy we wea Adsl Sei us 
Fir Wallb Guts end Repair Station at Marietta, Ohio. The Anchor Se ee Kee Kg HA OS 
ir QNDOASG West Coast Products Lumber Co.’s bid was $31 per thousand feet, ¥2 es > sic st og sod 
. “ng ar ~ zs a 
aad amounting to $1,702.31 for the lot. There were “% - ys = | ae Hess ase 
William Schuette Company ff fourteen concerns bidding, the specifications and $2 9% GRR GE git 
New York od | a Ane Lee Les Ae? 
Office—220 Sth Ave. PITTSBURGH, PA. Names and Addresses of Bidders ma of gee ear 6 ete Sn 
Hawkins Tie & Lbr. Co., Huntington, W. Va..$44.00 $44.00 $44.00 $44.00 $44.00 $44. 
a , , Oe Ch. ic ccdne cewek e eee eee 38.00 52.00 52.00 52. .00 5a 
H. N. Fisher Lumber Co., Ashland, Ky........ 41.00 41.00 41.00 41.00 41.00 41. ; 
Johnson Bros., Marietta, Ohio.........cccceee 45.00 45.00 45.00 45.00 45.00 46.8 
Vest Pocket Ready Reckoner Croy Lumber Company, Athens, Ohio. (:7..°7 34.00 34-00 34-00 34-00 34-00 34.0 
i i , The Anchor Lumber Co., Parkersburg, i . 31. 31. 31. 31. ol. 
dae Pandy mg hw fe nay A Duncan Box & Lumber Go., Huntington, W.Va. 38.50 38:50 38.50 39.00 39.50 39.51 
estimated weights of lumber and saiece bencous Kendall Lumber Corporation, Pittsburgh, Pa.. 45.00 45.00 49.50 52.00 56.00 32:00 
useful lumber tabulations. Prepaid, 50 cents L. B. Whitehurst, Charleston, W. Va..... --.- 40.00 40.00 40.00 42.00 42.00 37:50 
’ ° : The Baker Lumber Co., New rs ge Ohio o4-32 ia aioe a ies aa 
‘ The Reagan Lumber Co., Cincinnati, Ee i q -75 -75 x . 
American Lumberman H. R. Walter Lumber Co., Pittsburgh, Pa.::: 42.00 42.00 42.00 42.00 42.00 42.00 
431 So. Dearborn St., CHICAGO, ILL. Germain Lumber Co., Pittsburgh, Pa......... 44.00 44.00 44.00 44.00 44.00 YH 
Griffith Lumber Co., Huntington, W. Va...... 52.00 60.00 57.00 57.00 62.00 . 
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THE LUMBERMAN POET 








Heaven and Home 


Longer ago than even Rome 
Men spoke of heaven as of “home,” 
A place to come 
Irom care and strife, 
The troublesome 
Affairs of life, 
Home from the wanting, wandering, 
Home to a better place and thing. 


If heaven’s home, then home must be 
On earth a little heavenly, 
A place to lay 
Our burdens down, 
To shut away 
The noisy town, 
And for a little know the worth 
Of home, a heaven here on earth. 


So let us think of heaven as 
The final home that mortal has, 

3ut first to find 

A home so dear 

It is a kind 
; Of heaven here, 
A heaven man himself may build 
With love and peace and comfort filled. 


We See b’ the Papers 


Cleveland bus passengers beat up a robber. 
Maybe hotel guests sometime will rise up and 
do that to a manager. 

“Fletcher Hits ‘New Deal’ on Four Fronts.” 
But why the front? 

Republican leaders, if any, have called off 
the proposed conference in Kansas City. Out 
that way they've had enough dust storms 
already. 

However, to paraphrase Abraham Lincoln a 
little, we predict that no Presidential candidate 
can survive half Republican and half Socialist. 

A State is always threatened with another 
legislative session or another drouth. 


The history of America is full of successful 
men who had to start in poverty. The proposed 
remedy is to abolish success. 

At Bradford, Pa., we bought a local paper 
called the ERA, and for a minute we were 
afraid it was another of those Washington 
things. 

Mae West denies she has been married. She 
doesn’t wish any man tough luck. 

In Formosa 16,493 houses were destroyed 
and 20,000 damaged, accomplishing for the 
building business in a few minutes as much as 
the Government could hope to do in three years. 

Why not set the news from Washington all 
caps? 

“Legislators Hope for May Adjournment” 
headlines an otherwise reliable Pennsylvania 
paper, 

The understanding is that the boys are to get 
the bonus if it can be done without inflation, 
borrowing or new taxation. It looks like the 
old army game. 

Another understanding is that, if the boys get 
the bonus, it is to be distinctly understood they 


are never to have any pensions. Until they ask 
lor them. 


It is announced that the NRA will expire 
June 16. What, again? 

A lot of this “inside news” from Washington 
reads as though it were from inside Matteawan. 


One woman who is giving a good deal of 
thought to the higher things of life is the one 
who does the marketing. 

A fellow used to ask to be the first man to 
see the President. Now he asks to be the last. 


Many a mortgaged farmer who once thought 


himself a leading citizen now finds he was 
just a landmark. 

So much has been done for the textile indus- 
try that it is almost done for. 

A disturbing factor concerning the “social 
security” bill in that some of those who voted 
nu in the House wanted something worse. 


Between Trains 


GRAND Kapips, MicH.—More than a thou- 
sand employees of the Consumers’ Power Co., 
not only employees, but enthusiastic employees 
of this great holding company which serves 
Michigan so splendidly, gathered together like 
a happy family tonight. We wished some of 
the politicians who are trying to get their jobs 
could have seen them, and especially that the 
consumers could have seen them, and decided 
whether they would like to have the politicians 
in these jobs in preference to these fine men 
and women. 


Lima, Ou1lo.—Ajiter it’s all over—whatever 
it is—some say it’s a depression—the fellows 
who retused to allow themselves to be licked 
ought to be knighted, or something. Peace 
hath her victories no less renowned than war, 
says another poet named Milton, and selling 
campaigns no less than military campaigns. 
So we suggest an organization of the tellows 
who refused to give up or lie down, and espe- 
cially of the organizations that refused to do 
so—tor example, the Lima Kiwanis Club. 
Nothing has delayed recovery so much as the 
idea that the only thing to do is for the Gov- 
ernment to borrow money and give men a dole, 
instead of letting business borrow it and give 
them work. Nothing, unless it is the idea that 
we must do whatever the radicals want or we 
shall have a revolution. It would pay us bet- 
ter in the long run to do nothing they want, 
and have it. God Almighty never helped a 
man or a country that was afraid. 


INDIANAPOLIS, IND.—Believe it or otherwise, 
but the icemen of Indiana met here today, and 
had one of the most cheerful conventions we 
have seen. Suppose a lot of corporations were 
trying to install in every kitchen a machine 
to make the household’s own lumber—well, a 
lot of lumbermen would just curl up and quit. 
What if you had that to meet, and a depres- 
sion besides? So thank heaven and go back 
to your sawmill or lumber yard, and act ac- 
cordingly. 





Laws and Men 


We have a lot of man-made laws, 
But not so many law-made men: 
A statute may receive applause— 
Then men become themselves again. 
I think perhaps the grace of God, 
A woman’s love, can change a man, 
May turn him from the trail he trod— 
But there is little else that can. 


Our man-made laws by men are made 
Of human dreams and theories, 

Our man-made laws by men obeyed 
About as long as men so please. 

The students of disputing schools 
Will find, with all their wisest art, 

They easily can change the rules, 
But not so easily the heart. 


Our laws may change the human mind, 
The human conduct, for awhile, 

Then both are readily inclined 
To try some law of some new style. 

Men make new laws, that they may break, 
However much for law we claim; 

For laws are all that men can make— 
The man remains about the same. 


Drow Brand 


TIDEWATER 
RED 
CYPRESS 


Leads in Consumer Preference : 








Because of its colorful beauty, un- 
compromising durability and long- 
run economy in service. 


Leads in Dealer Popularity : 


Because its ability to efficiently serve 
a wide variety of building uses as- 
sures diversified outlet and consistent 
turn-over. 


Always Specify Arrow Brand. 


When ordering Cypress always spec- 
ify Arrow Brand Tidewater Red Cy- 
press. For quick, dependable service 
order your cypress requirements from 
the 


FLORIDA LOUISIANA 


RED CYPRESS COMPANY 
JACKSONVILLE, FLORIDA 


Qrow Brand 

















BURTON -SWARTZ 
CYPRESS CO. 
PERRY, FLA. 


Tidewater Red Cypress 


THE BEST 
OBTAINABLE 

















| The Largest Stock in the 
Entire Industry 




















CYPRESS 


We annually produce 40,000,000 feet of 


be Louisiana Red Cypress Lumber, 
U. Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 

















“The Heart Content’’ 


Have you delayed giving your wife this new book 
by “‘the lumberman poet’’? Let us send it to you 
—take it home to her—how it will cheer her up! 
$1.25 postpaid. 


Address the Publisher 


American Lumberman 
431 So. Dearborn St.,CHICAGO, ILL. 
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What the Associations Are 
Planning and Doing 


May 


6-7—Kansas Lumbermen’s Association, Ma- 
sonic Temple, Salina, Kan. Annual. 
8—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Pfister Hotel, Milwaukee, 
Wis. Spring meeting. 
8-9—Alabama Lumber and Building Material] 
Dealers’ Association, Birmingham, Ala. Annual 
13-16—National Fire Protection Association, 
Biltmore Hotel, Atlanta, Ga. Annual. 
14-15—Arkansas Association of Lumber Deal- 
ers, Hotel Marion, Little Rock. Ark. Annual. 
14-16—Associated Cooperage Industries of 
America (Inc.), Jefferson Hotel, St. Louis, Mo. 
Annual, 
15-16—Pacific Division, National Wooden Box 
Association, Sir Francis Drake Hotel, San Fran- 
cisco. Tri-Annual. 
15-16—National-American Wholesale Lumber 
Association, Ambassador Hotel, Atlantic City, 
June 20-21—Carolina Retail Lumber & Building 
Supply Dealers’ Association, Ocean Forest Ho- 
tel, Myrtle Beach, 8. C. Summer meeting. 

June 25-27—Northwestern Lumbermen's Associa- 
tion, Breezy Point Lodge, Pequot, Minn. Sum- 
mer convention. 


May 


May 
May 
May 


May 


May 


May 





Kansas Dealers Complete Plans 
for Coming Convention 


Sattna, Kan., April 22.—All preparations 
are completed for the annual convention of the 
Kansas Lumbermen’s Association to be held in 
the Masonic Temple here, May 6 and 7. A 
large attendance of dealers from all over the 
State is expected to assemble for the discussion 
of timely subjects, one of the most important of 
which is “Distribution.” Fred H. Ludwig, 
Reading, Pa., one of the country’s foremost re- 
tailers, and an exceptionally fine speaker, will 
deliver an address on that subject on the open- 
ing day. Other speakers scheduled include John 
R. B. Byers and C, Arthur Bruce, Washington, 
D. C.; W. W. Woodbridge, Seattle, Wash.; E. 
G. Kelly, Manhattan, Kan.; J. A. Scroggs, Kan- 
sas City, Mo., and others. A fine array of ex- 
hibits will be ready for inspection of visitors. 
A big convention banquet will be held Monday 
evening, with a “surprise program.” Special 
entertainment is provided for the ladies, includ- 
ing matinees at two theaters. 





Pacific Box Makers to Convene 


San Francisco, Cauir., April 20.—The Pa- 
cific Division of the National Wooden Box 
Association decided, at an executive committee 
meeting last week, that the second tri-annual 
convention will be held on May 15 and 16. 
Headquarters will be in Room 302 of the Sir 
Francis Drake Hotel, San Francisco, with the 
first session convening at 10 a. m., Wednesday 
morning, May 15, according to an announce- 
ment made by J. H. Dobbin, manager. 





Spring Meeting of Northern H & H 
Is Important 


OsukosuH, Wis., April 22.—Announcement is 
made by O. T. Swan, secretary-manager North- 
ern Hemlock and Hardwood Manufacturers’ 
Association, with headquarters in this city, that 
the regular spring meeting of the organization 
will be held in the Pfister Hotel, Milwaukee, 
on May 8. 

“By that time,” said Mr. Swan, “we expect 
to have information covering the proposed Lum- 
ber Code revisions to be submitted by the NRA. 
We shall have the reports of the conclusions 
of the National Lumber Manufacturers’ Asso- 
ciation annual convention, and perhaps results 
of a meeting of the Lumber Code Authority 
which will be held the last of April. Further, 
we may know about what type of NRA ex- 
tension legislation we shall have. Accordingly, 
our gathering on May 8 is to be a mass-meet- 
ing of all lumber manufacturers of Wisconsin 
and Michigan; who are called together to con- 
sider Code problems, the new legislation, and 


the instructions they want to give their rep- 
resentatives in dealing with these matters.” 
The board of directors will meet on the pre- 
ceding day, at the same place, to develop rec- 
ommendations for the general meeting. 





National Wholesalers Are Expecting 
a Big Convention 

New York, April 22.—Thus announces W. 
W. Schupner, secretary National-American 
Wholesale Lumber Association: 

“The wholesaler attending the WNational- 
American convention at Atlantic City, May 15- 
16, will be mighty glad he came. He will for 
two days personally contact the outstanding dis- 
tributors of the country, exchange ideas, and 
have a ringside seat at one of the most interest- 
ing conventions he ever attended. 

“He will come home mentally stimulated and 
refreshed, with a new perspective on his job, 
renewed faith in the future of his business, a 
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will be at the service of the association 
at rates materially lower than will prevail late, 
in the season. Mr. Wheeler urges that member, 
bring their wives and children, so that all on 
benefit by this delightful outing. : 


members 





Ontario Retailers Approve Sales 
Tax Collection by Mill 


Toronto, Onr., April 23.—At the spring 
meeting of the directors of the Ontario Retail 
Lumber Dealers’ Association, held here Apyi 
12, the retailers were joined by representatiyes 
of the Wholesale Lumber Dealers’ Associatioy 
and the White Pine Bureau for a conference o; 
lumber affairs. The recent change in the metho; 
of collecting the sales tax on shingles and |ath 
was discussed, and the majority felt that the 
method now being used, whereby the tax is col. 
lected by the manufacturer when he sells to the 
licensed retailer or wholesaler, is preferable t 
the old plan of collection by the retailer when 
sold to the consumer. 

Among important matters discussed by the 
retailers were wholesale distribution of gypsum 
products and hardwood flooring, the dealers ob. 
jecting to some features of present distribution 
methods. 

The directors approved a suggestion that the 
Forest Products Laboratories of Ottawa fe 
asked to put on in Toronto next winter an edvu- 





ANNUAL 


in Chicago. 


enlarging the market for wood. 


rapidly. 


Authority on Saturday. 


of AMERICAN LUMBERMAN. 





NATIONAL MANUFACTURERS IN 


As this issue of the AMERICAN LUMBERMAN goes to press, the annual 
meeting of the National Lumber Manufacturers’ Association is in session 
Preliminary to the meeting of the association, there was a 
meeting of directors of the Timber Engineering Corporation and of the 
American Forest Products Institute, at which complete reports were heard 
covering the progress made in introducing metal connectors as a means of 
These reports indicated that already 
these connectors have resulted in the sale of 30,000,000 feet of lumber 
which otherwise would not have been used, and the demand is increasing 


The directors, nominating committee and other committees of the asso- 
ciation held executive sessions on Thursday, and a general meeting was 
scheduled for Friday, to be followed by a meeting of the Lumber Code 


A complete report of these meetings will be published in the next issue 


SESSION 











fresh viewpoint on many subjects, and last, but 
perhaps most important, some new, cashable 
ideas, which—worked out—alone will repay the 
cost of the trip. 

“And after meeting the outstanding men in 
our association, who have given so freely of 
their time and money to its upbuilding, he will 
have a better appreciation of what the National- 
American means to him and to the present and 
future of his business.” 





Carolina Dealers Plan Pleasurable 
Summer Meeting 


Cuariotre, N. C., April 22.—Victor W. 
Wheeler, secretary Carolina Retail Lumber and 
Building Supply Dealers’ Association, announces 
from headquarters in this city that the summer 
meeting of the association will be held at the 
Ocean Forest Hotel, Myrtle Beach, S. C., June 
20-21. The weather at that time is always ideal, 
the hotel will not be overcrowded, and the event 
will be in every way more enjoyable than if 
held later in the season, Secretary Wheeler ex- 
plained. Everything which this magnificent 
$3,000,000 resort hotel has to offer its guests 


cational course similar to 
ducted in Ottawa. 

It was decided also to renew the application 
to the railway companies for an additional fre 
day for unloading large carloads of lumber. 
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the chairman were submitted and approved. | 
It was announced that arrangements are being 
made for a summer outing, to be held by the 


Southwestern Ontario Retail Lumber Dealers | 


Association on a Friday prior to June 21, that 
will include a visit to the plant of the Imperial 
Oil Co. at Sarnia. 





Northwestern Reinstates Former 
Annual Dues 


MINNEAPOLIS, MINN., April 22.—At a fe . 


cent joint meeting of the executive committees 
of the Northwestern Lumbermen’s Association 
and the Northwestern Retail Lumber ane 
Building Material Code Authority (Inc). t 
was officially decided to make no further Code 
assessments. 
reinstate annual dues in the Northwestern Lum- 
bermen’s Association at $20 per yard. 


The committee also decided tof 
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pe recalled that beginning Jan. 1, 1934, mem- 
hers were billed for only $10 per yard, be- 
cause approximately one-half of the time of 
_sociation employees was being spent on Code 
administration and approximately one-half of 
the expenses were borne by Code assessments. 
Now that Code assessments no longer will be 
made it is felt that it is only logical that the 
399 dues be reinstated, since this will be the 
<ole source of income to the association in the 


future. 





Trades Relations Committee Is 
Functioning 


Kansas City, Mo., April 22.—E. E. Woods, 
secretary Southwestern Lumbermen’s Associa- 
tion, reports that the trades relations committee 
of the association recently appointed by Presi- 
dent Scroggs has been actively at work and 
the fruits of its labors are already apparent. 
The function of this committee is to work out 
accord between the manufacturers of building 
materials and dealer distributors. The per- 
sonnel of the committee is as follows: 


J. R. Nuckles, Caldwell-Nuckles Lumber 
Co, Kansas City, chairman; W. W. Starr, 
Alva, Okla.; James Cooke, Enterprise Lum- 


per Co., Little Rock, Ark.; Walter Lambert, 
Lambert Lumber Co., Leavenworth, Kan.; 
Harry A. Smith, South Park Lumber Co., St. 
Joseph, Mo. 
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Inland Empire Surveys Industrial 
Possibilities 


SPOKANE, WasSH., April 20.—The lumber sec- 
tion of the first annual Inland Empire Business 
Progress Congress, called by the Spokane 
Chamber of Commerce to discuss industrial and 
business growth anticipated for the next few 
years, was one of the most important of the 
many divisions, under the chairmanship of 
Walter H. Leuthold, of the Deer Park Lum- 
ber Co. 

The Congress took no action towards plan- 
ning expansion for industries of the Inland 
empire, but possibilities were examined and 
the way opened for further discussions which 
may lead to important developments. 

Mr. Leuthold presented the possibility of 
building a piné veneer plant, costing from $200,- 
000 to $500,000, and capable of supplying the 
growing need for veneers for doors and other 
interior work. 

Gunther Carlberg, secretary-manager of the 
National Wooden Box Association, discussed 
promotion of use of wooden boxes. W. C. Howe, 
secretary of the Brewer Box Company, told of 
the importance of lower freight rates if the 
wooden box industry is to grow. A campaign 
to popularize wooden containers of all sorts 
was suggested and generally approved, but no 
definite plans were worked out. 


Among the Lumbermen’s Clubs 


Southwestern Hardwood Club Holds 
Annual 
[Special telegram to AMERICAN LUMBERMAN] 


Atexanpria, La., April 23—E. F. Horan, 
Kirby Lumber Co., Houston, Tex., was re- 
elected president of the Southwestern Hardwood 
Manufacturers’ Club in its annual meeting here 
today. Other officers re-named for the new 
year include: 
First vice 
Pearl River 
La. 

Second vice president—J. Leroy Glaze, Hill- 
yer-Deutsch-Edwards (Inc.), Oakdale, La. 
Third vice president—F. D. Goodman, Frost 
Lumber Industries (Inc.), Shreveport, La. 
_Secretary-treasurer—George Schaad, Jr., 
New Orleans. 


president—King W. 
Valley Lumber Co., 


Bridges, 
Hammond, 


New directors, three-year term—H. D. Love, 
Turner-Farber-Love (Inc.), Lemoyne, La.; 
A. N. Smith, Smith Lumber Co., Blanks, La. 
Hold-over directors—H. J. Brenner, Alexan- 


dria, La.; W. D. Lurry, Zenoria, La.; W. E. 
Sailor, DeRidder, La.; Grover N. Harrison, 


Clarks, La.; H. B. Johnson, Shreveport, La.; 
W. D. Brewer, Palmetto, La. 


The meeting was advanced one day so as not 
to conflict with the National Lumber Manu- 
lacturers’ Association annual meeting in Chi- 
cago, and to permit the attendance of manufac- 
turers from Mississippi, Arkansas, Louisiana 
and Texas. Discussion centered around gen- 
eral conditions in the southern hardwood indus- 
try, club activities designed to better these con- 
ditions, and Code matters. 

_Curtailed production, due considerably to high 
river levels, has resulted in mill stocks being 
seriously broken, to the extent that shortages 
now exist in white oak, red oak, cottonwood and 
some items in gum, discussion revealed, and in 
Many instances difficulty was reported in filling 
orders, 

When the Code was being considered many 
were surprised at the number of operators re- 
vealed as being still “on the Code” in respect 
to hours and wages of-employees. The manu- 
lacturers expressed opposition to any lowering 
of wage levels that can be avoided. No action 
concerning the Code was taken, however, be- 
ag it won _ that any regional action prior 

1€ national meeting i i 
ee eting in Chicago would be 

Progress in obtaining signatures to the trade 

Promotion program was reported by J. L. 











Avery, and Parrish Fuller and Ben Johnson 
joined him in endorsing the program and urging 
fellow manufacturers to sign the contracts. Sev- 
eral signed at the meeting. 





Opposes Slum Clearance Plan 


MINNEAPOLIS, MINN., April 23.—The Twin 
City District Retail Lumbermen’s Association, 
meeting last Tuesday night in St. Paul, went 
on record as opposing a proposed “slum clear- 
ance” plan in Minneapolis. Protests were sent 
to President Roosevelt and Secretary Ickes. 
The Federal plan would involve the clearance 
of some fifty acres in Minneapolis, by wrecking 
the buildings now there, and building apart- 
ments in their place. 

J. F. Bissonnette, secretary of the Apartment 
Owners’ Association, was the chief speaker in 
opposition to the plan, pointing out that the 
plans provide for the use of comparatively lit- 
tle wood, that it is probable the Government 
would purchase that and take advantage of the 
50 percent reduction in freight rates allowed 
the Government for shipment of materials. 


Southern Wisconsin Club to Meet 


EvANSVILLE, Wis., April 22.—Twenty-four 
members of the Southern Wisconsin Lumber- 
men’s Club attended a meeting here April 9 to 
discuss current problems in the lumber indus- 
try. The club is composed of lumbermen from 
Rock and Green counties, who will meet May 
8 at a dinner and business meeting in Footville. 








Mill Club Hear Talk on Planers 


Loncview, Wasu.. April 20.—Planing mill 
equipment and practice was the subject of the 
last meeting of the Weyerhaeuser Club, at the 
Weyerhaeuser plant cafeteria here. Dan 
Macomber spoke on equipment, describing in 
detail the matchers, sizers and moulders, and 
listing the patterns run on each machine. He 
illustrated the construction of a modern planer, 
and showed how lumber is fed into one. He 
also explained details of springboard manufac- 
ture. R. J. B. Jackson described how orders 
are handled in the planing mill. 





PROBABLY no single item of home modern- 
ization yields as large returns in cash savings 
and added comfort as insulation. 
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Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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West Coast an 
Expect Expansi 


As a Result of Reductions 


Lower Coast-to-Coast Rate 
Endorsed by Rail Executives 


SEATTLE, WaSH., April 20.—Officials of the 
West Coast Lumbermen’s Association, and 
West Coast lumber manufacturers generally, 
are feeling elated over the announcement that 
on April 12 the traffic executives of the rail- 
roads east of Chicago agreed to join with the 
western and transcontinental lines in establish- 
ing a through rate of 72 cents per hundred 
pounds on lumber shipped from the Pacific 
Coast to any points between Chicago and the 
Atlantic seaboard. Before this substantial re- 
duction in lumber rates can take effect, one 
more step remains—final action by the council 
of eastern railroad presidents. 

The proposal for a blanket rate east of Chi- 
cago restricted to certain quantity loadings, 
originally advanced by the West Coast Lum- 
bermen’s Association, has been the subject of 
negotiations between the industry, the trans- 
continental lines, and the eastern railroads for 
several years. The present action, however, is 
voluntary on the part of the eastern lines, an- 
nounced as a test to determine in actual prac- 
tice how much of the long-haul lumber traffic 
from the Pacific coast can be secured by the 
railroads in competition with water haul by 
vessel to the Atlantic coast through the Pan- 
ama Canal. 

Ever since 1920, when eastbound lumber rates 
were advanced 331/3 percent, the West Coast 
lumber industry in reaching the eastern markets 
by rail has beeen handicapped by these rates 
from all northern Pacific coast points: Chicago, 
72 cents; Indiana line, 8144 cents, from thence 
upward until the rate had reached 90 cents per 
hundred pounds at the Atlantic coast. On the 
average product of a Douglas fir mill, 90 cents 
per hundred pounds means $22 per thousand feet, 
or considerably more for transportation than the 
average value of the lumber at the sawmill has 
been for a good many years. Commenting on 
this fact, Col. W. B. Greeley, secretary-manager 
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d Inland Empire 
on of Markets-- 


in Cost of Transportation to 


Middle West and Eastern Sales Territories 


West Coast Lumbermen’s Association, said: 

As a result, rail shipments of West Coast 
lumber east of Chicago have dwindled to 
almost nothing. 
sively pushed 
the 
and thence 
motor truck. 


back as Chicago. 


April 27, 193; 


on lumber to eastern points will widen th, 
field considerably for mills of this region, It 
will also result in more tonnage for the rail. 
roads, because we will now be able to ship 
to New York City and other Atlantic seaboard 
points at virtually the same cost as Coast 
mills, which have had advantage of Cheaper 
water transportation. 
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Lower Steamer-Barge Rates ty Second 
Mississippi Valley 

SeaTt_e, WAsH., April 20.—The significane es 

to the West Coast lumber industry of the receny — 

announcement of combination broken “4D! 


: _ Steamer-barge 
rates on lumber shipped to Mississippi River 
Valley points by ocean steamer via Panany 


sistence H 
miles west 


The industry has aggres- Canal to New Orleans, then by barge to des. | eg 

its cargo deliveries through  tination, or short haul freight carrier, is brought been _ 

Panama barn + the =. a to the attention of lumber manufacturers jn os of le 

"eaaner Pye ne and other statement by the West Coast Lumbermen’s As. rd mont 

heavy items are even shipped by vessel to ‘0Ciation, which sees in this development an be ready 1 

Norfolk or Baltimore, and thence by rail to- opportunity for a substantial increase in terri. -ontract f 
ward the forests where they grew, as far tory in which West Coast lumber can be eco. necilies tl 

nomically distributed. “a Aug. 1 

The present proposal is made in an effort to _H. N. Proebstel, traffic manager of the asso- | modern in 

determine how far it is practicable for the rail- ciation, has supplied the industry with schedules sarage, Ol 
road lines to recover this long-haul lumber of new combination cargo-barge rates which | jamental 
traffic. The proposal blankets the entire terri- apply from the Columbia River and Puget Sound for occup 
tory from Chicago to the Atlantic Ocean, under ports in units of 1,000 feet board measure, and accepted. 
the rate to Chicago itself, 72 cents on shipments from Grays Harbor and Willapa Harbor in lots mitted to 


subject to a minimum of 50,000 pounds per car, 
for a trial period until Dec. 31, 1935. The lower 
rate will apply to all points of origin from Spo- 
kane westward to the Pacific. This as an “al- 
ternate” rate, leaving shippers the option of 
using the former rate, with lower minimum 
loadings, if they prefer. 

If confirmed by the presidents of the eastern 
lines, this reduction in eastern railroad rates 
will be an important step in the direction of 
lower transportation costs on the lumber pro- 
duced on the entire Pacific coast, and should 
result in not only increased volume of tonnage 
for the railroads, but an increased volume of 
business generally for the West Coast and In- 
land Empire mills. 


Inland Empire Will Benefit 
from Rate Cut 


SpoKANE, WasuH., April 20.—Granting of a 
rate reduction to points east of Chicago, on 
lumber moving by rail from the West, will 
mean increases in business for Inland Empire 
mills, according to Milton T. McGoldrick, as- 
sistant manager of the McGoldrick Lumber 
Co., who said: 

The new blanket rate of 72 cents a hundred 


of 500,000 feet or more. These schedules pro. 
vide for acceptance of shipments from Feb, 1 
to Sept. 15 this year. From the published tariffs 
the association has prepared a statement of com. 
parative charges, showing the advantage the 
water route has over the transcontinental rail- 
road route. These are as follows: 
Douglas Fir Timbers 12x12 Inch Standard 
Lengths 
Rates per 


thousand 

TO POINTS ON THE MISSISSIPPI RIVER FROM VICKsS- 
BURG TO ST. Louis— 

Railroad 


Saving water routing............ 
To CHIcAaGco— 
Railroad 


oh iad fat ca or eri ila dierent aes ek ak 


To EVANSVILLE, IND.— 
Railroad 





0 EES Aen ee ae ee See 
To CINCINNATI, OHIO, LOUISVILLE, Ky.— 
Railroad 


$ 9.00 





Saving $10.80 


Mississippi Valley is one 


Declaring that the 











CLIMATE FINE FOR SEASONING—BUT KILN 
PRODUCES HIGHER QUALITY 


BERNALILLO, N. M., April 22.—“It is generally considered that New 
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Mexico, with its breezy plateaus and hot, dry temperature, is ideal for 
the natural seasoning of lumber on the yard,” says T. P. Gallagher, presi- 
dent and manager of the New Mexico Lumber & Timber Co., this city, 
one of the largest and best known lumber operations in the Southwest. 
“And it is true,” he continued, “that lumber can be air dried on the yard 
in a reasonable time during part of the year. But by kiln drying our 
lumber direct from the saw, we get a quicker turnover and more flexible 
operation; also by drying on low temperatures, with all elements under 
positive control, we are able to produce a much better quality of lumber, 
seasoned to a definite, uniform moisture content,” he added in explaining 
the reason for the recent addition of a battery of high-powered, cross- 
circulation kilns with overhead fans. “We are now able to reduce our 
normal inventory,” said Mr. Gallagher, “and that is the most important 
benefit that this modern kiln installation brings to us.” The kilns were 
designed, and the equipment for them furnished, by the North Portland 
(Ore.) plant of the Moore Dry Kiln Co.; and the mill buildings them- 
selves are of wood construction. The battery has a drying capacity of 
over 50,000 feet of lumber a day. Pictures of the mill (above), and of 
its new battery of Moore kilns (below), accompany this article. The 
secretary of the New Mexico company is A. J. Sine, and its plant super- 
intendent is T. W. Zadow. 





Plant of one of the largest and best known lumber operations in the Southwest 
—that of the New Mexico Lumber & Timber Co., Bernalillo, N. M.; and its 
new battery of low-temperature kilns that produce high quality lumber 
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of the most important lumber consuming re- 
jons in the world, the association says: ‘Even 
under present conditions of low demand, an ex- 
traordinary opportunity is opened for large sales 
of West Coast construction lumber and shingles 
delivered on a freight rate charge such as is 
now effective in the steamer and barge routing. 





Second Western Homestead 
Project Started 


Loncview, Wasu., April 20.—Ground was 
broken April 17 on the Longview Federal Sub- 
<istence Homesteads project, one and one half 
miles west of here. Contract for construction 
of sixty homes on the $175,000 project has 
heen awarded to the Hoffman Construction 
Co. of Portland, Ore., and to K. T. Hender- 
con, of Longview. It is estimated that, within 
four months, the 141-acre tract of land will 
be ready for occupancy by sixty families. The 
contract for construction of the sixty homes 
specifies that they must be ready for occupancy 
by Aug. 15, 1935. Each of the homes will be 
modern in design. Every tract will include a 
garage, outbuildings and 30 fruit trees and_or- 
namental shrubbery. Thirty-six applications 
for occupancy of the homes already have been 
accepted. None of the applicants will be per- 
mitted to move onto the property until the 
project is finished. Homesteaders are required 
to be low-wage earners. Persons on relief 
rolls are not eligible for this division of the 
rehabilitation program. Successful applicants 
must purchase the tracts complete, paying for 
the property over a 30-year period on the basis 
of monthly payments of $12.32. The Longview 
project is the second established on the Pacific 
coast and the sixteenth in the United States. 





To Build Transient Camps in 
Kansas 


Kansas City, Mo., April 20.—The Kansas 
Emergency Relief Corporation has asked for 
bids at Topeka, Kan., for materials to con- 
struct transient camps at Cottonwood Falls, 
Eskridge, Gardner and Sedan, Kan. Each camp 
will require approximately 150,000 feet of lum- 
ber, officials said. 





Prefabricated Camps Not to Be 
Used Now—Maybe Later 


Wasurncton, D. C., April 22—Government 
specifications for prefabricated buildings for 
CCC camps in various parts of the country 
were withdrawn, it is stated here, as the result 
of protests made by retail lumbermen and build- 
ing material dealers in various sections of the 
country. In fact a definite statement to this 
effect was made last week at the annual meet- 
ing of the National Retail Lumber Dealers’ 
Association by Frank Carnahan, its secretary. 
_ Portable houses will not be used during the 
rst quarter of this year, it is stated definitely 
here—that is, the April-June period—but in 
spite of the fact that these portable houses are 
more expensive than the local construction, it 
is reported on very good Government authority 
that the prefabricated houses will be used in 
the future or after the proper specifications 
have been drawn. 

There is no very good estimate as to the 
actual amount of lumber that will be needed, 
hut attention is called to the fact that there will 
1,740 new CCC camps built under the new 
hve billion dollar work relief bill, making a 
total of 2,916 of these camps. At present the 
camps are taking care of approximately 300,000 
men, while, under the proposed new set-up, 
600,000 men will be taken care of. 

here is no question that just recently the 
Prefabricated houses were given up in all areas 
of the country except one, and it is reported 
on good authority that it was found that this 
kind of construction was more expensive for 
the Government. On the other hand, for some 
reason which Government officials will not dis- 
Cuss, they intend in the future to go ahead with 
this type of construction. 


It's Easy to Eliminate 


CostTLy SAP STAIN AND MOLD 
With 


DOWICIDE 


Inexpensive, too — users 
report costs averaging only 


12c per M bd. ft. 


That isn't all—hundreds 
of pine and hardwood op- 
erators are finding that 
DOWICIDE is the only 
anti-stain chemical that can 
be depended upon to give 
fully effective results the 
year round, even under 
severe conditions of seas- 
oning. 





Greater permanence and effec- 
tiveness in both stain and mold con- 
trol, ease and safety of application, 
low cost, convenient warehouse 
stocks — these are the reasons for 


DOWICIDE'S wide and successful 
adoption by the lumber industry. 


Write us today for further infor- 
mation and prices. Ask for a copy 
of our specifications for inexpensive 
treating equipment. 

For 


BRIGHT LUMBER 


DOWICIDE 


THE DOW CHEMICAL COMPANY 
MIDLAND, MICH. 





























Fully effective on both pine and hardwoods. 


Distributed and Serviced by 


A. D. CHAPMAN & COMPANY, 


NEW ORLEANS, LA. 


FORMERLY 
THE CHEMICAL TREATMENTS COMPANY, Inc. 





Bids Made on Pennsylvania- 
Virginia CCC Camps 


Battrmore, Mp., April 22.—Bids for supply- 
ing lumber and molding for eight Civilian 
Conservation Corps camps in Virginia and 
Pennsylvania were opened here April 17. The 
contracts call for 3,000 feet of quarter inch 
molding, 4,410 feet of No. 1 common and 238,- 
150 feet of No. 2 common yellow pine for each 
camp; and the bids range from $4,326 to $5,464 
per camp. The lowest bidders are as follows : 
Camp NP-12, near Luray, Va., Germain Lum- 
ber Co., Pittsburgh, Pa., $4,648; Camp P-77, 
near Edgerton, Va., McKann Lumber Corpora- 
tion, Norfolk, Va., $4,326; Camp P-78, Han- 
over, Va., Germain Lumber Co., Pittsburgh, 
$4,648: Camp P-79, Spout Springs, Va., J. 5S. 
Pursell, Louise, Va., $4,517; Camp SES-2, 
Danville, Va., West Brothers Lumber Co., 
Winston-Salem, N. C., $4,264; Camp SP-22, 
Quantico, Va., $4,648; Camp SES-1, Home, 





Pa., Edward Eiler Lumber Co., Pittsburgh, Pa., 
$5,464; Camp SP-23-Va., Alexandria, Va., 
Germain Lumber Co., Pittsburgh, Pa., $4,648. 





New Bid on Missouri Camps 


Kansas City, Mo., April 20.—The Federal 
Government will hold a re-bidding April 22 at 
Fort Leavenworth, Kan., on construction ma- 
terials for six CCC camps in Missouri. There 
have been several delays since the original bids 
were received, due to the temporary impasse 
on the Federal work-relief bill, which carried 
appropriations for the work. Bids have been 
asked on 200,000 feet of lumber, 36 kegs of 
nails and 360 rolls of roofing paper. Plans 
call for the camps to be somewhat smaller 
than those to be built in the future. 








THE COMBINED production of oranges and 
grapefruit is larger this year than last, despite 
severe frosts. 
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MILLS FACE SERIOUS LABOR PROBLEMS 


Many Large Plants in South Will Continue Code Hour and Wage Scales and 
So Avoid Depressing Prices; Pacific Northwest Threatened by Strikes of 


AMERICAN LUMBERMAN 


Mill and Longshore A. F. of L. Unions Based Partly on 


Inland Empire Mills Not 


Seriously Threatened 


SPOKANE, Wasu., April 21.—Considerable 
concern is felt over the threatened loggers’ and 
mill workers’ strike, but there are favorable 
factors in the situation in the Inland Empire. 
The Four L organization (Loyal Legion of Log- 
gers & Lumbermen), an employee-employer co- 
operative group of the Northwest, is consid- 
ered very strong here and many mill owners 
believe that the union will not be able to make 
inroads in this organization. 

Most of the workers live near the mills, 
many having their own homes, and have a dif- 
ferent attitude towards their jobs than workers 
who rent homes in the larger Coast cities and 
are not only subjected to the influence of pres- 
sure from their own union, but also from the 
longshoremen’s union and other unions active 
in trying to force the men out. 

Several lumbermen expressed the opinion that 
the only danger of the Inland Empire lumber 
industry's being seriously affected by the strike 
is in event a long-drawn-out battle develops. 
The union, on the other hand, claims that one 
out-of-town mill is well organized (Deer Park 
Lumber Co.) and will be immediately crippled 
by loss of 225 men, but admits that Spokane 
mills are not so strongly organized. 


A. F. of L. Seeks to Smash 
the Four-L 


PortLAND, Ore., April 20.—‘The American 
Federation of Labor, through the Loggers’ and 
Sawmill Workers’ Union, is engaged in a de- 
termined, sweeping campaign to unionize lumber 
and timber workers of the Pacific Northwest,” 
is the statement of the Oregon Voter in an arti- 
cle in a recent issue, discussing the deplorable 
effects upon the lumber industry of the Pacific 
Northwest should there be substantial compli- 
ance with orders of the National Labor Rela- 
tions Board in connection with complaints 
against the Weyerhaeuser Timber Co. and 
Long-Bell Lumber Co. The Voter says: 

It is reputably reported that the amount of 
money already expended by A. F. of L. in- 
terests in this undertaking is second only to 
the vast sum devoted to efforts to unionize 
the steel industry. In order to push its cam- 
paign with real effectiveness, it was appar- 
ent from the first that A. F. of L. must smash 
the existing Loyal Legion of Loggers & Lum- 
bermen, the Northwest’s unique joint em- 
ployee-employer organization, which has be- 
hind it an eighteen years’ record of notable 
service. By clever maneuvering, the union 
forces have succeeded in gaining support of 
the National Labor Relations Board in this 
momentous undertaking. The 4L, though of 
radically different nature, is in danger of 
being placed in the category of a company 
union and, as such, being impugned and bat- 
tered to pieces. This in spite of the fact that 
some unbiased observers are of the opinion 
that the 4L is a development far in advance 
of the times, probably closely approximating 
an ultimate, ideal system of establishing 
harmonious equitable relations between em- 
ployer and employee. 


Under the ruling of the Labor Relations 
Board, these two companies must advise all 
employees that they are not required to retain 
membership in the 4L; the companies must cease 
all payments or contributions to the 4L. which 
might be devoted to purposes of encouraging 
membership in that organization or of encour- 
aging collective bargaining through the 4L ma- 
chinery; they also must withdraw the check-off 


privilege from the 4L or take immediate steps 
to provide the same privilege for the Loggers & 
Sawmill Workers’ Union, No. 18,260; they 
must bargain exclusively with that union in good 
faith and for the purpose of reaching an agree- 
ment covering wages, hours and working condi- 
tions for a specified period of time. In further 
comment on this, the Voter said: 

It is easy to forecast the fate of the 4L in 
event there should be substantial compliance 
with those orders. 

It is, of course, obvious that once the two 
big companies yielded to those decrees, the 
A. F. of L. union would be thoroughly estab- 
lished and buttressed in the two big plants— 
and in the Northwest—with the companies 
dealing exclusively with Union No. 18,260 as 
to wages, hours and other labor matters. 
From this grand victory in the outstanding 
mill center of the continent, the union or- 
ganizers might sweep forward with eclat 
through virtually all other important lum- 
ber and logging operations of the Pacific 
Northwest. 


Arkansas Mill Will Observe 
NRA Labor Provisions 


Lirtte Rock, Arx., April 22.—Announce- 
ment was made here last week by Henry M. 
Armistead, attorney for the E. L. Bruve Co., 
that the company would observe the NRA Lum- 
ber Code as to wages and hours for the time 
being, until “apparent confusion in Washing- 
ton concerning Code enforcement” is cleared 
up. In his announcement, Mr. Armistead said: 

Our company wanted to obey the Code and 
did so until the Government abandoned it. 
There now seems to be some confusion in 
Washington as to what is to be done in re- 
gard to the Code, and as to dismissal of suits 
brought against several companies in Arkan- 
sas. Pending a complete announcement on 
that subject, our company will pay the wages 
and observe the hours prescribed in the Code, 
reserving the right to discontinue this course 
at any time that conditions make it neces- 
sary. 


Inland Empire Group to Live 
Up to Code 


SPOKANE, WasH., April 20.—Although the 
Government recently refused to take the pro- 
visions of the NRA Lumber Code before the 
Supreme Court for a test of its constitutionality, 
Spokane lumbermen have agreed to live up to 
the Code provisions until the expiration of the 
present NRA, said J. P. McGoldrick, of the 
McGoldrick Lumber Co., following a meeting 
of the Ponderosa Pine Sales Association here 
April 15. George Holden presided at the 
meeting, at which members discussed the pres- 
ent and future status of the lumber industry 
here in relation to the Code. 


Butter Firken Plant Reopens; 
Could Not Pay NRA Scales 


West Hetena, Arxk., April 22.—Announce- 
ment has been made that the Van Briggle 
Veneer Co. is to be reopened within the next 
thirty days. The plant has been shut down for 
about a year, due to its inability to sell its out- 
put at a price high enough to allow payment of 
NRA wage scales. The Van Briggle plant has 
secured a contract with the Advanced Wood 
Products Co., of St. Louis, Mo., which is to run 
a period of five years. It is to be exclusive 
manufacturer of wood butter firkens, the St. 
Louis concern to buy the entire output. 


April 27, 1935 


Higher Cost of Living 


Coast Industry Threatened by 
Mill and Longshore Strikes 


SEATTLE, WASH., April 20.—Union organizers 
have been working among Pacific Coast saw- 
mill employees for the past two years, and a 
good many have been signing up. In some 
places the sawmill workers are affiliated with 
the carpenters and joiners unions of the AF. 
ofL. Employers have been notified that May ¢ 
has been set as the time when demands of the 
unions must be met or strikes will be called, 
The unions are asking for an increase in pay, 
Labor costs in the Northwest mills were prac- 
tically doubled when the Lumber Code went 
into effect, establishing a minimum wage of 
4214 cents an hour. With the low rate of pro- 
duction and small amount of consumption, it is 
conceded to be impossible for operators to pay 
an increased wage at this time. Should a strike 
be called and the workers walk out, it would 
seem that there is nothing for the operators to 
do but to shut down until such time as the 
workers may be willing to go back at the old 
rate of pay. 

At the same time there is labor trouble with 
the marine workers, and a possibility that water 
shipping will be tied up again as it was last 
summer. The fir industry suffered a severe 
jolt last year on account of the longshoremen’s 
strike, and it seems possible that the tie-up may 
be considerably more widespread this year, if 
the sawmill workers also walk out. Fir has 
to compete with other species for its market, 
and, with wages in the South being reduced to 
15 or 20 cents per hour, fir operators see no 
possibility of increasing the present 42% cent 
an hour minimum. 


Pledge Voluntary Compliance 


on Wages and Hours 


New Oreans, La., April 22.—Southern 
pine manufacturers representing a capacity of 
more than two billion feet annually, at a meet- 
ing here on April 15 adopted a resolution pledg- 
ing the voluntary compliance of all of them 
with the hour and wage provisions of the Lum- 
ber Code. The group also recommended to all 
other units of the industry that the wage and 
hour provisions be fully complied with. 


Will Bargain Through Employees 


Union 


SpoKANE, Wasu., April 20.—Major differ- 
ences between Potlatch Forests (Inc.), Lewis- 
ton, Idaho, and representatives of its union tim- 
ber workers, have been settled, C. L. Billings, 
general manager of the company, has an- 
nounced. The following notices was posted at 
the Lewiston plant, largest pine sawmill in the 
world: 

Since employees have chosen the loggers 
and sawmill workers union as their agency 
for collective bargaining under section 7A, 
the company will deal with this agency for 
all the purposes contemplated by the Act. 

This company recognizes not only the 
import of the executive order usually referred 
to as section 7A, but believes as a matter of 


1 27, 19 


O 
What 


Some rece 
can LUMBI 
of its reade 
low. TO a 
request acc 
names Of in 
3189 —W 
latest cons 
operation 1 
3190—A | 
mation as 
are alread: 
3191—An 
informatio: 
on a gree 
3192—As 
cedar lum 
cedar saw’ 
3193—-W 
in Pennsy 
manufactu 
delivered — 
and the Ss 
cerns who 
handles. 
3194—W 
plants an 
squares C 
gum and 
3195—W 
use black 
mercial q 
3196—A 
knocked-' 
home. 
3197—A 
and pole: 
sires to ! 
sion men 
products. 
3198—\ 


Apri 








An A 
New Yc 
now wo 
If the 
take a | 
and get 
the big 
would r 
they di 
and ord 
woods. 


= 
~ 
S 
| -+ 


Mich., ] 
reminis: 
of Brov 
day, M 
very ol 
ty. H 
35 year 
ganized 
persons 
Rogers 
Adams 


y yet lis 


only ti 
was oO 
horse. 





principle that there should be no discrimina- 
tion between labor organizations in its plants, 
or between individuals or members of one 
organization and another, and will not so 
discriminate. 

The company desires every employee to feel 
secure in the belief that he is entitled to join 
the union of his own choosing without fear 
of discrimination by the company, either in 
retention of the job or promotion. 
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AMERICAN LUMBERMAN 


QUERY AND COMMENT 


What They Are Looking For 


Some recent inquiries received by the AMERI- 
can LUMBERMAN, in _which no doubt many 
of its readers will be interested, are listed be- 
low. TO any reader interested, who makes a 
request accompanied by return postage, the 
names of inquirers will be supplied : 


3139—Wants information dealing with the 
latest construction of dry kilns and their 
operation to obtain best results. 

9190—A retail lumber dealer desires infor- 
mation as to how to get rid of termites that 
are already in a building. 

3191—Another retail lumber dealer desires 
information, principally construction details, 
on a greenhouse approximately 15x20 feet. 


3192—Asks for a list of manufacturers of 
cedar lumber who are prepared to supply 
cedar sawdust. 

3193—-Wants names and addresses of firms 
in Pennsylvania and New York States that 
manufacture walnut veneer, the prevailing 
delivered prices on walnut logs and stumps, 
and the sizes used. Also the names of con- 
cerns who use hickory in the manufacture of 
handles. 

3194—-Wishes to contact manufacturing 
plants and buyers of hardwood strips and 
squares cut from oak, maple, tupelo, black 
gum and red gum. 

3195—Wants the names of concerns that 
use black gum rollers or handle them in com- 
mercial quantities. 

3196—Asks if it is possible to secure 
knocked-down parts for assembling model 
home. 

3197—A manufacturer of white cedar posts 
and poles and western red cedar poles de- 
sires to make contact with reliable commis- 
sion men or wholesalers for the sale of these 
products. 


can sell 300,000 feet of side lumber produced 
in cutting hardwood ties. 

3199—Wants to know where he can secure 
one-quarter inch panels of rosewood or 
primavera wood. 


Construction of Display Windows 

We are interested in lumber yard design; 
especially as to planning display windows, and 
how best to construct them as to size, height 
from sidewalk etc.—INqQuiry No. 3188. 

{This inquirer, a lumber retailer in Kansas, 
has been sent a complimentary copy of the 
AMERICAN LUMBERMAN’S booklet “Retail Lum- 
ber Shed, Office and Warehouse Suggestions,” 
which illustrates and describes a number of up- 
todate yard layouts of various types. The spe- 
cific information asked, with regard to details 
of construction of display windows, is a matter 
of individual planning, for which, so far as this 
department is aware, no “blanket” specifications 
are available. Dealers who are in position 
to supply the information, or who care to 
offer suggestions that might be helpful to this 
inquirer, are requested to do so.—Eprtor.] 


Samples of Sales Letters Wanted 


We are writing to inquire if you have in 
your files samples of effective sales letters 
issued by retail lumber firms? We are pre- 
paring for a seasonal advertising campaign, 
and are particularly interested in obtaining 
some ideas for effective sales letters.— 
INQuIRY No. 3187. 


[This inquiry comes from a dealer in a large 
city of the eastern seaboard. As this is a sub- 
ject of quite general interest, dealers are in- 
vited to send in samples of their best sales let- 
ters, some of which will be reproduced in later 
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An Airship Wanted. — The 
New York man’s airship just 


no pier, and not a spile had 
ever been driven here. 


men haul to their logging roads 


The|two miles. We consider that 


now would be of great value. 
If the manufacturers could 
take a trip in such a carrier, 
and get a bird’s-eye view of all 
the big piles of lumber, they 
would not be men of sense if 
they did not steer for home, 
and order their men out of the 
woods, 
* * * 

Manistee’s White Horse Tug. 
—The Standard, of Manistee, 
Mich., lately had the following 
reminiscence: “James Collins, 
of Brown, called on us Wednes- 
day, Mr. Collins is one of the 
very oldest settlers of the coun- 
ty. He came into the county 
35 years ago, before it was or- 
ganized. There were only four 
Persons, Samuel Potter, Ed. 
Rogers, Anthony Rogers and 
Adams Stronach then here, that 
yet live in the county. The 
only tug on the Manistee River 
was old Joseph Smith’s white 
horse. Only light draft ves- 
sels could come in, and the 
horse used the north bank of 
the river as a tow path, and 
hauled the vessels up to the 
mills. Potter, Canfield and Joe 
Smith had each small mills, and 
Stronach had a water mill on 
the little Manistee. There was 








river outlet was some ways 
north of the present light 
house. Mr. Collins helped cut 
the present channel where the 
outlet now is.” 


Pole Logging Roads.— At 
Mountain Creek, Ala., we use 
and prefer pole roads for log- 
ging, because they are cheap, 
and do more work for the 
money invested than any other 
road. The average cost of 
building a pole road is $100 a 
mile. We use poles, say eight 
inches at the small end and 
12 inches at the butt. A pole 
will last three times as long 
as scantling, because the face 
of the wheel is rounding, and 
the grain of the pole is cir- 
cular. A pole road is a much 
better road than a_ person 
might give it credit for being, 
provided the cars and the loco- 
motive are built to accommo- 
date all the irregularities of 
the poles. One of the greatest 


advantages of a pole road is 
that the cost of building it is 
so little that we can afford to 
branch out into the timber, and 
thus make very short hauls with 
our teams. 


Some of our mill 





three-quarters of a mile is a 
long haul. We have in use 
two pole-road locomotives, one 
of them the first ever built. 
We run her between the mill 
and the railroad for hauling 
lumber. She weighs six tons, 
makes five miles an hour; load, 
30,000 pounds; heaviest grade, 
300 feet to the mile. Our log 
locomotive weighs 10 tons, 
makes five miles an hour; load, 
60,000 pounds; heaviest grade, 
300 feet to the mile—Wilkin- 
son & Cole. 
e * * 

Cedar Shingles.— More men 
than ever before, judging from 
the letters on the subject re- 
ceived at this office, have be- 
come or are about to become, 
interested in the manufacture 
of cedar shingles. The makers 
of such shingles will likely suc- 
ceed fairly well unless they fall 
into the habit of thinking, as 
so many of the pine shingle 
makers do, that any timber is 
good enough for shingles. 
There are manufacturers of 
cedar shingles, we regret to 
state, who are already thinking 
so strongly in that direction 
that the product of their mills 
is far from what it should be. 
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EEG as 
Business Is Good 


for lumber dealers who 
are handling wallpapers 
selected from the beau- 
tiful new — 


1935 








Waterfast 
WALL 
PAPERS 





Write us for samples. 


LEN NON 


WALL PAPER COMPANY 
Joliet. Illinois 
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Widely used by leading woodworking, Fae > 


furniture, ee and airplane manufac- §& ; 
turers, CASCO GLUEis nowavailablefor & fiat 
over-the-counter sale in handy packages: | 


E 
10c cans for Boys and Boy Scouts G a 
25c cans for Householders rer yonin 
1 Ib., 5 Ib., 10 Ib. cans for Home- nner 


crafters, Cabinet Makers, Carpenters, 
Body Builders, etc. 
A REAL PROFIT OPPORTUNITY 


CASCO is a profitable, worthwhile item... widely 
advertised... with hundreds of thousands of sam- 
pies being distributed annually to glue users. 


Ask your jobber about CASCO — or write us for complete information 


THE CASEIN MFG. CO. OF AMERICA, INC. 
350 Madison Ave., Dept. 435-K, New York, N.Y. 


O TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 
Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 








Have You a 
Problem to Solve? 
tan bark 
will tell 


Lumbermen 


in logging, log transportation or harvesting 
and turpentine economically? ** ; 
you how. An_ invaluable 
reference book for logging 


Logging’ 


LOGGING 


By Ralph C. Bryant 


superintendents, timber 


owners, etc. 
Cloth, Postpaid $4.50. 
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St., Chicago 








Spokane, Wash. 


Inland Empire Pines.—There has been a 
slight falling off in orders at some of the 
mills, following several weeks of increasing 


business. In some cases, more particularly 


at several of the smaller mills, broken stocks 


have tended to make filling of available 
orders difficult. 
A decided increase in March, when com- 


pared with a year ago, in the movement of 
forest products along the lines of the North- 
ern Pacific Railway, which serves the large 
lumber plants of the Northwest, indicates, 
according to freight traffic officers of that 
railroad, that retailers throughout the coun- 
try are preparing for a sizable increase in 
building repairs and construction. 

“Spokane is experiencing the greatest in- 
flux of new people it has seen since our firm 
began keeping records, in 1926,” said Walter 
\. Jensen, assistant manager of the Spokane 
(‘redit Men’s Rating Bureau. “It is obvious 
there will soon be a housing shortage here. 
Most of the new people seem to be buying 
or renting houses, instead of moving into 
apartments.” 

Regardless of the fact that building supply 
dealers have not been helped by big Civil 
Works Administration purchases this year, 
volume of business has been much better, ac- 
cording to H. L. Jones, manager of the Gen- 
eral Paint Corporation. More small houses 
are being built now than at this time last 
vear, and prospects for increased sales of 
and similar products are good, due to 
the Federal Housing Administration program, 
according to Mr. Jones. 


Seattle, Wash. 


West Coast Woods, With many strikes set 


paints 


for May 6, a serious tie-up is threatened and 
lumber buyers have been rushing to cover. 
Most orders are being accepted subject to 
ability to ship. 

Rail.—Mills are boosting prices and buy- 
ers are rushing to cover. The market has 
firmed from $1 on cutting to $3 on uppers. 
Mill stocks are badly broken, due to trading 


of items among the mills Mills with sur- 
pluses are inclined to hang on to them. Struc- 
tural stringers, which could be bought for 
$16 three weeks ago, now bring $16.50. Buy- 
ers are quick to snap up quotations. No 
railroad material is being bought, but local 
yards are purchasing some maintenance 
items. Tie orders are being rapidly cleaned 
up. Plywood is very strong. On April 17, 
plywood advanced one point, from 72 to 71 
off bas list. Advances include wallboard 
and sheathing. The plywood mills are over- 
old for ninety days and are running to 
capacity. 


Intercoastal.—A considerable increase in 
orders and shipments has kept Atlantic Coast 


shippers on the jump. One firm has with- 
drawn from the market for the first time in 
several years, calling in all quotations. 
Orders accepted for the past ten days have 
been subject to strike clauses. Prices on 
common lumber are up $1. Mills are short 
on shed stocks. Assortments of C and D 
grades are broken. 

California.—Sales to California show im- 


provement, though not what was expected, 
but the strike threats have given an impulse 
to buying. There is temporarily a shortage 
of California space; as a result, rates have 
been boosted from $4 to $5 and $5.50. 
Export.—China and Japanese markets con- 
tinue The 


quiet high price of silver has 
made Chinese buying difficult. Oriental rates 
are down; lumber to Shanghai has moved at 
$5 and less, and big squares to Japan have 
also been shipped at $5. There are lots of 
boats and no business. The United King- 
dom is buying in fair volume, but most of 
the business goes to British Columbia. Ger- 


many is eager to buy if bartering can be ar- 


ranged Italian import quotas have been re- 
duced to 25 percent of last year, so little 
lumber can be shipped there. 

Box Shooks.—Volume of business is good. 
There has been a revival in export business, 
Australia, New Zealand and Tasmania, with 
an exchange advantage, importing shook. 


Shook manufacturers anticipate an improved 
volume of sales compared 1934, 
Western Red Cedar.—One group of mills, 
which reported March the best month in 18 
months, reports March sales already equaled 
by April 1-19 sales. Prices on several items 
have’ increased. 3evel siding, %x6-inch, 


as to 
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“B” grade, has advanced from $20 to $20.50. 
In ceiling or flooring, B&better, 4 to 18-foot 


1x3-inch has advanced from $22 to $26, and 
Ix4-inch from $25 to $28. 

Shingles.—Red cedar shingles are in ex- 
tremely strong demand. A strike on boats 


plying between British Columbia and Puget 
Sound has handicapped British Columbia ex- 
ports. Some declare British Columbia mills 
are oversold. On the American side, stocks 
are low, though practically all mills are run- 


ning. Prices are either Code or about 10 
cents higher. No 2 grades are in especially 
good demand. 


Logs.—Prices are practically unchanged, 
though cedar logs are in better demand asa 
result of increased consumption of both 
shingle and lumber logs. Supplies are ample. 
Logs are firm, with advances not improbable 
in view of the present demand for lumber. 


Tacoma, Wash. 


A threatened strike of lumber workers 
has resulted in capacity cargoes of wood pro- 


ducts for California ports during the last 
week, according to Tacoma shipping men. 
Some shippers report that the demand for 
box shooks and baskets, coupled with bulk 
lumber shipments, has been very heavy. Mill 
men here say that California fruit and vege- 
table men apparently are laying in a large 


supply of box and crate material 
a later tie-up of the lumber 
improvement in volume of lumber shipments 
to Europe also has been noted, but shipping 
men declare it does not approximate in vol- 
ume the improvement in California business. 
The much discussed lumber workers’ strike, 
tentatively set for May 6, continues to be the 
chief topic among lumbermen here. While 
operators are hopeful that a compromise will 


in case of 
industry. A slight 


be reached that will avert the threatened 
walk-out, there is no certainty that it will. 
Mills are devoting no small portion of their 


time to planning procedure should the strike 


occur. The proposed lumber trade promotion 
program being fostered by the West Coast 
Lumbermen’s Association also is the subject 


of considerable attention on the part 


of local 
loggers and lumber manufacturers. 


Meetings 


in furtherance of the program will be held 
here next week. Similar gatherings are be- 
ing held throughout the Pacific Northwest. 


Kansas City, Mo. 


Southwest Market.—W ith 
small-seale building field reaching its highest 
peak since 1930, demand for lumber is im- 
proving daily, and producers anticipate that 
their early summer volume will be the larg- 
est in several years. Since it has become 
definitely established that producers will re- 
main on the Code, some of the hesitancy 
among retailers seems to have disappeared, 
and sales for the past fortnight have been 
far ahead of production. The influence of 
dust storms was keenly felt in the winter 
wheat belt, where retailers reported all ac- 
tivity had come to a standstill, since crops 
generally were badly damaged and in some 
cases completely ruined. In areas where there 
has been an abundance of moisture, such as 


activity in the 


lowa and Nebraska, yard managers report 
good sales to the consuming trade. In spite 
of the improvement in sales, there has been 


no sympathetic rise in prices, although it is 
known that mill stocks are the lowest in 
months. There seems to be little chance of 
any increase in stocks, since Code allotments 
have been held to the minimum. Buying gen- 
erally still is in mixed cars, for yards are 
content with keeping their stocks in balance 
without adding to them appreciably. Orders 
are more frequent, however, and the volume 
is increasing from week to week. Missouri 
and Kansas rural yards are reported to have 
ordered more than yards in metropolitan 
centers, although market observers explained 
this by stating that the urban yards replen- 
ished their stocks early in the spring in 
anticipation of heavy buying, while the coun- 
try yards have waited for the business to 
materialize before adding to their stocks. 


Industrial supplies moved freely, to auto- 
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motive body manufacturers and furniture 
plants principally. Lower grades were in 
fairly good demand, and stocks are becoming 
scarce. Railroad buying was small, while 
millwork plants bought only small amounts 


Southern Pine was in good demand from 
virtually all sections. Production still is far 
behind bookings. There was little change jy 
prices. 

Western Pines.—Heavy shipments of lower 
grades to yards in Oklahoma and Kansas 
were reported. Prices have firmed on lower 
grades, due to the heavy run of orders cays. 
ing somewhat of a shortage. Industrial de. 
mand was slack. 


Douglas Fir.—Southwestern yards had some 
difficulty in obtaining shipments last week. 
due to the broken condition of mill stocks. 
There has not been much of an increase in 
sales here, but shipping instructions on old 
bookings have been furnished readily of late. 


Hardwoods.—With established industria] 


consumers in the market for substantial 
amounts, sales continued to soar above pro- 


duction. Prices are fairly firm throughout 
the list, all concessions having been with- 
drawn. 

Shingles and Lath.—Excellent demand con- 
tinued for shingles as a result of severe 
weather over much of the Southwest. There 
have been some price advances caused by 


shortages in producers’ stocks. The improve- 
ment in the volume of repairing and remodel- 
ing has been accompanied by good orders for 
lath. 


Memphis, Tenn. 


Southern Hardwoods.—There has been a 
marked increase in demand from foreign 
countries, particularly England; all vessels 


sailing in April are being filled to capacity, 
and a number have been added to take care 
of shipments. Purchases were increased be- 
cause an advance in ocean rates will be effec- 
tive May 1, from 25 to 30 cents a 100 pounds 
on heavy hardwoods. Oak prices have been 
exceptionally low, although some items have 
advanced materially during the past thirty 
days. Domestic demand continues fair. All 
buyers are still looking for bargains but are 
finding them harder to locate, and there have 
been advances on many items. Automobile 
body plants continue in the market due to 
the heavy sales of new cars, and there con- 
tinues a good demand from furniture manu- 
facturers. The retail dealers are beginning to 
buy and there has been a slight revival in 
the buying of sash and door and also flooring 
plants. The box and crate manufacturers re- 
port business only fair. Prices have not 
been satisfactory, but are slightly higher on 
the majority of items. Mills are operating 
50 to 60 hours a week when logs are avail- 
able, but in the last month many mills have 
been down because of bad weather. Stocks 
at most mills are low. 


Norfolk, Va. 


North Carolina Pine.—During several sunny 


days this week there was appreciable in- 
crease in demand. In most sections retail 
yards are moving out more lumber. They 


are not carrying large stocks, but most orders 
go direct to jobs. Some buyers show a dis- 
position to wait for lower prices, but it looks 
as if the bottom had been reached in all the 
low grade items. There has been no reces- 
sion in better grades, and these will probably 
advance shortly if demand continues brisk. 
Air dried roofers have not changed during 
the past two weeks and the mills are firm 
because they have been getting in more busi- 
ness for quick shipment. With working hours 
increased, larger mills are producing more 
lumber, because their stocks are very badly 
broken, but not much more. The smaller mills 
are not cutting very much stock of any kind. 
There has been a rather good demand for 
mixed cars of B&better pine, both rough and 
dressed. with other items. In both B&better 
and No. 1, 10- and 12-inch are scarce and 
steady. The southern yards are using more 
No. 1 stock widths for planing mill work, as 
well as good air dried B&better boards, but 
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the latter are scarce and will be more diffi- 
cult to buy a little later on, as the weather 
has been very bad for drying lumber. The box 
plants are buying lumber all the time; crat- 
ing material sells better, but dunnage is slow. 
There is a better demand for low grade pop- 
lar and gum, both sap and tupelo, but the 
price is not as good as it was sixty days ago. 


Louisville, Ky. 


Southern Hardwoods.—Too much lumber is 
offered at less than cost of production to 
make the market attractive to concerns that 
figure costs, and important producers plan 
shutdowns. Inch common sap gum is 
peing offered at $26, which is at least $4 a 
thousand less than a lot of companies are 
willing to take. Inch cottonwood is being 
offered at $27; No. 2 common is priced at 
around $22. Demand has been better for 
cottonwood, which is being used freely at 
this season in brewers’ beer boxes. There is 
some demand for cypress, in inch shop; and 
4/ to 8/4 FAS, but such stocks are scarce. 
There is also a little demand for inch red 
oak in common for export, but at low prices. 
Alitomobile woods, 8/4 soft maple, sound 
wormy and good qualities of oak, have sold 
better. Magnolia has’ not been so active. 
Wormy oak has been in good demand, but is 
scarce. There has been little or no ash busi- 
ness. Red and quartered red gum, plain and 
quartered white oak, and the better grades 
of red oak are not selling well. 


Birmingham, Ala. 


Southern Pine manufacturers are trying to 
decide about the effect of abandonment of 
NRA. A large number plan to retain hour 
and wage provisions only; others will adopt 
new hour and wage scales, while several have 
ceased operation because of labor controver- 
sies. Demand has slowed down, and most cur- 
rent orders cover badly mixed cars. The 4x4- 
to 8x8-inch lead in sales of longleaf timbers. 
Industrials limit purchases to actual needs. 
Crating, boxing and packing lumber moved 
up $1 after a sudden spurt of buying which 
cleaned up most available stocks. Edge grain 
flooring in “C” grade has weakened, due toa 
slackening in demand. Narrow longleaf di- 
mension remains around former level. No. 2 
dimension, 2x10- and 2x12-inch, moved up $1 
to $1.50, while shortleaf 2x6-inch sold for 
$13.50; 2x4- and 2x8-inch, $14.50; 2x10-inch, 
$15; and 2x12-inch, $16. No. 3 air dried 1x3- 
inch worked to order sold at $10, with many 
mills offering kiln dried at $10@11, but as 
some mills sold recently at $9 to $10.50 they 
have difficulty in getting market. Soft short- 
leaf kiln dried finish in both B&better and 
“C” grades moved freely, at $28@33 for 6- 
and 8-inch; $35 for 1x10-inch, and $50 for 
1x12-inch. Because of scarcity in 12-inch 
widths of B&better rough shortleaf finish; 
4/ to 8/4 stiffened. 


Houston, Tex. 


Heavy rain throughout the State has im- 
proved crop conditions very materially. It 
has dispelled the gloom that had been hover- 
ing over central and western Texas, and all 
the retail yards are looking forward to a 
much better business. Announcement has just 
been made that plenty of money is available 
in Houston for FHA loans, and this should 
cause an immediate increase in business. 
Rental properties are scarce, rents have been 
advancing steadily, and the field for building 
of rental properties is opening up. Permits 
for Houston last week were $113,625, the third 
Successive week that permits have gone over 
$100,000. Lumber sales have picked up ma- 
terially in the last two weeks, and prices are 
firm. The lumber outlook in this section is 
better than it has been for a long, long time. 
Lumbermen all feel that the spring pick-up 
in business is here, and are looking forward 
to heavy buying within the next sixty days. 


_ Southern Pine low grade lumber has been 
in strong demand, and stocks of No. 3 are 
being exhausted rapidly. There should be 
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some strengthening in No. 3 prices in the 
near future. 


Hardwoods.—Demand continues slow and 
prices are still unsatisfactory. Heavy rains 
throughout east Texas interfered with oper- 
ations and curtailed production. 


Shingles and Lath.—Demand for shingles 
slowed up somewhat during the past two 
weeks. Some of the shingle concerns showed 
a tendency to reduce prices, so placing of 
orders was delayed. The increase in building 
is causing steady increase in demand for 
shingles. Lath continue scarce, and prices 
are strong. 


Baltimore, Md. 


North Carolina Pine.—Very low quotations 
are being recorded. Bad weather served to 
retard buying, but business has picked up in 
the last week, and at least some of the yards 
are very busy. Construction work lags. Box 
makers have been adding to their holdings 
recently, as they expect an advance in prices. 


Longleaf Pine.—Inquiry is not active, and 
buying is of a cautious character, with buyers 
disposed to hold out for concessions. In not 
a few instances, profits are being lost sight 
of in the desire to land orders. 

Cypress.—Some orders are being placed, but 
they usually involve only small quantities, 
for urgent work, buyers specifying immediate 
shipment. 

Douglas Fir.—Intimations that a new strike 
on the Pacific coast may again tie up ship- 
ments is bringing out some business that 
otherwise might be deferred. 

Hardwoods.—Prices tend to seek a lower 
level, withdrawal of code restrictions having 
intensified competition. The export trade is 
troubled by numerous claims for allowances 
on account of alleged defects, and other pleas 
that grow numerous when stocks are large 
and the market is under pressure. 


Warren, Ark. 


Arkansas Soft Pine.—There was a notice- 
able let-up in orders late last week and early 
this week, but the past three days there 
came a substantial improvement. Orders 
during the past 15 days equal current pro- 
duction, which has been stepped up slightly 
by a few mills. Most large mills in this dis- 
trict have announced their intention to volun- 
tarily observe the wage and hour provisions 
of the Code. Several sizable inquiries are out 
for new CCC camp construction, which the 
big mills hope to land because shipment is 
called for within 48 hours of the placing of 
the order. Most buyers had believed the pro- 
ducers would be stampeded into reducing 
wages and running their mills at capacity, 
thereby breaking prices. After waiting about 
10 days and not finding any material price 
concessions offered, however, they are gradu- 
ally coming back into the market. Practi- 
eally all orders placed are for immediate 
loading. Average prices received so far this 
year are $2.50 to $4 under production costs. 
Stocks have been slightly reduced since the 
first of the year, but are ample for the 
current demand, except for a few upper grade 
items. One buyer has had some difficulty this 
week in placing order for a minimum car of 
4-inch, 2- to 8-foot B&better end-matched 
edge grain flooring. Some mills are oversold 
on this item, with only two mills known to 
have as much as a carload on hand. B&bet- 
ter 3-inch, 2- to 8-foot end-matched flooring 
is even scarcer than 4-inch, while 3-inch flat 
grain flooring is in limited supply in both 
end-matched and standard lengths. Most of 
the mills are also sold up fairly close on 
4-inch B&better flat grain, random lengths, 
and are limiting sales to 5,000 to 8,000 feet a 
ear. Both wide and thick finish continue very 
scarce, with several mills reporting having to 
pass up mixed orders calling for only a few 
thousand feet. Lath stocks are at the lowest 
point on record for this time of year. Only 
an occasional mill is able to furnish as much 
as a half-carload of No. 2 lath, while No. 1 
lath are none too plentiful. Stocks of No. 3 
cooperage lath have also been reduced to 
rock bottom. Continued rains have slowed up 
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MILLS: WIERGATE TEXAS 





Prompt Service On 
Quality Products 


We have two modern plants equipped 
to care for all your needs in carefully 
manufactured Virgin Mississippi Dense 
Shortleaf Pine. 


Attractive, bright, straight stock — 
No. | and Better expertly kiln dried— 
air dried stock is Lignasan dipped to 
prevent stain. 


We have on hand at all times, ample 
stocks of yard and shed items—eased 
edge dimension, flooring, ceiling, siding, 
finish,. mouldings, casing, base, etc. We 
specialize in railroad material—timbers 
up to 54’, 


Mills at Brandon and Fannin, Miss.— 
three modern steam dry kilns—careful 
loading and quick shipments—straight 
or mixed cars. 
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logging, and large mills report an exception- 
ally small supply of logs for this time of 
year. Several small mills are still cutting 
on logs accumulated last fall, and already are 
finding such logs showing blue stain and 
worm damage. 





Hardwoods.—Several oak flooring mills re- 
port the lowest stocks in more thana year, so 
production has been stepped up and they have 
been taking some additional rough flooring 
stocks. No. 2 common and No. 1 Bé&better 
short flooring sell faster than accumulated, 
while some upper grade items are slow. In- 
dustrial buying has been hesitant. Although 
a few soft spots have developed on surplus 
items, the market is fairly steady as a whole, 
especially on all thicknesses of red oak and 
5/ and 6/4 red gum, which are in limited sup- 
ply. Stocks of 4/4 No. 2 common sap gum 
have been cleaned up fairly well, but there 
is still a surplus of 4/4 No. 1 common and FAS 
in this item. Continuous wet weather has 
made logging very difficult in the river bot- 
toms and log supplies have been substantially 
reduced. A few small operators are planning 
to start up in the next 60 days, but a number 
of others are holding back because of pres- 
ent low prices. 


Portland, Ore. 


Northwest Market.—Employees affiliated 
With the A. F. of L. are talking walk-outs 
May 6 unless suggested terms as to wages 
and working hours are met at least in part 
by the employers. The Four L contingent 
is arguing for discussion in a friendly man- 
ner of the questions involved. Crews em- 
ployed by the Clark & Wilson camps at 
Vernonia walked out this week, and at Long- 
view the workers voted to strike on May 6 
unless matters are satisfactorily settled. 
Labor leaders say that the danger of a gen- 
eral strike is quite remote, as the employers 
realize that wages now paid are not in keep- 
ing with the increasing cost in living. Em- 
ployers, on the other hand, say that wages 
are now as high as the industry can pay. 
As a result of the strike agitation, orders 
for fir lumber have shown a marked in- 
crease, but wholesalers and manufacturers 
are not inclined to accept any for deliveries 
after May 6. The strike agitation is counter- 
acting the good news that transcontinental 
railroads are planning a reduction from 90 
to 72 cents in rates to east of Chicago, on 
50,000 pound minimums. The foreign de- 
mand for fir continues light, with China and 
Japan practically out of the market. Most 
logging camps in the Columbia River district 
are now in operation. The inventory for 
March shows no _ increase. Hemlock log 
quotations have been reduced to $7@7.50. 
Demand for spruce lumber continues fair, 
although quotations were advanced about $2 
on most items two weeks ago. The pine in- 
dustry reports demand not quite as active. 
Stocks are badly broken, with C select and 
Nos. 3 and 4 common scarce. No. 2 common 
and D select are not moving so fast, and 
there is plenty of shop material on hand. 





San Francisco, Calif. 


California Market.—Conditions in northern 
California are slightly upset due to con- 
tinued wintry weather. tain storms and 
cold seem to have affected the vegetable traf- 
fic. There is uncertainty as to whether labor 
unrest in the Northwest lumber industry 
may spread to California mills. 

Douglas Fir.—Some report a slight im- 
provement in buying with smaller towns 
showing better results in stimulating build- 
ing activity under the FHA than are the 
metropolitan areas, and prices unchanged. 
Others report that the market is not as 
active, with prices weaker up to a few days 
ago. Mills are either not quoting or are 
quoting subject to strike conditions in the 
Northwest. Some mills are working three 
shifts in loading in order to get stock out of 
unsettled areas before trouble really breaks. 


Redwood.—Some report volume holding up 
and prices unchanged. Others report that 
mills are making no commitments, and pro- 
viding for cancelations of orders in case of 
a strike. 

California Pine.—Some mills are unable to 


quote because of the threatened strike. Pon- 
derosa is reported to be quiet, with prices 
showing improvement. White pine stocks 


are broken There has been 103 inches of 
snow this year as compared to 3 inches last 


(Continued on Page 61) 
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Eastern Trade News 


[F. J. Caulkins}] 


Boston, Mass., April 22.—The movement is 
far below normal. Suspension of all attempts 
at price control under the Code has brought 
dislocation of the price structure and buyer and 
seller alike are at a loss to know at what level 
to buy or sell, but the manufacturers in the 
South and on the West Coast were co-operat- 
ing as never before for production control and 
for price stability at mill points. New Eng- 
land manufacturers have called for a check-up 
of mill stocks and to that end a special meet- 
ing of the New England Lumbermen’s Asso- 
ciation has been called for April 26 at Man- 
chester, N. H. 

West Coast Fir and Hemlock.—More lumber 
was landed at Boston terminals during the 
first week of April than during all of March. 
Later arrivals will not greatly increase the 
April total. Receipts at Providence, R. L. in 
the first quarter of 1935 totaled 9,272,000 feet 
of fir and hemlock. 7,850 bundles red cedar 
shingles and 1,500 bundles lath. At New Lon- 
don, Conn., receipts in the same period were 
5,498,000 feet lumber, 19,320 bundles shingles 
and 500 bundles lath. The movement of lum- 
ber from the yards is below normal for this 
season, and in an effort to stimulate sales 
dealers have abandoned the “modal” Code 
price list and only last week decided to drop 
the price level an average of $5 per thousand 
The wholesale list for dimension fir at local 
terminals has stiffened fully 50 cents and 
now stands at $3.50 to $4 below the old Code 
list, with hemlock 50 cents to $1 below fir. 
The market is clear of No. 3 boards, both here 
and on the West Coast, and sales here have 
been made at a range of $1@1.50 over the old 
Code. The No. 2 boards hold close to the 
Code, while the No. 1 grade is usually quoted 
at $2 below. Labor unrest on the West Coast 
is having its effect upon market price trends. 
They are uniformly firmer at the mill end. 
The Loyal Legion of Loggers & Lumbermen 
threatens to call out 75,000 mill and woods 
workers to enforce a demand for a wage rate 
of 75 cents per hour, and the ship crews and 
longshoremen are equally aggressive. 

Eastern Spruce.—High water is giving the 
log drives an early start toward the mill 
booms, but flood water at many mill points 
has caused several of the large mill plants 
to temporarily suspend operations, and they 
are not inclined to accept dimension orders 
calling for shipment short of four to six 
weeks. Orders are being booked at the old 
base of $32 for small scantling, 2x3- up to 
6-inch, with the 8-inch at $34@35; 10-inch, 

37 and an occasional lot of 12-inch at $39. 
These prices apply for lengths under 16 
feet. Good dry random can be sold at the 
above figures, but there are small mill offer- 
ings of random in sizes 2x3- to 7-inch as low 
as $28@30. Covering boards 5 inches and up, 
sell mostly at $28 delivered, with an occa- 
sional lot at $29. For the dressed and matched 
boards, 1x4- and 5-inch, the range is $28@30, 
with the 6- and 8-inch at $33@35. For 2- 
and 38-inch furring strips, the price range 
is $27@29. 

Lath and Shingles.—The call for shingles is 
making quite a dent in available supplies. 
Sale of standard spruce lath is limited, and 
prices are easy. The 14-inch sells as low as 
$3.65, with some lots as high as $3.80, while 
the 15-inch sell chiefly at inland points at 
$4@4.25. Eastern white cedar shingles are 
firm and active at $4@4.50 for extras; $3.75 
for clears, and $3 for second clears. For the 
West Coast red cedars, the mill position is 
strong and stocks are low, but there has 
been no move toward higher prices for all- 
rail delivery at the eastern yards. The 16- 
inch XXXX*X grade is still priced at $4.04 per 
square, and the 18-inch Perfections at $4.43. 
At the local storage yards there is some 
pressure to sell waterborne, and the kiln dried 
XXXXX may be had at $3.73 for the No. 1; 
$3.19 for No. 2, and $2.85 for No. 3, with the 
Perfections $4.06. Air dried are 15 cents 
lower. 

Maple Heel Stock.— Buying at the heel 
shops for the next season’s run, which 
should start in a week, is not active. Some 
sales of full length plank, with defects all 
in, have been made as low at $62, though 
most sales are at a range of $65@68. The 


larger and better financed shops favor the 
short and clear grade, and for this the mills 
are unwilling to book orders at under $95 
and some business has been placed at $99) 
Buyers and sellers are testing the market 
as is customary at this season, and shippers 
expect to book some fair sized orders during 
the next two weeks, 


Pine Boxboards.—The manufacturers are to 
meet at Manchester, N. H., next Friday when 
returns will be available as to stocks on hanq 
both sold and unsold. Compliance with Code 
requirements as to wages and operating 
quotas is now regarded as voluntary, and the 
old Code prices have been forgotten in the 
scramble to find a market for spring accy- 
mulations on the mill yards. Inch round edge 
f.o.b. mill yard may be had at a range of 
$12.50@16, with the 1x5-inch and up square 
edge box at $24@26. 


At the Wiggin Terminal in Charlestown, 
there was some fast work during the first week 
of April when over seven million feet of West 
Coast fir and hemlock was landed from nine 
ships. The Ross carriers and cranes kept the 
docks free, and nearly every parcel was 
promptly loaded upon trucks or cars and moved 
out to back-haul territory to fill old orders, 

At a recent meeting in Boston of the New 
England Box Manufacturers’ Association, a 
resolution was adopted urging a continuance 
of NRA and the Box Manufacturers Code for 
another two years. W. Clement Moore, econ- 
omist and cost consultant of the National asso- 
ciation, in listing the benefits of NRA to the 
box industry said that it had helped greatly to 
restore trade confidence, had eliminated child 
labor, reduced bad competitive practices and 
had shortened the hours of labor. 

Fred Gillespie has liquidated the Fred Gil- 
lespie Lumber Co., 89 State Street, Boston, 
veteran wholesale dealer, and heads a new en- 
terprise to be known as State Lumber Co., with 
office at 18 Dorrance Street, Charlestown. 

James J. Kelley, for many years manager 
of the J. F. Bicknell Lumber Co., retail deal- 
ers in Worcester, Mass., on April 1 withdrew 
from that connection and has formed the Kel- 
ley Lumber Co., to operate a retail business 
at 383 Shrewsbury Street, where he has se- 
cured a large brick factory building in which 
he will be able to carry his entire stock of 
lumber under cover. 

Horace B. Shepard, head of the Shepard & 
Morse Lumber Co. and the Shepard Steamship 
Co., Boston, celebrated his 80th birthday on 
April 12 with his usual very active day at his 
desk. Born in Boston, he finished his studies 
at the Institute of Technology before entering 
the old retail firm of Blacker & Shepard, from 
which he withdrew 53 years ago to join his 
father, the late Otis Shepard, in the manage- 
ment of the Shepard & Morse Lumber Co. 
manufacturer, exporter and wholesaler, chiefly 
of Canadian pine. In recent years its major 
activities have been transferred to the mer- 
chandising of West Coast fir and hemlock. 

Farnham W. Smith, manager of the Boston 
office of Blanchard Lumber Co., accompanied 
by Mrs. Smith, is enjoying a three weeks’ va- 
cation in Bermuda. 

The death of Edwin K. Greer, veteran retail 
dealer at Wareham, Mass., and of George R. 
Wood, of the Wood Lumber Co., at Falmouth, 
both occurring in March, removed two promi- 
nent figures from the personnel of the retail 
trade in that Cape Cod section. Mr. Wood was 
a brother of Edmund Wood, head of the lum- 
ber firm of Green & Wood, New Bedford. 


Buffalo, N. Y. 


The lumber trade has lately shown some 
improvement. The number of local building 
permits is increasing, and valuations are run- 
ning much higher than for several months 
past. The market has strengthened on ac- 
count of greater demand as well as the pos- 
sibility of a serious strike at western mills. 
Southern pine prices have been advanced, and 
mills report an increasing demand. The 
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advised from the Pacific 
coast that orders can be taken only subject 
to strike conditions. It is stated that both 
fir and hemlock are up 50 cents to $1. 


wholesalers are 


Hardwood yards report an increased _in- 
quiry, and that their trade has been more 
active. Consumers are all carrying unusually 
light stocks, and when buying they insist 
upon shipment being made promptly. Home 
remodeling is causing an increase in hard- 
wood flooring trade. 

Western Pines.—A stiffening in prices of 
jdaho and Ponderosa pines has taken place 
lately, particularly in lower grades. The out- 
jook for labor troubles at Coast mills is hav- 
ing the effect of increasing demand and ad- 
yancing prices. Inquiry for lumber is show- 
ing improvement in this section, though re- 
tailers and consumers are not willing to lay 
in large stocks unless there is prospect of 
prompt need. 

Northern Pine.—The market is gaining in 
strength and stocks of some grades are not 
at all plentiful. Both in the upper and lower 
grades there is no surplus at the mills, as 
these have been moving out pretty well in 
comparison with the light production. Inter- 
mediate grades are in good supply. 


NEW YORK, N. Y. 


New York, April 23.—The volume of lum- 
ber moving from the yards is showing the nor- 
mal spring increase, for, while the call for 
material for new homes has not yet assumed 
large proportions, this is more than offset by 
the steady increase in sales for remodeling and 
repair work, which is still being vigorously 
urged by FHA officials, the loaning banks and 
the yards. In most sections this class of busi- 
ness is yielding a fair margin of profit to the 
dealers, but at points where competition is 
keen the old Code level is forgotten, and quo- 
tations show a wide range between high and 
low, bidding being erratic as the yards attempt 
to find the new price level at which lumber 
may be sold. 

The movement of small parcels of fir and 
hemlock from the storage yards to the deal- 
ers is active. Receipts from the West Coast 
thus far this month have been heavy, but nearly 
all parcels went direct to the yards to fill old 
orders, so that local holdings of unsold lots 
at distribution yards show little if any increase. 
Round-lot orders for mill shipments are firm, 
and at least 50 cents higher than they were 
two weeks ago, probably as the result of strikes 
and rumors of strikes among the mill and 
woods workers and the ship crews. Local of- 
fices insist that the West Coast mills are 
holding more closely to a uniform price level 
than during the period of attempted Code con- 
trol, with the differential for hemlock below 
fir generally quoted at 50 cents to $1. There 
is little difficulty in securing dimension sizes 
as wanted, at prices ranging from $3.50 to $4 
below the old Code list, and this is 50 cents 
better than former quotations. Stocks of boards, 
particularly the No. 3 grade, on both coasts are 
well cleaned up and prices are firm. There 
have been sales of No. 3 within a week—green 
or dry—at a price range $1.50 to $2 over the 
old Code list, while the No. 1 boards may be 
had at $2 below Code, and No. 2 at Code or 
not more than 50 cents below. 

Receipts for the first quarter of the year 
at the big intercoastal terminal at Port New- 
ark, N. J., were: January, 13,939,000 feet; 
February, 14,486,000 feet; March, 13,543,000; 
total 41,968,000 feet. 

In intercoastal circles the seven-point pro- 
gram adopted at the Washington conference, 
lor continuing the operation of the Lumber 

ode upon a purely voluntary basis, is regarded 
as the beginning of the end of the Code as a 
factor in the sale of West Coast lumber. At 
headquarters in 44th Street, the Intercoastal 
Lumber Distributors’ Association is contin- 
uing to function under the management of R. 
T. Titus, as a liaison office between manufac- 
turer and distributor in settling disputes as they 
arise between buyer and seller. 


New and Unique Trade Factor 
Preliminary announcements have just been 
Sent out of the formation of a unique organiza- 
tion designed to furnish counsel and financial 
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assistance to manufacturers and distributors of 
lumber who stand in need of such co-operation 
either in financing production or sales or in 
evolving promising sales policies. The guid- 
ing spirit in this new enterprise is none other 
than Henry J. Eckstein, one of the best known 
and most highly esteemed lumber distributors 
in the eastern section of the country. Foresta 
Factors (Inc.) has opened offices at 233 Broad- 
way. It will offer a general advisory service 
on matters pertaining to finance, organization 
and sales policies, will finance lumber sales by 
advancing against shipments and discounting 
accounts receivable. Plans and equipment for 
the operation of this novel organization are 
now being whipped into shape, and in an early 
issue will be presented in detail in these col- 
umns. Mr. Eckstein and the late John J. 
Cooney were the founders of Cooney, Eckstein 
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& Co., leading wholesale distributors of yellow 
pine timber, largely by cargo. Mr. Cooney 
died in 1924 and Mr. Eckstein had carried on 
until a few months ago, when the business was 
closed out. He has been an outstanding student 
of and an authority on the problems of trade 
financing and lumber distribution, and, during 
the past year of Code hearings in Washington, 
New York and Chicago, he has served con- 
stantly on the firing line in defense of the rights 
of the wholesale branch, and stoutly fought 
against all attempts to bring that branch under 
the Code under definitions and interpretations 
of the functions of the lumber wholesaler pro- 
posed by NRA. With abundant resources and 
an office personnel taken largely from the staff 
of Cooney, Eckstein & Co., Foresta Factors 
(Inc.) should be able to perform a vitally im- 
portant service to the industry. 
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"We are thoroughly convinced that 
the two-cutter saw is exactly what we 
need in this territory. 

Signed: J. W. POWELL, 
Purchasing Agent.” 


E. Cc. ATKINS AND COMPANY 
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ATKINS 
SILVER SAWS 


STEEL 
Let the actual experience of other cross- 
cut saw users be your guide to the most 
efficient sawing ever known. You'll agree 
there are none better than ATKINS New 
"Blue End" Crosscuts No. 55 and No. 77. 
Orders can be filled promptly. 
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Newsy Notes of Persons and Places 





P. H. Bresnahan, of Menominee, Mich., sales 
manager Wells Lumber Co., has been appointed 
to the local board of the harbor commission. 


Roy Johnston, who formerly operated a retail 
lumber yard at Logansport, Ind., has assumed 
his new duties as secretary of district nine of 
the Indiana Retail Lumber & Building Supply 
Association. 

L. G. Opsahl, assistant sales manager, and 
W. B. Laughead, advertising manager, of the 
Red River Lumber Co., Westwood, Calif., spent 
the past week in the South visiting their sales 
offices in Atlanta and Birmingham. 

Don. S. Montgomery, of Milwaukee, secre- 
tary Wisconsin Retail Lumbermen’s Associa- 
tion, has been named a committee chairman of 
the Builders’ Congress for 1935, and also has 
been appointed to the market development group 
of the congress. 

An unusual expression of esteem in which he 
is held by his community, was given George A. 
Saker, who has spent his business lifetime in 
lumber retailing at Decorah, lowa. He was 
literally drafted for mayor, and when he finally 
consented to run, had no opponent, and was un- 
animously elected in city election of March 21. 

The many friends throughout the industry of 
S. H. Bolinger, veteran lumberman of Shreve- 
port, La., will be glad to know that he is mak- 
ing a good recovery from an illness with which 
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he was confined to a hospital for almost a 
month. Mr. Bolinger is well known through- 
out the trade, long having been identified with 
the manufacture and distribution of yellow pine 
lumber. 

_Dr. E. E, Hubert, professor of forestry at the 
University of Idaho since 1925, has resigned to 
join the research staff of the Western Pine As- 
sociation at Portland. He is especially widely 
known for his research in forest pathology and 
wood preservation, and co-operated with the 
Federal Government in research to develop the 
method now being used for eradicating white 
pine blister rust. 

J. S. Thomas, of Mobile, Ala., has been 
named to succeed the late A. C. Stewart as man- 
ager of the southern interests of the Germain 
Lumber Co., of Pittsburgh. Mr. Thomas has 
been Mr. Stewart's assistant for a number of 
years and he is well known in the southern pine 
trade as an experienced young lumberman, 
whose friends will be pleased to know of his 
advancement. 

C. W. Hornibrook, of Klamath Falls, Ore., 
sales manager Ewauna Box Co., was in Chicago 
this week to attend the annual meeting of the 
National Lumber Manufacturers’ Association 
and was a visitor at the offices of the AMERI- 
CAN LUMBERMAN. He has been in the East for 
the past two months and reports prospects for 
business are showing an encouraging improve- 
ment. Mrs. Hornibrook is accompanying him 
and after the National meeting they plan to take 
an extended vacation, going home by way of 
New Orleans and the Panama Canal. 

The H. P. Brady Lumber Co., Seattle, has 
engaged R. J. Evans as its New England repre- 
sentative. Mr. Evans formerly was with the 
Davenport-Evans Co., and the H. B. Stebbins 
Co. specializing in West Coast lumber. He 
has made numerous trips to the Pacific Coast 
and has acquired a knowledge of woods which 
will enable him to locate any quality of lumber 
a New England wholesaler may seek. He is 
also familiar with water shipping. 


A. F. Reasor, of South Bend, Ind., has been 
elected president of the Indiana Lumber & 
Manufacturing Co. He has been associated 
with the company since 1918, and has been 
largely instrumental in expanding its opera- 
tions to provide a complete building service for 
those interested in repairing, modernizing or 
building. W. W. Fassnacht and H. E. Fass- 
nacht were elected vice president and secretary, 
respectively, of the firm, which has been in its 
present location since it was organized in 1891. 





In Business on Own Account 


Battrmore, Mp., April 22.—Quincy L. Mor- 
row, for years manager of the Stebbins-Ander- 
son Coal & Lumber Co.’s yard at Towson, a 
3altimore suburb, has resigned to engage in 
business there on his own account. 

He will be succeeded at the Stebbins-Ander- 
son yard by Wilson Duffy, formerly with Wil- 
liam C. Scherer & Co., Baltimore, and the 
latter in turn has been succeeded by William 
Green, a young college man new to the sash, 
door and lumber business. 

—_—_—_—_- 


Returns to Retail Lumber Business 

BROWNSVILLE, Tex., April 22.—B. Frank 
Hardin, former tax collector of Cameron 
County, has been appointed manager of the 
Grant Lumber Co.’s business in Brownsville, 
according to announcement by John F. Grant, 
of Houston, president of the company. 

Mr. Hardin was in the lumber business for 
twenty-six years prior to his accepting the 
county collector job, and is well known to the 
lumber trade in this territory. He managed 
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yards for the South Texas Lumber Co, jy 
numerous communities in central and northery 
Texas, and culminated this career with eight 
years as manager of the company’s yard 
Harlingen, where he took an active interest jy 
community affairs, participating in the upbuild. 
ing activities of numerous Civic Organizations, 
He has expressed confidence in the brilliant 
future of Brownsville, particularly because oj 
the harbor development now under way, and 
anticipates a notable improvement in building, 


Sees Vastness of Nation 


SEATTLE, WASH., April 20.—A. J. Krauss 
president Krauss Bros. Lumber Co., returned 
>aturday from an extended trip throughout the 
United States and Mexico. Mr. Krauss, accom. 
panied by Mrs. Krauss, traveled by automobile 
and they report an interesting trip. Mr. Krauss, 
who has traveled extensively in the United 
States and Europe by other methods of trans. 
portation, gave as his strongest impression of 
this long motor trip that the great size and 
tremendous resources of these United States 
will provide plenty for the people regardless 
of what may happen politically or economically, 





President Is Guest of Honor 

Wivkes-Barre, Pa., April 22.—Dr. A. M., 
Northrup, of Bowden & Northrup, retail lum- 
ber and material dealer of Ashley, who is the 
recently elected president of the Middle Atlantic 
Lumbermen’s Association, was the guest of 
honor at a dinner given April 8 by fellow lun- 
ber dealers of Luzerne and Lackawanna coun- 
ties, at lrem Temple Country Club. 

C. C. Rosser, of Nanticoke, was chairman of 
the arrangements committee which Irving §. 
Gloman, president of the Luzerne County Lun- 
bermen’s Association had appointed, and Mr. 
Rosser also acted as toastmaster for the eve- 
ning. Upwards of a hundred lumbermen were 
present. 


. . . ew 
Association President "On the Air 

C. C. Sheppard, of Clarks, La., president Na- 
tional Lumber Manufacturers’ Association, was 
given a special invitation to address the large 
tarm audience (and thousands of city listeners, 
too) on the “Dinner Bell” program of W L S, 
powerful Chicago radio station, when he arrived 
in Chicago Wednesday morning for the annual 
meeting of the association. In introducing him 
Arthur Page, who conducts the program, com- 
mented upon the widespread and intimate part 
which wood plays in the lives of most people. 

Mr. Sheppard reminded his hearers that the 
lumber industry in this country is second in 
size only to agriculture itself, with its many 
thousands of establishments and its hundreds of 
thousands of employees, in every State. 

He made passing mention of the Lumber 
Code, declaring that both the industry and the 
Recovery administration had made some mis- 
takes which it is hoped may be corrected to the 
benefit of all, and then Mr. Sheppard told with 
pride of the lumber industry’s voluntary efforts 
in conservation. The purpose is sustained yield, 
he said, and explained this term as the practice 
of forward-thinking lumber manufacturers 
“cutting no more timber than they grow.” Tim- 
ber renews itself through the years, he con- 
tinued, and “in large areas of the southern pine 
section we are growing more timber than we 
are cutting.” ; ; 

He roundly applauded the National Housing 
Act as one of the most constructive pieces oi 
legislation this country has ever adopted, and 
expressed deep regret that James A. Moffett 
has resigned as administrator; he urged his lis- 
teners to write or wire the President, asking that 
the resignation be refused, so that the splendi 
progress already made by the Act might not be 
impaired by the coming of a new man at the 
head of FHA. ; 

Mr. Sheppard also asked his hearers to care- 
fully look over their homes to find out what 
repairs and modernization efforts were needed— 
not from a patriotic effort to put men in the 
building industry to work but from their own 
interest, to prevent rapid deterioration 0 
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property and “to add to the comfort of your 
family.” Then, he said, “incidentally, as a result 
of that, these men in the construction industry 
will be put back to work.” However, he de- 
cared, there has. been too much talk about the 
patriotic and civic angle, the re-employment of 
men, and not enough on the fact that the pri- 
mary reason for doing this work is that the 
home owner himself is benefited more than 


anybody else. 


Moves Headquarters to Chehalis 


The Hemphill Lumber Co. has moved its 
main office from Eugene, Ore., to Chehalis, 
Wash., where the offices are located in the Coff- 
man-Dobson Bank Building. The company will, 
however, maintain a branch buying office at 
Eugene in the First National Bank Building. 
Allen C. Hemphill, head of the Hemphill Lum- 
her Co., is well known in lumber circles of the 
Pacific Coast. He was engaged in the whole- 
sale lumber business in Seattle, Portland and 
Grays Harbor for many years. 





Moves to Memphis Headquarters 


Mempuis, TENN., April 22.— Owing to 
changes in the C. M. Gooch Lumber Co. or- 
sanization reported in a previous issue of the 
AmerICAN LUMBERMAN, L, L. Shertzer, who 
has been the sales manager for the company 
in Alabama, has been transferred to the main 
ofice of the company in Memphis, and his 
many friends through- 
out the trade will be in- 
terested to know that 
he will continue with 
the organization and 
will assist Mr. Gooch 
both in the domestic and 
export sales. Mr. 





L L. SHERTZER, 
Memphis; 
Genial Hardwood Sales 
Executive 





Shertzer is one of the 
best known hardwood 
men in the country and 
Memphis lumbermen 
have warmly welcomed 
him to the capital of the 
hardwood industry. In 
addition to his domes- 
tic sales, Mr. Shertzer has represented the 
C. M. Gooch Lumber Co. abroad for the past 
three years and he is as well known and 
his genial smile as familiar, in lumber cir- 
cles in London, Liverpool and Glasgow as in 
Memphis, Montgomery or Chicago. His many 
friends all wish for him success in his new 
location. 

It is understood that the sales of the Alabama 
mills do not necessarily lessen the output of 
the C. M. Gooch Lumber Co., as it is the pur- 
pose of the company to operate the Mississippi 
and Memphis mills more regularly, thus pro- 
ducing practically the same output as hereto- 
fore, all of which will be sold from the Mem- 
phis office. 








Almost Centenarian—Still Buying 
Walnut Logs 


Asincpon, Itt., April 22—Having been en- 
gaged in buying and selling walnut logs since 
1899, William O’Riley of Abingdon, although 
91 years old, is still hale and hearty and says: 
“I have never stopped buying good walnut logs.” 
Mr. O’Riley recently filed suit to recover title 
to four farms located in Coldbrook and Floyd 
townships, which were conveyed to his son-in- 
law and daughter in 1932. His bill alleges that 
he signed a warranty deed believing that he 
Was conveying two of his farms and, that un- 
known to him, the deed provided for the con- 
veyance of all of his land. He charges that he 
was deprived of possession of the lands, all per- 
sonal property, including grain, livestock, hay, 
farm machinery, lumber, logs and other things 
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of value. In his petition he asks that the deed 
of conveyance from him to the defendants be 
declared void, and that they be ordered to re- 
convey the properties to the plaintiff. 





Lumberman Changes Name 


SEATTLE, WasH., April 20.—By order of the 
Superior Court of King County the name of 
C. I. Klopfenstein, prominent Seattle lumber- 
man, has been changed to C. I. Courtney. The 
reason given by Mr. Courtney for making this 
change was for convenience and other business 
reasons. Mr. Courtney has charge of the Cali- 
fornia business of the Puget Sound Associated 
Mills, which is the selling organization for a 
group of mills located on Puget Sound so far 
as their domestic water business is concerned. 
Mr. Courtney was formerly head of the Stand- 
ard Lumber Co., manufacturing and wholesaling 
lumber, at Seattle. 





Directors Named by Court 


MarsHFIELp, Wis., April 22.—Five directors 
of the R. Connor Co., of Marshfield, have been 
named by U. S. District Judge Patrick T. 
Stone at Madison, under whose jurisdiction the 
local lumber manufacturing company is being 
reorganized. They are J. W. McCurdy, Chi- 
cago; W. D. Connor, Marshfield; H. B. Wag- 
ner, Grand Rapids; R. S. Potter, Milwaukee; 
and H. C. Smith, of Racine, Wis. They are 
to submit a report every ninety days. 

The proposed plan of reorganization met with 
the complete approval of the court, for it ap- 
pears that under the present business condi- 
tions the company in time will be able to sat- 
isfy all creditors and revert to the control of 
stockholders. 





New Manager to Continue Policies 


DeEEMER, Miss., April 22.—Announcement 
had been made of the appointment of G. P. 
Gammill as vice president, treasurer and gen- 
eral manager of the Reynolds Lumber Co., to 
succeed J. C. Liggett, whose death occurred 
recently, and Mr. Gammill has assumed his 
duties. C. F. Holcomb continues as plant su- 
perintendent, and Joe Trapp as sales manager. 
Mr. Gammill announces that there will be no 
changes in the policies of the company. Thus 
the trade is assured that it will continue to re- 
ceive the same high quality stock and excellent 
service to which it has become accustomed. 





Chicago Purchasing Agents Elect 


At the annual meeting of the Purchasing 
Agents’ Association of Chicago, held April 11, 
the following officers were elected for the com- 
ing year: 

President—John P. Sanger, U. S. Gypsum Co. 

First vice president—John H. Mohr, John 
Mohr & Sons. 

Second vice president—R. W. Morrill, Bow- 
man Dairy Co. 

Secretary—Frederick J. Heaslip, Fairbanks, 
Morse & Co. (re-elected). 


Treasurer—A. Jarman, Y. M. C. A. (re- 
elected). 

Board of governors, new members—J. L. 
Burgess, Educational Buyers (Inc.); A. V. 
Pleasance, Montgomery Ward & Co.; C. E. 


Wonder, Van Cleef Bros.; K. W. Moore, Chi- 
cago Title & Trust Co. 





Present Huge Log to Lodge 


Frank and Ed Hobi, prominent Aberdeen, 
Wash., logging operators, have presented a 
huge fir log from their company’s operations 
on Grays Harbor to the Aberdeen Elks lodge 
The Aberdeen Elks intend to use it as their 
float at the State convention of the Elks lodge 
in Walla Walla, June 13-15. The log, which 
is 24 feet long and 125 inches in diameter at 
the butt, weighs between 38 and 40 tons. Spe- 
cial permission must be obtained from the State 
Highway Department to convey it by motor 
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truck the 400 miles from Aberdeen to Walla 
Walla. It will be carried on a specially equipped 
rig with 18 large balloon tires. After the con- 
vention, the lodge will present the log to the 
city of Walla Walla, to rest permanently in one 
of its parks. 





Named Sales Manager 


E. L. Green, for a number of years super- 
intendent of the Union Lumber Co.’s mill at 
Fort Bragg, Calif., has been named general 
sales manager of the company to succeed the 
late Harold P. Plummer. Mr. Green’s exten- 
sive service with the company in both the 
manufacturing and sales departments of the 
business have given him an experience that will 
be of great value in directing the Union sales 
forces in giving customers the best of service 


to fit their needs. 
NORTHERN WOODS | 
RII 


§ KNEELAND - McLURG 


‘*“KORRECT BRAND” 


HARD MAPLE FLOORI N G 


AND BIRCH 


has a national reputation for superior quality 
and manufacture. Our most modern plant, 
years of experience, expert workmanship and 
desire to maintain “‘Korrect Brand” reputa- 
tion guarantees this superiority. 























Try a car now and always be 
a "'Korrect Brand" customer. 


Kneeland - McLurg Flooring Co. 
PHILLIPS, WISCONSIN 
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Northern Hardwoods 








WHEN you need Hard- 

woods, Hemlock or Ce- 
dar, try our Mixed Car 
Service. We have the tim- 
ber and the equipment in- 
cluding modern dry kilns 
to take care of your needs. 


} \NEIDMAN LUMBER. COMPANY § 
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Harp MapLe — Birch — BAsswoop 
Sort ELM—Brown AsH—Sort MAPLE 
HEMLOCK AND WHITE PINE 


“AN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


OF THE 


VON PLATEN - FOX COMPANY 


117 IRON MOUNAIN, MICHIGAN 17 

















HERE’S 
REAL 
VALUE 


Unsurpassed 
quality and fine 
texture are characteristics of Klamath 
Ponderosa Pine. 

Crater Lake follows this natural ad- 
vantage with careful manufacture and 
the result is a dependable product that 
satisfies the most exacting buyers. 

Our No. 2 and Better are especially 
popular wherever real values are appre- 
ciated. Drop a line to-day and let us 
quote on your requirements in: 


SELECTS—COMMON 
S4S OR ROUGH 
SHOP AND BOX 


CRATER LAKE 
LUMBER CO. 


SPRAGUE RIVER, ORE. 


Huntington Taylors 
Gen’! Moar. 











‘DAVENPORT 
HOTEL 


Spokane, 

Washington 
Complete hotel and 
dining service. In- 
formal. 600 
rooms, outside. 


Rendezvous of 
Lumbermen of 
the Northwest. 








LOUIS M. DAVENPORT, President 























Surface Measure 


ESTIMATOR 


A new publication covering in the most complete 
manner the whole field of surface measure —— 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

els, doors, blinds, door and window 
ames, etc., etc. containing 
sample pages. 


Pocket Size (45 x 6%"") $5.00, Postpaid. 


American Lumberman 


or circ 














—— 





\ 431 So. Dearborn emacs ILL. _j 
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Customs Will Not Measure 


Less-Than-Inch as Inch 


Wasuincton, D. C., April 22—James H. 
Moyle, commissioner of customs, has just sent 
a communication to the collector of customs 
at Seattle, Wash., in connection with import 
duties assessed on lumber less than one inch 
thick. The commissioner says: 

Under date of July 11, 1934, the Bureau re- 
ceived from the E. C. Miller Cedar Lumber 
Co., Aberdeen, Wash., a domestic manufac- 
turer of lumber a request for information as 
to the classification of and rate of duty 
assessed on lumber less than one inch thick 
imported into the United States, with specific 
reference to whether such lumber is being 
assessed as though it were one inch thick. 

On August 22, 1934, the E. C. Miller Cedar 
Lumber Co. was advised of the provisions of 
paragraph 401 of the Tariff Act of 1930 and 
section 601(c)(6) of the Revenue Act of 
1932, and was furnished with a copy of T. D. 
46250, in which the Bureau declined to direct 
the assessment of duty or import tax on all 
lumber less than one inch in thickness as 
though it were one inch thick. 

The E. C. Miller Cedar Lumber Co., acting 
under the provisions of section 516(b) of the 
Tariff Act of 1930, takes exception to the 
present method of measurement, and states 
that items of lumber of a character ordi- 
narily produced by resawing to the thickness 
of less than one inch, such as bevel siding, 
boards etc., and items of lumber such as ceil- 
ing, partition, boards etc., which may be pro- 
duced by the surfacing of lumber, the rough 
size of which before surfacing was less than 
one inch thick, should be assessed as though 
such lumber were one inch thick. In support 
of this view the company states that it has 
long been the common understanding and 
commercial practice in the measurement of 
lumber for sale throughout the United States 
to compute the board measure contents of 
lumber less than one inch thick as though 
it were one inch in thickness. 

After a careful investigation of this ques- 
tion in 1933, the Department reached the con- 
clusion that there was no substantial agree- 
ment in the trade to the effect that all lum- 
ber less than one inch in thickness was 
treated in the computation of board measure 
as though it were one inch thick. The Bureau 
has received no information which serves to 
change this conclusion, and adheres to its 
ruling declining to direct the assessment of 
duty or tax on all lumber less than one inch 
in thickness as though it were one inch thick. 
The E. C. Miller Cedar Lumber Co. has been 
so advised. 

Notice is hereby given, in compliance with 
the provisions of section 516(b) of the Tariff 
Act of 1930, that the duty and import tax on 
lumber of the character described (except 
mahogany in the form of sawed boards, 
planks, deals, and all other forms not further 
manufactured than sawed, when admitted 
under the Cuban Trade Agreement), if im- 
ported or withdrawn from warehouse after 
the expiration of thirty days after the date 
of the publication of this letter in the weekly 
Treasury Decisions, will be subject to the 
decision of the United States Customs Court 
in the event that a protest is filed under the 
provisions of that section. 





Title Two Becomes Real Force 
(Continued from Page 17) 


“We have made a good start here in Jack- 
son,” Mr. Parker said, “and the whole 
matter is coming rapidly to a boil. Seven 
or eight houses are under construction, 
and a good many times that number are 
near the point of closing. We find people 
much interested. Jackson is at the point 
of realizing a house shortage that is likely 
to be serious. A good many loans have 
been made under Title One, and that has 
helped prepare the way. Some large re- 
pair and remodeling jobs have been 
financed under Title Two, because they 
ran over the limit of Title One.” 

L. C. Gilbert, of White’s Lumber Yard, 
had a commendatory word for Adminis- 
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trator Bridges. Mr. Gilbert stated that 
the elaborateness of the plans required by 
the FHA was something of a handicap, 
He said that his company, like most retail 
concerns in the city, had its own drafts. 
man and supplied plans to customers with- 
out charge ; a considerable item, since pre- 
paring plans and specifications costs prob- 
ably $50 or $60. He added that quite a 
number of new houses in Jackson are 
being financed privately, and he made the 
guess that one of the important practical 
results of Tithe Two would be the stimy- 
lation of prospects to build who did not 
need special financing. 

Edw. O’Brien, Sr., of the Jackson 
Lumber Co., and one of the widely known 
and respected lumbermen of the South, 
stated that Jackson was in a business belt 
long indicated on business maps as being 
in excellent condition ; and this makes the 
city and the State a suitable place for 
making a vigorous trial of the FHA, 
Title One has been active for some time, 
One of the local banks has been adver- 
tising for repair loans. Title Two did 
not get started so soon but is making an 
impressive showing. Jackson has never 
been over built in the housing field and is 
beginning to feel a shortage. 

Other cities in the State are feeling the 
influence of Jackson, and many dealers 
have expressed confidence that the pres- 
ent season will see sound financing, either 
under the FHA or local institutions—or 
both—expand domestic construction to 
impressive proportions. The general set 
of building sentiment is distinctly for- 
ward. 





Hymeneal 

BARKER-ALLEN — The engagement of 
Miss Milda Allen, daughter of Mr. and Mrs. 
Paul H. Allen, of Brookline, Mass., to William 
Gardner Barker III, son of Mr. and Mrs. 
Charles Miller Barker, of Brookline and 
Marblehead, has been announced, and the 
wedding will take place at Trinity Church, 
Boston, at 4 o’clock, June 20. Miss Allen is 
a member of the Junior League. Mr. Barker, 
of the 1935 class at Harvard, is a member of 
the Hasty Pudding, the S. K., and the D. K. B. 
clubs, and of the Eastern Yacht Club at Mar- 
blehead. He is a member of a well known 
lumber family, for his grandfather, William 
G. Barker, dean of the Boston spruce market 
who retired ten years ago, and his father, 
Charles M. Barker, who also was active in 
the business, are widely known in the trade. 


SWIFT-CULVER—Mrs. May Belle Culver, 
of San Francisco, and U. K. Swift, formerly 
of Seattle, were married March 30 at Winne- 
mucca, Nev. They will make their home at 
the Hotel Boise in Boise, Idaho, where Mr. 
Swift is district sales representative for the 
Weyerhaeuser Sales Co. in eastern Washing- 
ton, eastern Oregon and southern Idaho. 


VIERLING-CUSHING — Announcement . of 
the engagement of Miss Floyd Cushing, 
daughter of Mr. and Mrs. Daniel T. Cushing, 
Bogalusa, La., to Robert Louis Vierling, of 
Chicago, has been made. The father of the 
bride-to-be is general manager of the Great 
Southern Lumber Co. 

WALKER-LEE—Miss Mary Norma Lee, of 
Magnolia, Ark., and David Herman Walker, 
of Minden, La., were married recently at the 
home of the bride’s parents. After a wedding 
trip to New Orleans the couple will be at 
home in Ada, La., where the groom is asso- 
ciated with the Woodward-Walker Lumber 

oO. 

McKAY-McMURCHY—The engagement of 
Miss Lynelle McMurchy, of Jonesboro, Ark., 
to Roy Franklin McKay, member of the West 
Memphis Lumber & Supply Co., West Mem- 
phis, Ark.. has been announced by the bride's 
parents. Mr. and Mrs. McKay will make their 
home in Memphis. 


O'DONNELL - HIGGINS — Harry James 


O'Donnell, one of the owners of the White 
Star Lumber Co., Whites, Wash., was married 
April 14 to Miss Margaret Higgins, promi- 
nent in Junior League activities in Omaha. 
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AMERICAN LUMBERMAN 


LUMBER MARKET REVIEW 


Price Uncertainty Makes Southern Pine Buyers Hesitate 
But Inquiry and Sales Increase 


Southern pine bookings were comfortably above produc- 
tion in the two weeks ended April 20. The seasonal pick-up 
is not as marked as it should be—largely because of un- 
certainty about the future of prices, and about crop pros- 
pects in a large part of the sales territory. The threat of 
a tie-up on the West Coast, however, may be expected to 
turn much business to the South. Inquiry from sections 
that benefited by recent rains has been expanding. The 
best demand is coming from rural yards, and the lower 
grades have been in so strong call that they are advancing. 
Distributors for the most part have small stocks, and those 
at mills are about 5 percent below last year’s, with many 
items of upper grades in low supply. As heavy purchases 
are expected as a result of the public works program, to 
supplement those developed by the housing campaign, the 
mills are looking forward to early increase in bookings. 

North Carolina pine building items have been selling 
better in the eastern markets as a result of improvement in 
the weather, and southern business continues good; while 
a seasonal pick-up is reported in the demand for box lum- 
ber. Offers of air dried material are not so plentiful, as 
recent rains slowed up seasoning; and demand has been 
better—with the result that prices are steadier. Both high 
and low grades of kiln dried have been firm, and scarcity of 
the former is expected to bring an advance. 

Arkansas Soft Pine mills continue to report a scarcity 
of upper grades in shed stock, with total demand increas- 





ing and larger production necessary at some mills. An- 
nouncement of adherence to Code labor standards has 


brought back into the market some buyers who had been 
hesitating because they expected that lowering of costs 
would mean lower prices. 


West Coast Mill Prices Stiffen Because of Strike Threat; 
Lower Rates in Prospect 


One favorable and one unfavorable development, both of 
major importance, have occupied the minds of West Coast 
lumbermen during the last week. Union workers at some 
of the mills, and also the longshoremen, threaten a strike 
that might tie up shipments ; but it is still hoped that it may 
be avoided by negotiations now under way. New steamer- 
barge rates to Mississippi Valley points have been an- 
nounced during the week, and traffic executives of eastern 
railroads have recommended the granting of a 72 cent 
blanket rate to the Atlantic seaboard—as a result of which 
reductions the industry is expecting a broadening of its 
domestic markets, more especially as preparations are being 
made to start a trade promotional campaign, the field for 
which has been prepared by the FHA. 

Rail buyers, because of the threatened strike, have been 
placing orders more freely, and shipments are being pushed. 
Most acceptances by mills are subject to ability to ship. 
lotal mill stocks are a good deal smaller than last year’s, 
and many items are in low supply. Prices have been ad- 
vanced from 50 cents on commons to $3 on uppers. In an 
important part of the middle West territory served by West 
Coast mills, the drouth has been relieved by rains and 
there has been an appreciable pick-up in yard sales. 

Domestic cargo orders were heavy recently. On the At- 
lantic coast, building demand has been stimulated by a 
reduction in the retail list. Wholesale prices on the lower 
grades are strong, but those on upper grades have been a 
little soft; though the threat of a shipping tie-up is causing 
a stiffening. California has been buying so briskly for 
forward requirements, especially in box grades, that the 
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coastwise steamers have been able to advance rates; volume 
of rural building in California is increasing. 

Oriental demand is rather slow, and trans-Pacific rates 
are weaker; but loading has been active because of the 
strike threat. More than half the total Northwest exports 
during March were from British Columbia mills. 


Northern Pine and Hemlock Business Shows Increase; 
Eastern Spruce Suffers from Floods 


Northern pine bookings and shipments show a gain, 
largely as a result of improvement in crop prospects in 
Northwest sales territory, with eastern business picking 
up seasonally. Mill stocks are about 25 percent below last 
year’s, and the highest grades, and industrial low grades, 
are scarce, with medium grades in fair supply. Prices are 
advancing on some items. 

Northern hemlock business is increasing, and unfilled 
orders are well above last year’s level, the excess of book- 
ings over production for the first fifteen weeks of the year 
having amounted to 26 percent. 

Eastern spruce production is at a very low point, because 
floods have made it necessary for many mills to shut down. 
They are therefore unable to accept immediate-shipment 
orders, and total bookings show a decline. Prices, except 
for occasional offerings of small mills, remain strong. 


Western Pine Bookings Exceed Last Year's, With Stocks 
and Output Lower; Prices Firming 


Western pine mill bookings in the two weeks ended April 
20 rose 5 percent above last year’s level. Inland Empire 
plants seem not to be as seriously threatened by strikes as 
are the California plants, and the latter have been delayed 
in opening as the result of last winter’s heavy snowfall. In 
the fortnight, total western pine production was about 20 
percent less than last year’s, and total stocks continued be- 
low last year’s level. Inland Empire plants report that 
stocks of C selects and Nos. 3 and + have been dwindling, 
with those of No. 2 in good supply; while California mills 
report broken assortments of white pine. Unfilled orders 
are more than 10 percent above last year’s level. Inquiry 
from all markets has been increasing, and prices, especially 
of lower grades, have been stiffening—only partly because 
of the strike threat, and largely because a good balance has 
been maintained between production and demand. Better 
sales are expected to those middle West sections that re- 
cently benefited by rains. 


Low-Priced Stock Disturbs Hardwood Market; Needs of 
Some Consumers Are Increasing 


Hardwood trade continues rather slow, largely because 
of the unsettlement in prices. Many buyers seem to have 
the feeling that, as a result of reduction of mill costs, they 
may expect a reduction in prices. Indications are that their 
actual needs are larger, for increased inquiry is reported 
from most markets, but their orders are kept to the mini- 
mum, and immediate shipment of them is asked. Offers at 
below market are accepted often enough to encourage this 
attitude though it looks as if the cheaper stock had been 
absorbed. A fair volume of business has been coming from 
the automotive industry, but strikes now threaten it; and 
furniture buying is fair. Flooring and millwork plants 
have made further moderate increases in their purchases, 
for they are booking more business as a result of the hous- 
ing campaign. Because of the probability of an advance 
in ocean rates May 1, the foreign movement has been active. 
Production has declined, because bad weather in most sec- 
tions has caused a shortage of logs. 
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THE BUSINESS RECORD 











—"—"— 
° e Brooklyn; Edmund B. Clary, 103 Park Ave., New 
New Mills and Equipment York City. 

New York—Rochford Body Corporation; wood- 
GEORGIA. Savannah—Union Bag & Paper Cor- working. Incorporators: Leonard J. Meditz, Wini- 
poration, Woolworth Building, New York, N. fred Weigel. both of 87-07 81st Ave., Glendale, 
will locate a paper and pulp mill here, to cost L. I.; Marriete A. Sweeney, 32 Marlboro Road, Val- 

about $4, 000,00 ley Stream, L. I. 
INDIANA. Saat Logansport Lumber Co., OHIO. Cleveland—B. B. Warfel Lumber Co. In- 


of which W. R. McCord is head, 
planing mill equipment. 

NORTH CAROLINA. 
Cox, of Washington, N. C., will erect a 36x100 foot 
sawmill, dry kiln, and lumber shed. Cost of mill 
$10,000; equipment, $15,000. Will install band mill. 


will purchase new 


Saunders & 





TENNESSEE. Shelbyville—Ray Box Factory, 
T. L. Jack owner, has acquired site on Britain 
st. and will construct plant with hangar-type 
roof. 


WISCONSIN. 
will install latest 
factory building 
stroyed by fire. 

Plymouth—Plymouth Factory 
erecting a 50x150 foot factory 

CANADA. QUEBEC, 
Fibre Board (Ltd.) 
of factory addition. 


Incorporations 


CALIFORNIA. Los Angeles—Hazeltine Lumber 
Mills (Inc.); $25,000. Chartered by M. B. and Jack 
Hazeltine and H. W. Sherman. 


Minocqua—Minocqua Lumber Co. 
woodworking machinery in new 
replacing the one recently de- 


Furniture Co. is 
building. 


Gatineau — International 
is about to begin construction 


Los Angeles—Timbercraft Shingle Corporation 
chartered by L. C. Cotner, Frank H. Love and G. 


E. Wallace. 


San Francisco—Silver Fork Lumber Co.; $100,- 
000. Directors: William B. Mersereau, Wallace 
Weston, Jr.; Nelson P., William E. and John E. 
Wheeler. 

FLORIDA Pensacola—Welch Match Co. incor- 
porated by S. J. Welch and W. C. Payne. 

St. Petersburg—West Coast Dunbrik Co.; $10,000. 


3uilding materials. Care of C. C. Clarkson, 2222 
Brevard Road. 

INDIANA. Crown 
Sheridan St. Incorporators: 
Clayton D. Root, Jr.; and David A. Root. 

KENTUCKY, Louisville—Anderson Wood Work- 
ing Co., Beech and Woodland Ave. President, 
Frank C. Anderson; vice president, S. W. Ander- 
son; secretary, R. Buhl Schiewer; treasurer, A. 
Schiewer. 

MARYLAND. Baltimore—United Clay & Supply 
Corporation, 506% St. Paul St.; building materials. 
Robert Stinson, Baltimore Trust Building, an incor- 
porator. 

Hagerstown 
terials. Care of 


Point—Root Lumber Co., 527 
Clayton D. Root, Sr.; 


The City Supply Co.; building ma- 
John M. Wishard, 74 Irwin Ave. 


MICHIGAN. Adrian—Modern Building Insula- 
tors (Inc.); manufacturer of insulation for build- 
ings. 


manufacture 
John Cam- 
Co., Grand 


Holland—Modern Cabinet Co.; will 
restaurant, office and store equipment. 
menga, formerly with Berkey & Gay 


Rapids, is president and general manager. 

NEW YORK. New York—Furniture & Equip- 
ment Co. (Inc.): interior woodwork and fixtures of 
every description. Filed by Meyer Boskey, 11 W 
{2nd St., New York City. 

New York—Moore-Edwards Lumber Co. _Incor- 
porators: Norman T. Moore, 943 Peace St., Pelham 
Manor, N. Y.; J. F. Edwards, 230 Ocean Pkwy., 





RED CEDAR SHINGLES 


Seattle, Wash., April 19.—Below are listed 
average prices received for red cedar shingles 


sold direct to the trade, the average being 
obtained from actual sales reported by many 
mills: 
Royals: XXXXX: 
Oy: eee $3.30 “ee AY 
2 34" ‘ . See 9.45 1-16" 5/2......-- 2.60 
ES im nice to. oy ey Sr 2.01 
Perfections: ee ge ee 1.67 
iC 3, . ae 2.80 
ey) 2.15 Dimensions: 
+ ne hho covers 1.75 oe. 294 
“aie ogg 275"-8/2-16" 2.45 
2-18" 5/2....111. 2:01 1-6"-5/2%-18" .. 3.18 
ge |; re 1.52 Ay ie 3.58 





WESTERN SITKA SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., April 23.—The following are 
prices for mixed earlots prevailing today: 








Finish— Factory stock— 
1x12” Reece ry $24.00 
i ene “Sass 25.00 
et aS Seite Tt) eee 28.00 
ete  Baletaeteareiabe 30.00 

i 4 33.00 

Bevel siding— 12/4 eae bie H+ 
axa” ....... 23.00 Lath .......... 4.00 
lox6" Flat. er $4.00 Green box .... 12.00 
%*x6”" Vert. gr. 27.00 Dry box .....- 14.00 


corporators: L. Kachel, Milton B. 


Winsper. 


Schweld, I. B. 


OKLAHOMA. Tulsa—Economy Lumber Co.; 
$10,000. Incorporators: H. H. Poarch, 1115A Ww. 
2nd St.: Bertie M. Poarch and Glen D. Poarch, of 
Winterset, Iowa. 

PENNSYLVANIA. Lock Haven—M. L. Claster & 
Sons, 203 Bellefonte Ave.; $75,000. 


RHODE ISLAND. 
Myron H. Dean, 19 
incorporator. 


SOUTH CAROLINA. Columbia—Richland Ap- 
palachian Oak Co.; to deal in lumber, timber and 
lands and manufacture lumber products. Officers: 
D. M. Winter, president and treasurer; Frank L, 
Taylor, vice president. 

SOUTH DAKOTA, Hot Springs—Black Hills Lum- 
ber Co.; $20,000. Incorporators: C. R. Shann, 
Charles J. Young, Garnet Shann and Midget 
Young. 

TENNESSEE. 
Adams Lumber 


Apponaug—Kent Lumber Co. 
Darling St., Central Falls, an 


Knoxville—Home Lumber Co. and 
Corporation have been organized 
by W. L. Adams, L. C. Ely and Alma R. Hel- 


lard. Will open in Knox County on R. F. D. 3. 

VIRGINIA Orange—Orange Lumber Co. O. A. 
Moeller is president. 

WASHINGTON. Blaine—Newcomb 
poration; $9,999. R. O. Newcomb, 
and H. P. Johnson interested. 

Seattle—Arrow Lumber & Supply Co., 





Shingle Cor- 
Harold Lant 


522 Dexter 


Ave.; $25,000. J. N. Hutchins, Henry D. Nein and 
V. Dunagan interested. 

Seattle—Chippewa Lumber Co., 1331 3rd Ave.; 
$4,500. E. G. Gard, J. F. Wells and R. H. Coshun 


interested. 
Seattle 


37,000, 


( ‘hile ott 





Lewis Lumber Co., 310 
Incorporators: George Lewis, 
and James D. Esary. 


Marion S8t.; 
William P. 


Business Changes 


CALIFORNIA. Huntington 
Lumber Co. succeeded by Frank Curran. 

Placerville 8S. G. Beach Box & Lumber Co. sold 
retail sales department to Sterling Lumber Co. 

Santa Ana—E, K. Wood Lumber Co. succeeded 
by Frank & Howard Curran. 

ILLINOIS. Cairo—Vick & Fletcher succeeded by 
E. P. Fletcher Lumber Co. 

Virgil—John C. Schuh succeeded 
Schuh. 

IOWA. 
dealer in 


Beach—E. K. Wood 


by Vincent A. 


3rinnell—R. G. Coutts, contractor and 
building materials, has been purchased 
by the Richardson-Phelps Lumber Co. and the 
York Lumber Co., and the building will be used as 
a warehouse. 
KANSAS. Wilson—Magill 
chased by Joe Kvasnicka. 
Winfield—O. G. Congdon sold 
the Ferry-Congdon Lumber Co. to his partner, Roy 
Ferry, and to C. H. Pattison. and the firm will be 
known hereafter as the Ferry-Pattison Lumber Co. 
MICHIGAN. -Neely 
by Frank Neely & Son. 
MINNESOTA. Bimidji—Warfield Lumber Co. 
changed name to Dickinson Lumber Co. 
Evansville—C. V. Ostrom has taken 


Lumber Yard _ pur- 


his interests in 
succeeded 


Brooklyn- Bros. 


over hard- 


ware and lumber business of his late father, and 
operates as C. V. Ostrom Hardware Co. 
MISSISSIPPI. Bentonia—Vick & Fletcher suc- 


ceeded by E. P. Fletcher Lumber Co. 

MISSOURI. Chillicothe—Arnold-Mills Lumber Co. 
changed name to Mills Bros. Lumber & Hardware 
Co. 

East Prairie—Vick & Fletcher succeeded by E. 
P. Fletcher Lumber Co. 

Joplin—J. H. Magill Lumber Co. 
to Joplin Lumber Co. 

Newtown—J. L. Tucker Lumber Co 
Lowry-Miller Lumber Co. 


changed name 


succeeded by 


NEW JERSEY. Bogota and Ridgewood—Pas- 
saic-Bergen Lumber Co. will be operated by gen- 
eral creditors under the name of the Hackenridge 
Co. 


and Passaic— 
at these places 


East Orange, Linden, Millburn 
Passaic-Bergen Lumber Co. yards 


will be operated by bank creditor interests, using 
the name Passaic-Bergen Materials Co. 

Newark—Cut Rate Sash & Door Co. succeeded 
by Gelman Lumber Co., 48 Belmont Ave. 

NEW YORK. Brooklyn—Newman Lumber Co. 
changed name to Norman Lumber Co., 16th Ave. 
and 61st St. 

OKLAHOMA, Dacoma—Bert Lewis has sold his 
interest in the Starr & Lewis Lumber Co. to W. 
W. Starr, of Alva, and the firm name will be 


changed to W. W. 
Shawnee—Sutherland Lumber Co. 
T. J. Stewart Lumber Co. 
OREGON. 
and A. H. 
Mitchell, John C. 


Starr Lumber Co. 
succeeded by 


Lorane—Addison Lumber Co.: E. 8S. 
Addison sold half interest to T. B. 
and Harry Skelton. 
Portland—A. B. Osborne Co. changed 
Columbia Piling & Log Co. (Inc.). 
PENNSYLVANIA, Ringtown—Ralph Reich suc- 
ceeded by Ringtown Lumber Co.; R. V. Reich, presi- 


name to 





59 


dent and 
general 


treasurer; E. A. 
manager. 


Reich, secretary and 


TEXAS. Dayton—People’s Lumber & Feed Co. 
changed name io People’s Lumber & Supply Co. 

Alvord, Childress, Claude, Garland, Mesquite, and 
Rio Vista; also Chattanooga, Okla.—John E. 
Quarles Co. yards purchased by Henry W. Mitchell; 
the operating personnel of all yards will remain 
intact. The Fort Worth yard will be continued 
by John E. Quarles Co. 

UTAH. Parowan—Walter C. Mitchell succeeded 


by Walter C. Mitchell & Sons. 
WASHINGTON. Everett — Everett 
Shingle Co sawmill and shingle mill 
Chippewa Lumber Co, 
La Conner—Turner 
Turner Building Co. 


Lumber & 
leased to 


Lumber Co. succeeded by 


Tacoma—Pacific Forest Industries; $25,000. In- 
corporators: E. E. Westman, A. R. Wuest and 
others. 

WISCONSIN. Ashland—Central Lumber & Sup- 
ply Co. C. Trier an incorporator. 

Sheboygan—Frost Veneer & Plywood Co.; $50,- 
060. Incorporators and officers: George IL. Frost, 
president; F. C. Thomas, vice president: and Mar- 


vin Kiel, secretary-treasurer. Will take over bank- 


rupt Frost Veneer Seating Co. 
CANADA, BRITISH COLUMBIA. Vancover—- 
Allen, McDougall, Butler Shingle Co. (Ltd.); tim- 


ber merchants; $300,000. 


ings St. 


Offices at 850 West Hast- 


New Ventures 


Tuscumbia—Avery Lumber Co.; 
W. E. Avery, owner and general manager. 

ARKANSAS. DeQueen—G. D. Anderson 
tLarked in lumber brokerage business. 

CALIFORNIA. Half Moon Bay—Johnson Lum- 
her Co.: retail business being established by Giles 
P. Johnson. 

COLORADO. Golden—Golden Lumber Co, 
opened by Bert E. Seip. former 
Aurora Lumber Co., Aurora, Ind 

ILLINOIS. Carmi—Carmi Lumber & Coal Co., 
under management of Ralph Ragsdale and Louis 
E. Ude, has purchased Carmi Coal & Limestone 
Co.; will carry complete line of building materials. 

INDIANA. Logansport—-Logansport Lumber Co., 


ALABAMA. 





em- 


is being 
owner of the 


under management of McCord, will be 
opened soon. 
KANSAS. Chanute—Gray Bros. Lumber Co, 


opened by William M. and Gordon Gray. 


KENTUCKY. Jeffersontown—Benjamin H. Tyler 
opened lumber and coal yard on Taylorsville Road, 
at Southern Crossing. 

MICHIGAN. Kalamazoo—DeBoer & Sons Lum- 
ber Co. opened by Al DeBoer at 725 East Walnut 
St.; retail. 

Muskegon—Elbert Beekman, 
at the Bush Lumber Co. here, 
ber yard on Wood St. 

Muskegon—L. E. Redmond has established a fac- 
tory to manufacture box shooks and other wooden 
items. 

MISSOURI. Harris—Ray 
a lumber yard here. 

N=W YORK. Brooklyn—M. & M. 
Panel Corporation, 500 Flushing Ave., 
a branch at 125 7th Ave. 

NORTH DAKOTA. Mandan—Joe M. 


former bookkeeper 
has opened a lum- 


Darling plans to open 


Lumber & 
will open 


Gauer Lum- 


ber Co. will be opened by J. M. Gauer, on West 
Main St. 
TENNESSEE. Sharon—Robert M. Beard has 


launched out in the lumber trade, 


selling long- and 
shortleaf pine and hardwoods. 


TEXAS. Sherman—Lyman Davis Lumber Yard, 
508 East Lamar, has been opened by J. Lyman 
Davis. 


WASHINGTON. Chehalis—Allen C, Hemphill has 
engaged in wholesale lumber business under name 
of Hemphill Lumber Co. 


Casualties 


INDIANA. Newcastle—Lawson Casket Co. plant 
destroyed by fire, with loss of $25,000. Thieves 
who had been stealing lumber are believed to have 
caused the fire. 

LOUISIANA. New Orleans—Pontchartrain Lum- 
ber Co. at Shrewsbury Road and Illinois Central 
Railroad in Jefferson Parish; planing mill, two 
sheds and about 1,500,000 feet of cypress, pine and 
hardwood lumber destroyed by fire. The plant 
will be rebuilt and equipped with five machines, 
as was the old plant. 

MICHIGAN. Sagola—Northern Sawmill Co., a 
subsidiary of the Sawyer-Goodman Co., Marinette, 
suffered loss by fire of small shingle mill built re- 
cently to saw cedar. The mill will be rebuilt. 

MINNESOTA. St. Paul—Lampland Lumber Co., 
419 East Eighth St., suffered fire loss to double- 
decked storage shed, estimated at $50,000. 

IOWA. Clinton—Curtis Bros. Sash & Door Co. 
damaged $75,000 by fire. 

NORTH CAROLINA. 
plant had fire loss of 
ered by insurance. 

PENNSYLVANIA. Philadelphia Esenwein & 
Boorse, millworking plant, containing valuable ma- 
chinery, and lumberyard at 1019 Susquehanna Ave., 
razed by fire. 

WASHINGTON. Yelm—Gruber- Docherty Lumber 
Co. sawmill damaged by fire about $40,000. Partly 
covered by insurance. 


Sevier—M. L. Good Co. 
about $40,000; partly cov- 








WESTERN PINE beetles destroy eight times as 
much timbert as do forest fires in the pine 
regions of Oregon and Washington, it is dis- 
closed by Forest Service records for the five 
years ended Dec. 31, 1933. 
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LEVI A. MARSHALL, 70, president and 
treasurer of the Marshall-Wright Lumber Co., 
Ionia, Mich., died at his home April 16 a few 
hours after he had suffered a stroke of apo- 
plexy. As a tribute to “one of the most lov- 
able, honored and worthwhile pioneer citi- 
zens of Ionia” Mayor Eldred requested all 
business places to close during the funeral 
services April 18. Mr. Marshall came from 
Canada to Michigan when he was 18, and 
after two years in the lumber camps he 
walked the trails to Ionia and took a job 
at the retail lumber yard operated by Burton 
3abcock. A year later the yard was sold to 


the late S. B. Gorham, who in 1894 took Mr. 
Marshall into the business with him. In 1914, 
after Mr. Gorham’'s death, Archie V. Wright 


joined the firm, which then assumed its pres- 
ent title, the Marshall-Wright Lumber Co. In 
the meantime Mr. Marshall was organizing 
other retail lumber and building supply firms, 
and at the time of his death was president 
and treasurer of enterprises in Grand Ledge, 
Portland, Middleville and Sheridan, and had 
an interest in a Lowell firm. He was active 
for years in the Michigan Retail Lumber 
Dealers’ Association and for ten years had 
been a director. He also was a bank director 


and an alderman, and had been the moving 
spirit in the organization of lIonia’s first 
building and loan association, as well as 


other means of building up the community. 
He is survived by. his widow, two sons, five 
brothers and two sisters. 


EDWIN C. GLEASON, 89, Ohio’s oldest lum- 
ber dealer, died April 10 at a hospital in 
Coshocton, after a brief illness. He and E. W. 
Adams organized the Roscoe Planing Mill Co. 
at Roscoe, on the banks of the old Ohio Canal, 
in 1871 and brought lumber in from Cleveland 
by canal boats—sometimes as many as ten 
or twelve boats a day; they had one boat of 
their own, which they used to distribute lum- 
ber in the surrounding territory. The yard 
and planing mill were destroyed by fire in 
1911 and since that time the Gleason Lumber 
Co. has been located in Coshocton, where Mr. 
Adams’ sons now operate a yard also. In 
recent years Mr. Gleason had relinquished to 


his son John the management of the com- 
pany, but he had continued his lively inter- 
est in the business and in the affairs of the 


Ohio Association of Lumber Dealers. in which 
he was an honored member of the Old Guard. 
3esides the son he is survived by a daughter 
and a sister. 


BLACK, 78 founder of the P. J. 


P. J. Black 
Lumber Co., pioneer retailer of Cheyenne, 
Wyo., died last week at his home: he had 
been in ill health for months, and it is be- 
lieved his death was hastened by a fall a 
week earlier, in which he fractured his hip 
3orn in Nova Scotia he moved to Boston 
as a young man and then to Cheyenne in 
1882, to enter the lumber business. For a 
time he operated at Grover, Colo... also. He 


is survived by Mrs. Black, to whom he was 
married forty-two years ago, and by his son 
Arthur, who now operates the lumber busi- 
ness. The latter is a past president of the 
Mountain States Lumber Dealers’ Association, 
and is chairman of the committee in charge 
of Cheyenne’s annual Frontier Days cele- 
bration. 


CAPT. T. C. HANSEN, head of the T. C. 
Hansen Lumber Co., line-yard concern, with 
headquarters in Centerville, Calif., died April 
8. Coming to California fifty years ago from 
his native Denmark he established his _ first 
lumber yard, and in the ensuing years he 
labored in the upbuilding of his business and 
the communities in Alameda County in which 
he operated; always active in civic affairs, 
he was a director of the Centerville branch 
of the Bank of America, a fire commissioner 
in his home town, and a member of numerous 
clubs and lodges. His wife died a month ago 
(an event that increased the burden of his 
own long illness) and the only survivors are 
two nephews, George Bondi of Niles and S. 
Hyguland of Centerville. 


JOSEPH C. LIGGETT, 63, vice president, 
treasurer and manager of the Reynolds 
Lumber Co. (Inc.), Deemer, Miss., died April 3 


at his home. He entered the lumber industry 
twenty-six years ago as a bookkeeper, later 
becoming assistant manager of the Newell 
Lumber Co. at Eunice, La., and subsequently 
assistant manager of the Adams-Newell Lum- 
ber Co. at Morton, Miss In 1926 he became 
manager of the Adams-Newell plant at 
Deemer, and when in 1933 the firm was re- 
organized as the Reynolds company he be- 
came also vice president and treasurer. In 
the meantime he maintained an active inter- 
est in civic and fraternal affairs; he was a 
past president of the rotary club at Phila- 
delphia, Miss., and one of the organizers of 





the boys’ band there. His widow, five daugh- 
ters, one son, two brothers and three sisters 
survive. 


WILLIAM N. GILLENTINE, 65, head of the 
Gillentine Lumber & Wrecking Co., Dallas, 
Tex., was found dead in his lumber yard 
April 15, evidently beaten to death with a 
length of half-inch steel rod such as is used 
to reinforce concrete. Police, assured that 
robbery could not have been a motive, were 
without clues as to either the assailant or 
cause of the attack. An employee was build- 
ing a window frame in a nearby room, but 
he is almost totally deaf and knew nothing 
of the murder until attracted by the gather- 
ing crowd. Mr. Gillentine had been a Dallas 
resident more than thirty years and was well 
known there. His widow survives. 


HAROLD P. PLUMMER, 53, general sales 
manager Union Lumber Co., San Francisco, 
an outstanding lumber executive, died of a 
sudden heart attack April 14. His passing 
was a great shock to his many friends, for 
his exceptionally happy disposition made him 
popular both in and out of business circles. 
He was born in San Francisco, spent his boy- 
hood on the Mendocino Coast, and obtained 
his education at the University of California 
at Berkeley. His entire business life (except 
during the war period when he was a “dollar 

a year man” in the 
mmm) roover Food Adminis- 
tration at Washing- 





ton) was with the 
Union company. After 
graduating from the 
university in 1906 he 
entered the Union em- 
ploy at Fort Bragg— 
where his father, the 


late W. P. Plummer, 
was manager for many 
years — and succes- 
sively worked in the 
woods, mill and yards, 
obtaining the practical 
groundwork that was 
so valuable to him and 
the company in the 
years that followed. 
He went in 1909 to San 
Francisco, and after a 
term as salesman in 


the Sacramento and 
San Joaquin valleys he 
became assistant sales 
manager. In 1912 he 
took charge of the 
company's Los Angeles 
office, with such suc- 
cess that in 1927 he 
was made vice president in charge of 
eastern sales, with headquarters in Chi- 


cago. He returned to San Francisco in 
1930, to succeed H. M. Cochran as general 
manager, and his energy and ability 
became an increasingly important factor in 
the redwood industry. In club circles he was 


sales 


a member of the Bohemian Club and the 
Menlo Country Club, and at college was a 
member of the Phi Gamma Delta Fraternity. 
He is survived by his widow, Mrs. Doris 
Wilshire Plummer, his daughter Jane, son 
Harold Pierson Plummer, Jr., and his mother, 
Mrs. Ella F. Plummer. 





BERRY McALESTER, 56, president Boone 
County Lumber Co., Columbia, Mo., died April 
8 at a Denver hospital. He was a native of 
Columbia and prominent in its business, re- 
ligious and social life. As a lumber and ma- 
terial dealer he was enterprising and alert 
to all opportunities for service, as indicated 
by the diversity of lines carried by his com- 
pany and also by his leadership in the affairs 
of the Chapter House Co., an organization 
which specializes in building fraternity houses 
at colleges and universities. He was a prom- 
inent member of the Christian Church and 
was a member of the board of trustees of the 
Bible College of Missouri. He was president 
of the Columbia Country Club. Mr. McAlester 
was widely known in the lumber industry in 


central Missouri, of which he had been a 
member for many years. 
WALTER J. WEBER, 41, treasurer and 


manager Middletown Lumber Co., Middletown, 
Ohio, died April 6 at a local hospital where 
he had geen a patient for a week following 
a cerebral hemorrhage. After his graduation 
from a local parochial high school he ac- 
cepted an unimportant job as a beginning in 
the lumber business, and by ability and 
energy worked himself up to the management 
of the Peter Kuntz yard. He was well known 
in Middletown, where he had many friends, 
and in the lumber trade. He is survived by 
his widow and six children and by his mother 
and brother. 
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WILLIS KEITH BALDWIN, 177, widely 
known lumber manufacturer, realtor ang 
philanthropist of Baldwin’s Mills, Quebe> 
and a former Liberal member of Parliament’ 
was murdered on the night of April 18, evi. 
dently by a robber who was thought to have 
been also the incendiarist who caused a fir, 
which had destroyed the Baldwin mill a wee, 
earlier. Mrs. Baldwin, who was critically jy 
at Daytona, Fla., started home with her gop 
Harold, but the shock and the trip were to, 
much for her and she, too, succumbed, at 
Richmond, Va., on the way; the double 
funeral was held April 23. 


LAWRENCE C. BEMIS, 37, vice president 
treasurer and general manager of the Bemis 
Lumber Co., Robbinsville, N. C., died at his 


home April 15 of a heart attack. Only a 
short time before he had been inspecting 
Bemis logging operations and his Passing 


was most unexpected. A Yale graduate, he 
formerly operated a band mill for the Bemis 
company at Caromona, Tex., until he removeg 
to Robbinsville. He also was vice president 
treasurer and general manager of the Graham 
County Railway and the Snowbird Supply (po, 


EUGENE R. JUDGE, 78, president Thomas 
F. Meehan Sons (Inc.), Brooklyn, N. Y., died 
April 4 at his home. He was prominent jn 
the business life of the borough, and was a 
former supervisor of the sixth ward. Besides 
his widow he is survived by a sister and 
three brothers, one of whom, James P. Judge 
is a former president of the Brooklyn Bar 
Association, and another, Dennis A. Judge. 
is internal revenue supervisor and _ former 
dock commissioner; the third is John ¢, 
Judge. 


MRS. CHARLES HARBAUGH, 70, wife of 
the president of the Charles Harbaugh Lum- 
ber Co., Highland Park, IIl., died April 22 at 
her home. Her husband is widely known in 
the Illinois lumber trade and is active in the 
affairs of the State association. and is a 
former Lake County supervisor. 3esides him 
Mrs. Harbaugh is survived by a son, Harold 
C. Harbaugh, manager of one of the com- 
panvy’s yards, by two daughters and six grand- 
children. 


MORRIS E. EYER, 34, manager Frisbie 
Lumber Co., Stroudsburg, Pa., one of the most 
prominent young business men in that com- 
munity, died April 10 at his home after sev- 
eral months illness. After a number of years 
as a school teacher he entered the lumber 
business, and while pushing the Frisbie in- 
terests he also found time to participate ac- 
tively in Monroe County civic affairs. He is 
survived by his widow and one son, and by 
his mother and two sisters. 


A. C. STEWART, 61, for many years mana- 
ger of the Germain Lumber Co.’s branch at 
Mobile, Ala., and since 1908 (except for a brief 
period) manager of the Pittsburgh wholesale 
firm’s southern buying department, died sud- 
denly March 30 at his home in Mobile, of 
heart failure. He was widely known in 
southern pine manufacturing circles and had 
a host of friends. His widow and two chil- 
dren survive. 


CHARLES RB. DUDBR, 54. president Central 
Nebraska Millwork Co., Hastings. Neb., was 
found dead April 15 on an isolated road near 
Hastings, with a note, indicating suicide, at- 
tached to the steering wheel of his car. He 
had lived in Hastings about forty-two years 
and was well acquainted in the lumber trade. 
No reason could be given for his action. 


PAUL BUSHONG, president and _ general 
manager of the Northwestern Cooperage & 
Lumber Co., Gladstone, Mich., died April 18 
at El Paso, Tex., of tuberculosis. Mr. Bushong 
went from his native Ohio to Gladstone about 
forty years ago with his father to organize 
the lumber company. His widow, a daughter 
and one sister survive. 


WILLIAM T. McGLONE, 69, 
the McGlone Stave Co. which he founded 
forty years ago at Hazard, Ky., died April 
18 at a Louisville hospital after an illness of 
several months, of heart trouble. A son and 
a daughter survive. 


WILLIAM H. WILSON, 62, executive vice 
president of the American Furniture Mart, 
Chicago, and one of the most widely known 
men in the furniture industry, died_suddenly 
of a heart attack April 18 at Galax, Va., while 
on a business trip through the South. 


MRS. WILLIAM TEGELER, wife of the 
president of the P. M. Womble Lumber Co. 
Baltimore, died April 6 after a brief illness. 
Besides her husband she is survived by two 
daughters and a son, William T. Tegeler, Jr., 
who is in the lumber business with his father. 


MRS. SARAH R. PRICE, 80, widow of the 
late Richard W. Price of the old hardwood 
export firm of Price & Heald, Baltimore, died 
March 18. A daughter survives. 


MRS. EDWARD O. BROWN, 65, wife of 4 
pioneer lumberman of Rhinelander, Wis., died 


president of 
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AMERICAN LUMBERMAN 


NEWS OF THE CODES 


Made Forest Products Head 


WasuincTon, D. C., April 23.—The National 
Industrial Recovery Board has announced the 
appointment of Col. C. H. Crawford as forest 
products administrator. It will be his duty to 
“direct and co-ordinate all administrative activi- 
ties of the National Recovery Administration in 
connection with the Code of Fair Competition 
for the Lumber & Timber Products Industries 
as amended and such other Codes for allied 
products as said board may from time to time 
designate, and to exercise all the powers and 
functions heretofore vested in said board relat- 
ing to the administration of said Code or 
Codes.” “. 

The deputy administrators assigned to the 
Lumber & Forest Products Code and their staffs 
are assigned to the direction and supervision 
of Administrator Crawford. 


Will Depend on Own Efforts; 
Expect Little from Code 


Battrmore, Mp., April 22.—In a recent visit 
here, J. L. Buckley, executive secretary of the 
Middle Atlantic LLumbermen’s Association, 
which has served as Code authority for this dis- 
trict, discussed the NRA situation and said that 
the association is going back to straight or- 
ganization work, doing what it can to aid the 
members of the trade in their endeavors, and to 
promote co-operation wherever possible. Mr. 
Buckley left the impression that he felt that 
little is to be hoped for from any endeavors to 
put new life into NRA. In Mr. Buckley’s 
opinion the lumbermen will have to do for them- 
selves what the Code was expected to accom- 
plish, and to work for concerted action toward 
the end that ruinous competition may be pre- 
vented. 


Only NRA Cesteeater Can Be 
Paid from Federal Funds - 


Miamr, Fra., April 22—NRA gets a new 
lease, or at least a tighter hold in Florida, in 
a ruling that only code observers will be eligi- 
ble for building material orders where Uncle 
Sam provides the funds. Jerome D. Peterson, 
executive manager of the Florida Code Author- 
ity for General Contractors (Inc.), passed along 
the news from national headquarters in Wash- 
ington. He quoted Edward J. Harding. sec- 
retary of the Divisional Code Authority for 
General Contractors (Inc.), as follows: 


An instance has come to our attention 
where a general contractor purchased and 
paid for a considerable amount of mate- 
rial without obtaining a certificate of com- 
pliance from the supplier. 

Before the Government agency would allow 
Payment for this material, the general con- 
tractor was requested to produce a certificate 
of compliance, which should have been filed 
with him by the supplier. 

The general contractor did not have and 
could not obtain a certificate from the sup- 
Plier, and, therefore, the Government agency 
would not allow payment to the general con- 
tractor for materials furnished by this par- 
ticular supplier. 

It is of the utmost importance that the 
Seneral contractors be notified as to the 
requirements of executive order 6646 and es- 
pecially paragraph 1 (d) thereof when such 
general contractors are engaged in the per- 
formance of contracts involving federal funds 
Im whole or in part. 








_ The position is based on the following order 
issued by the President, March 14, 1934: 


ee agency of the United States and no 
‘overnment contractor or supplier shall here- 
after accept or purchase for the performance 
of any contract or purchase order or enter 
into any subcontracts for any articles, ma- 
terials or supplies, in whole or in part pro- 
duced or furnished by any person who shall 
hot have certified that he is complying with 


and will continue to comply with each code 
of fair competition which relates to“such 
articles, materials or supplies, or, in case 
there is no approved code for the whole or 
any portion thereof, then, to that extent, with 
an agreement with the President as afore- 
said. 





Asks That County Lilt Orders 
to State NRA Firm 


EvANSsvILLE, Inp., April 22.—The Maley & 
Wertz Lumber Co. is the only lumber firm in 
Vanderburgh County eligible to do business 
with the county under the State NRA, accord- 
ing to a letter received by the county commis- 
sioners from the North Central Hardwood As- 
sociation, with offices at Indianapolis. The as- 
sociation asked that the county commissioners 
do not violate the new law by purchasing lum- 
ber from any other firm. 


NEWS LETTERS 


(Continued from page 52) 
year, so some feel that Northwest mills may 
have the advantage of being able to move 
their stock early, unless prevented by a 
strike. About three new pine operations are 
expected to start up. 














Shook.—This market is expected to pick 
up when the fruit and vegetable traffic 
starts. Some are disappointed over the slow 
movement of lettuce and report that the mar- 


ket is dead. 
Detroit, Mich. 


Building being done here truly reflects the 
housing shortage that has been accumulat- 


ing for the past few years. Compared to 
pre-depression standards, the building pro- 


gram is not large, but a venturesome, specu- 
lative tendency that heretofore has been 
dormant is now evident. The lowering of 
prices compared with those of a year ago 
probably have much to do with this building 
revival, as also has the present price sta- 
bility. Building is not confined to the cities, 
but reaches into the rural communities as 
well, where farm repairs and new buildings 
have been badly neglected. Wholesale buy- 
ing keeps pace with this conservative build- 
ing trend. Prices are steady. Some appre- 
hension is felt as to possible results of 
threatening strikes at mills on the West 
Coast on the price level. Industrial activity 
shows no abatement, and promises a record 
as compared to that of the past few years. 


Minneapolis, Minn. 


Northern pine—Inquiries and orders have 
taken a big leap, because of balmy weather 
and a shortage of stocks at line yards. Some 
of the larger mills are beginning operations. 
It is still difficult to fill mixed orders, stocks 
of some of the lower grade having been 
badly depleted. In fact they now are about 
25,000,000 feet lower than a year ago and 
lower than for years. More rain has fallen 
in parts of Minnesota, Wisconsin and neigh- 
boring States, further improving the farm- 
ers’ prospects. The market is strong. 


Northern White Cedar—Demand for posts 
has shown further improvement. The 3-inch 
posts are in shortest supply, with 4s and 7s 
following closely. Dealers predict a decided 
advance in prices within a week, and that 
this will spur the demand. The market for 
poles has continued slow. 


Millwork—There has been a slight increase 
in demand, and inquiries have shown a de- 
cided gain. An advance in the price of glass, 
expected shortly, is likely to influence the 
market, 





THE UNDERGROUND WATER LEVEL in Nebraska, 
South Dakota and Iowa is 10 to 20 feet lower 
than it formerly was. 














| How to Figure Costs for Advertising 


In Classified Department 





Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
| Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 


Heading 


permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











Too Late To Classify 


OPPORTUNITY FOR WATER SHIPPERS 


Would like to hear from western mill with water 
shipment interested in increasing sales_ several 
million to point on Great Lakes within fifty mile 
radius of two million people. We have dock, two 
yards and responsible. 

Address “K. 87,’”’ care American Lumberman. 


WANTED 


Salesmen 


WANTED—COMMISSION REPRESENTATIVES 


Responsible manufacturer of tested material to 
take the place of hot applications for built-up 
roofing work wants commission representatives call- 
ing on the lumber trade. 

Address “K. 88,’ care American Lumberman, 























WANTED: COMMISSION REPRESENTATIVES 


Cc. D. Johnson Lumber Company wants reliable 
wholesale and commission representatives in terri- 
tories not now covered. Write 330 American Bank 
Bldg., Portland, Oregon. See advertisement on 
page 11. 





Employees 





WANTED OFFICE MANAGER FOR RETAIL 
Lumber and fuel business in rapidly growing Cali- 
fornia city. Investment up to $19,000 preferred. 

Address “K. 70" care American Lumberman. 





Employment 


POSITION WANTED—BY YOUNG MAN 


With some general retail experience. With small 
yard. Married. Age 27. 
Address “L. 25," care American Lumberman. 


THOROUGHLY COMPETENT LUMBERMAN 


Holding executive position with prominent retail 
and wholesale lumber firm in the South’s leading 
city, desires change. This man is 35 years of age, 
married with family, has unusual ability and 
proven record as producer netting large profits—Is 
honest with usual lumberman’s character. 

Address “K. 73” care American Lumberman.- 
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WANTED | 








WANTED 











Employment 


roe ee ee 


ESTIMATOR, MILLWORK—LUMBER 


, A. millwork estimator; also retail lumber. 
10 years’ experience; age 30; college education; fine 
references; go anywhere. 


Address “K. 89,” care American Lumberman, 





AN EXPERIENCED RETAIL LUMBERMAN 


Who has worked in all departments of yards, who 
can take off plans, and who has had a wide ex- 
perience in real merchandising concerns, having 
been the last seven years with one of the largest 
home building departments of a national organiza- 
tion. Married, clean, ambitious, willing to go any- 
where offering an opportunity; salary secondary. 
Address “K. 90," care American Lumberman. 





PLANING MILL, CONCENTRATION YD. SUP’T. 





Stump to cars experience (southern pine). Com- 
petent planing mill man. Railroad and car ma- 
terial a specialty. Also mixed cars, house bills, 
moulding and trim, ete. Good reference. 

Address “K. 93,” care American Lumberman. 

POSITION WANTED 

23 yrs. exp. Gen’l Sup’t, Yard Sup’t: also A-1 
Hardwood & Hemlock Inspector; 38 yrs. of age; 
married; best ref. 

Address “‘K. 94,’’ care American Lumberman. 





BOOKKEEPER, ASSISTANT MANAGER 


Position desired in medium to large yard. Col- 
lege education with 6% years’ retail lumber ex- 
perience, over 3 years manager small yard. Mar- 
ried, 31 years of age, good personality, practical 
working knowledge of bookkeeping, selling, esti- 
mating and keeping accounts under control. 

Address “K. 67," care American Lumberman. 





LUMBER SALESMAN IN NEW JERSEY 


Calling regularly on 250 dealers, wishes to represent 
manufacturer or wholesale distributor of building 
spec ialties and flooring. Small drawing account and 
commission. 

Address “K. 78” 


care American Lumberman. 





ESTIMATOR AND SALESMAN 


Position Wanted: Thoroughly experienced taking off 
odd or stock millwork, lumber and all building ma- 
terials from plans, detailing, billing, drawing house 
plans, selling, experienced on remodeling work. My 
practical knowledge and ability should prove valu- 
able to a progressive company who is in need of 
an estimator, salesman or assistant manager. 
Address “K. 80’ care American Lumberman. 


Timber and Timber Lands 





TIMBER 


If you are interested in western timber, located in 
Washington, Oregon, Idaho or California, either as 
the owner of a large or small tract, and would like 
to have a report from a practical lumber manufac- 
turer of the possibilities of your holdings, you can 
secure such a report at a very moderate cost. 
Write, giving location and particulars, with num- 
ber of acres. I have just turned a dead investment 
in timber into a paying one, and the owners are 
greatly pleased. 


Address ‘‘J. 34," care American Lumberman. 





WANTED FOR CASH—LARGE TRACT 


Good southern pine. Address “K. 99,” care Ameri- 
can Lumberman. 





Lumber and Dimension 





WTD. WHITE FIR—4 CARS 2x4 COM. S4S 
2 cars 2x4 C&Btr. S48, 2 cars 2x8 C&Btr. ripped 
3 pes.; on N. Y. frt. rate, either all rail or CIF. 
Address “K. 95,” care American Lumberman. 





WTD. 4/4 BUNG POPLAR, ROUGH AIR DRIED 


Address—BLACK AND BEBOW, Port Clinton, 
Ohio. 





FOR SALE | 


Business Opportunities 





Ss 


AININININININININI NSN, 
FOR SALE—LARGE WOOD WORKING PLANT 
At Oakland, California. Complete machinery ang 
equipment, 60,000 feet floor space, one story. Wil 
sell complete at % cost, easy terms. Owner's Agent, 
411 Builders Exchange, Oakland. 


FOR SALE 


Planing Mill and concentration yard on I, C, Raj). 
road; well assorted stock of lumber, approximately 
two million feet timber. Other timber available 
Address “‘K. 59,’’ care American Lumberman, 





_~ 





————__ 








FOR SALE 


One complete circular sawmill, cheap. North Cen. 
tral Wisconsin. 
Address “K. 76’’ care American Lumberman, 


Retail Lumber Yards 


FOR SALE 


15 Lumber Yards, one at a time or in whole, lo- 
cated in Missouri River Valley, heart of rich farm. 
ing section of America. Choice of locations in towns 
and cities from 200 to 100,000 population. You can 
find what you are looking for. Lumber yards with 
all the side lines you could ask for such as lumber, 
building materials, coal, paint, hardware, filling 
stations, or stores without yards. A choice of loca- 
tions while they last. 
Address “K. 79’ care American Lumberman, 


FOR SALE—RETAIL LUMBER & COAL YARD 


In Central Illinois town of thirty thousand. 
Address “‘K. 75” care American Lumberman, 


FOR SALE 
Old established lumber yard in eastern 
lot of business in sight, want to retire. 
Address “K. 60,’ care American Lumberman. 














Nebraska; 





FOR SALE—HARDWARE, IMPLEMENT & LBR. 
Business in county seat town, Central Mont., all or 
half interest. WHITE SULPHUR LBR. CO., White 
Sulphur Springs, Mont. 





FOR SALE 











20 YRS. SUCCESSFUL RETAIL EXPERIENCE 
Last ten as manager city yard large volume. Salary 
open & second consideration to future. 

Address “K. 66" care American Lumberman. 





LUMBER—PLANING MILLWORK SUP’T 
Estimator; 11 years full charge high-class detail 





planing millwork plant. Layout—detail machine 
man. Age 36. Might make small investment. 
Address “‘K. 42," care American Lumberman. 





WHO WANTS A MANAGER? 


Married, age 39, Protestant and in excellent health. 


15 years manager retail lumber builders’ supplies, 
paint, coal and hardware. Good buyer, first class 
collector. 3est references. 

Address “K, 85,” 


care Amercan Lumberman. 





Used Machinery 


CASH FOR OLD LOG BAND SAWS AND GANGS 


$40 per ton, less the freight. 
MINER HOE WORKS, Meridian, Miss. 





Timber and Timber Lands 


TIMBER BOND LIQUIDATING SALE 


ATTENTION—Mill Operators. Good quality fir near 
R. R. and Columbia River in State of Wash. Can 
easily log or manufacture on premises. Good mill 
site and gravel roads; plenty water; 10 to 150 mil- 
lion feet or more to suit purchaser; differential 
freight going East and underweight over Coast, 
saving about $3.00 per M. Quality meets all R. R. 





specifications. Moneymaker to right party. Ad- 
dress THE WEST COMPANY, 945 Security Bldg., 
Minneapolis, Minn. 





FOR SALE—GREATEST TIMBER LAND BARGAIN 


Ever offered. 500,000 acres in Mexico. 75% Long 
Leaf Yellow Pine; good river navigation; clear 
title; all taxes paid; must sacrifice. 

Address “K. 91,’" care American Lumberman., 


FOR SALE—14,000,000 FT. HARDWOOD TIMBER 

On R. R. in Mississippi. Long bodied and superior 

quality. 
Address 





“K. 97," care American Lumberman., 





WANTED—NEW OR USED SHAVING BALER 
Heavy type; A-1 condition. 
DICKINSON LUMBER COMPANY, Bemidji, Minn. 


WANTED—SLIGHTLY USED HOG KNIVES 
For 15C Mitts & Merrill Hog. 
Address “K. 92,"" care American Lumberman. 








CHAPIN’S LUMBER RECKONER 


By N. Chapin. Sames Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced te board 
measure. The book contains 171 pages of strong 


white paper, is 4x7 inches and is bound in cloth. 
Price, dolivered, 


gz 


HIGH GRADE HARDWOOD TIMBER FOR SALE 


A tract of high grade hardwood timber, located 
in Northern Michigan, containing 4,000,000 feet— 
maple, birch, oak, basswood—is offered for sale 
at a very reasonable price. 


Address Drawer 817, Houghton, Michigan. 





HARDWOOD TIMBER 
Have for sale several tracts West Virginia Hard- 
wood, one to four million feet near transportation. 
CARLETON C. PIERCE, Kingwood, West Va. 





E. ORE. BAND & RESAW PINE MILL 
And log R.R. equipt’d in pay as cut timber on R.R. 
& Hy., 50 mi. to W. end Owyhee, $22,000,000 U. 8. 
Agri. project, 350,000 acres; local mkt. U. P. R.R. 
Chi. rate 68%c. $15 per M. margin on teday’s mkt; 


PARTY INTERESTED IN BUYING 


Leasing or part ownership in retail lumber yard in 
Northern Illinois, is invited to correspond with wu 





in confidence. State earning possibilities. 
Address “K. 96," care American Lumberman. 





FOR SALE OR LEASE 
Old established lumber yard in town of 10,00 
population, sixteen miles south of Chicago. Build- 
ings for interior work, and private track. 
Address “K. 98,’’ care American Lumberman. 





Lumber and Dimension 


pint nat nta at atin aa aah ail 
CAR WALNUT, NO VENEER LOGS OUT 


Number cars soft Elm 8/4 dry stock. Can_ buy 
Green Walnut Veneers and Lumber, Forest Prod- 
ucts, Piling, etc. HILL, Adrian, Mich. 





Engines and Boilers 


SfIY IS 





FOR SALE 


3 Wickes Vertical Water Tube Boilers 250 H.P. each. 
100% overload, Hartford inspection furnished. ! 
750 H.P. Harriss Corliss Engine. 1 Clyde Rapid 
Log Loader No. 336, % Swing, used 22 months 
Also steam fittings, supplies and articles too nt 
merous to mention. SEND FOR LIST. 

JEROME HARDWOOD LUMBER CoO., Jerome, Ark 


FOR SALE—14x32 NORDBERG, GIRDER FRAME 
Corliss engine, automatic governor, double eccel 
tric, full stroke valve gear. Right hand. Fir 
wheel 10-0x19”. 

THE ALBRECHT MFG, CO., Kewaunee, Wis. 








Trucks and Tractors 


TRACTORS FOR SALE 


Caterpillar Holts, crawler type. size 5 ton or No. 35, 
adaptable to the lumber business, slight usag® 
ready to drive, price $350 each. Also one 10 te 
No. 65, like new, $750; location Fort Bragg, N. © 








title clear. Principals only. 
Address J. BE. CAVANAGH, Baker. Gre. 


O. C. EVANS, Mt. Sterling, Ky. 































